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Howard Coonley 
Chicago Belting Club Party 


Warranty of Fitness in Machinery Sales Defined 
Leslie Childs 
Novel Solution of Parking Problem 


Ahhbddbidiilsihih 


Rubber Companies in Merger 


“The Mill Supply Salesman” Section 


Using Ingenuity in Selling Pays 
Frank Farrington 
A True Story in Rhyme 


Colorful Salesmanship 
Ernest H. Smith 
Need More “Straight-Eight” Salesmen 
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Clear Vision Sight Feed 


The sight feed glass on the Detroit Model 
JTS Force Feed Oiler is moulded in a dome 
shape, permitting clear vision of oil drops from 
a considerable distance and from any side of 
the lubricator. 


——e 


It remains permanently transparent, never be- 
coming clouded or opaque as celluloid will do. 


This important feature, together with twelve 
other distinctive characteristics are fully ex- 
plained in our Bulletin No. 100. Write for a 


copy. 





DETROIT LUBRICATOR (OMPANY. 
DETROIT, U. S. A. 
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ORDINARY WRENCH 


Dangerous and Criminal 


THE SWACO WRENCH 
Perfectly Safe—Doubly Sufficient 


MILL SUPPLY DEALERS 


Here is a mill supply specialty with a profit of 33 1/3% on selling price. 

Approved by all safety councils and adopted as standard equipment by the largest 
railroads and industrial plants. 

Every user of coal in carload lots is a prospective purchaser. 


SPRINGFIELD 


SAFETY WRENCH & APPLIANCE CO. prea Giserrs 
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Hundreds of industrial plants today are worrying along 
with inadequate inefficient cleaning equipment simply 


Peer: SS because they do not know that they can buy brooms or 
«fates cto brushes built to meet their exact needs. 
A A Show these plant managers what the CAPITAL “Red 
ae oS oe Cap” Line offers. Let them see how easily you can supply 


exactly the brooms or brushes they need, how you can 
aN lower their cleaning costs and save on their expenditures 
for cleaning equipment. You will build steady, profitable 
business in the CAPITAL “Red Cap” Line, and you will 
win the undying gratitude of your customers. 


America’s leading jobbers sell “Red Caps.” Write 
for Catalog 17 and details of our sales plan. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Established 1890 Indianapolis, Ind. 








CAL WAL For All ladeateiall and Trade Uses 








Ball Bearing Journals 


This is the Journal that is guaranteed to operate 


Power Transmitting Appliances noise—no dirt—no dripping of oil. 


Lubricate but two or three times a year. Suit- 
able for Line Shafts, Countershafts, Machines, 
Idlers, Belt Tighteners or to replace any Babbitt- 
ted Journal. Made to suit conditions. 


This is only one of many trouble saving special- 
ties of CHICAGO LINE Equipment. 


Don’t be behind the times. Territory for live dealers. 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 


All Forms of Power Transmitting Appliances 





“DAGGETT” BALL BEARING 
HANGER BOX 


MAIN OFFICE: 
17 No. Desplaines St., 
Chicago, Ill. 
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HILE this is an era of efficiency 

which tends to take personality out 
of business, HEWITT believes that the 
highest service comes with individual in- 
terest to the individual customer. 


Every member of the HEWITT organ- 
ization, from the mill mixer to the man- 
ager, has been trained to put himself in 
the position of the purchaser. With this 
dominant idea the customer WILL be 


served most satisfactorily. 


Through the era in which we are now 
passing, and in the future, HEWITT 
will endeavor to preserve this tradition. 


With such a policy steadfastly main- 
tained and with a complete line of in- 
dustrial rubber products;*s HEWITT 
makes an ideal proposition for every en- 
terprising Mill Supply Dealer. Write 
today. 


HEWITT RUBBER COMPANY 
BUFFALO, NEW YORK 
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The taper pins in genuine ““TOLEDO” 
Tools always assure the operator smooth, 
perfectly tapered threads that are certain to 


be standard. JUST‘ ANOTHER 
By the dies being backed by these taper 
pins there is no possibility of the thread EXAMPLE OF 


varying in size. Month after month, year 
after year, “TOLEDO” Tools continue to 


cut the same perfectly tapered smooth stand- “TOLEDO” SUPERIORITY 


ard threads as they do when new. 
The Quality Mark on Pipe Tools 
Sa 
ver 
THE TOLEDO PIPE THREADING MACHINE CO., TOLEDO, O. 


NEW YORK OFFICE, 50 CHURCH ST. 


WE MAKE Forty Years of Knowing How 


There is something in a name, and so every 















Pressed Steel Wheels product that comes from our stamping ma- 
Sigs Alicia seiiillicce lndlk: anilie’ cali chines, no matter how humble or important its 
to stand all the stresses and strains that purpose, must add to the good reputation 
speedily put wooden wheel or iron spoked ° . ° . 5 ‘ . 
on the junk heap Mullins has acquired in forty years of experi- 


ence in the manufacture of metal stampings. 











Shop Equipment 
lote pans, shop barrels, shipping barrels, 
pressed steel cuspidors-—a complete line of 
built-to-last shop equipment— 







Kettles and Ladles 


Melting and pouring kettles, dipping 
and skimming ladles, ete. 


Elevator Buckets 


Of all kinds, shapes and sizes, after 
the original Salem patents, which have 
been standard since 1880. 





Three generations of jobbers 
have found Mullins lines 
profitable. If you are not familiar with our products 
and prices, write us for further information. 


MULLINS BODY CORPORATION 


102 Mill Street SALEM, OHIO 
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It’s A “Clear Road” To Orders For The 
Salesman With A Skayef Survey 


ORSESHOES and rabbit’s-feet 


Skayef transmission equipment. The 


run poor seconds against the sales- 
man who steps in after transmission 
business “armed” with a Skayef 
Survey. Instead of bucking the line, 
this modern selling aid helps him clear 
a path of his own to purchasing agents 
and coveted signatures “on the dotted 
line.” 


The 116-page portfolio contains 
page after page of FACTS, gleaned 
through careful investigation by an 
independent engineering organization 
in the plants of 17 manufacturers using 


dollar and cents savings on every item, 
labor, lubricant, maintenance, etc., all 
O.K.’d by an executive in each plant, 
help the salesman land the orders of 
““show-me”’ buyers. 


Give your salesmen a chance to help 
themselves and add real profits to your 
yearly balance sheet through the sale 
of Skayef Self-Aligning Ball Bearing 
Hangers and transmission appliances. 
Write us—today—for full particulars. 
And remember—these surveys are for 
Skayef transmission agents—ONLY! 


The SKAYEF BALL BEARING COMPANY, 165 Broadway, New Y 


BALL BEARING 


ork 


1539 


SKAYE F HANGERS 


RARE Sr a SA SSRI GSES ST ST SARE NT AS RL A AEA ARON 
POST HANGERS, PILLOW BLOCKS (#27°>4aa\ AND TRANSMISSION APPLIANCES 












Puts the 
Righc Bearin 





in the 


Right Place 
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CUT DELAY AND EXPENSE IN COMPILING 
YOUR NEW CATALOG 
SHOW THE COMPLETE @ 7D LINE 


This Letter Will Interest You 





Greenfield Tap & Die Corp. January 18, 1926. 
Greenfield, Mass. 


Gentlemen: 


Kindly send us small size electros as follows for use in our forthcoming catalog: 
Screw Plates: Little Giant No. 1, No. 5, No. 31. No. 35, No. 310, 
OR No: 1, No.5, No. 35, Noe, 311. 
Taps: Taper, plug and bottoming, machine screw. 
Dies: Little Giant and round adjustable. 
Little Giant full mounted stock and die. 
Adjustable die stock for round die. ; 
Twist Drills: Straight shank S&D, Blacksmith’s drills with %” shank. 
Combined drill and countersink. 
Bit Stock Drill. Set No. 16 and No. 17 Twist Drills for electric drills. 
Vo. 490 Reamer. No. 460 Reamer, No.5 Repairman’s Reamer. 
Countersinks, round and bit brace Ford bushing reamers. 
Little Giant pipe stock and die sets. 
OK square pipe dies. 
GTD pipe vise. 
GTD combination pipe cutter. 
Little Giant pipe wrench. 


Very truly yours, 











Think of the saving in time this concern made by writing @VPD for the complete line of taps, dies, 
drills, reamers and pipe tools for their new catalog, rather than having to write to ten or a dozen dif- 
ferent manufacturers. 

This is just another advantage of stocking and pushing the complete @P Dline. During 1925 we sent 
out thousands of electros for use in catalogs of our customers, which were published by their local 
printers. Most of the large catalog compiling organizations in the country have complete standing pages 
of our various tools, which are kept corrected at all times, so that it is not necessary for them to ask us 
for cuts or information when listing our goods. 


SHOW THE COMPLETE GT D LINE 











{~~ GREENFIELD §f TAP AND DIE 
CORPORATION 


GREENFIELD, 4 MASS., U. S. A. 


Chicago Stoerc: 13 So. Clinton St. New J) 





ork Store: 15 Warren St. 
Canadian Plant: Greenfield Tap & Die Corporation of Canada, Limited, Galt, Ont. 


ondon Office: 139 Queen Victoria St., London, E. C. 4 


I 
Celi Screw Plates, Taps, Dies, Reamers, Gages, 
Pipe Tools, Twist Drills, Machine Tools. 
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WOOD SPLIT 
PULLEY 


te 


has, for more than 35 years stood for the 
highest ideals in pulley design and con- 
struction. For the very heaviest and most 
grilling duty the standard REEVES never 
disappoints. It performs with the utmost 
satisfaction. 

a? 


Hr oron 


with interchangeable cone centers, is of the same 
sturdy, dependable construction as all REEVES 
products and can be carried in stock same as 
split pulleys. To fill an order, merely get off 
the shelf a pulley of the desired diameter and 
face and fit into it a cone center with the correct 
bore. No reboring, no delay and no trouble— 
which means a satisfied customer. 


Get dealer’s and jobber’s proposition. 





_ FP 
REEVES PULLEY CO. 
Columbus, Ind. 
Reeves-Bond Sales Co., 39 So. Clinton St., Chicago 
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Friction Won in Spite 
of Frequent Oilings 





Pulley 





eet cal 





Shaft Used on Above 
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This loose pulley did its best against heavy 
odds, but finally lost out in its fight with 
friction. Intermittent oiling and less at- 
tention—the usual treatment of counter- 
shafts on quantity production machines. 


Here is a pulley originally 15/16 inch, 
worn from 1 19/32 inches (15¢”) to 1 26/32 
inches (1 11/16”) and the shaft on which 
this pulley ran cut almost in half. 


W ear—Wear 


—Lost Production— 


An Arguto Bearing would 
have eliminated this. They 
show records of 20 years of 
service without oiling. 





ARGUTO OILLESS BEARING CO. 


145 W. Berkley St., Wayne Junction; Philadelphia 
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Increasing the Selling 
Efficiency of Salesmen 


A salesman selling a line of Mill Sup- 
plies is physically limited to a given 
number of calls. Each and every one of 
these calls costs his house money. 


Then why not make the most of them? It is 
logic to reason the better the line the better 
the sales—and profits. Give a good salesman 
a good line to sell and the bank balance grows. 
Surround him with products that have assured 
consumer acceptance and profitable progress 
is assured. 





The T. B. Wood’s Sons Company Line of 
Power Transmission Appliances has been 
satisfactorily serving American industries for 
69 years. In that time it has built up a trade 
acceptance that makes the salesman selling 
Wood’s Products a welcome visitor as he 
makes his rounds. 


A salesman, backed by the Wood’s Line, is a 
profitable salesman. We'd be glad to tell you 
how the Wood’s Dealer Service helps your 
salesmen make more sales of the profitable 
sort. 





A request for information incurs no obliga- 
tion. It may mean the beginning of a mutu- 
ally pleasant and profitable association. May 
we have that request NOW ? 





T.B. Woods Sons Go. Chambersbur rg. Pa. 


Makers of Power Transmission Machinery Since 1857 


2 
New England Branch and Warehouse, 624 Main St., Cambridge, Mass. eR 
Southern Office, 312 Masonic Temple, Greenville, S. C. (Se 
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The New Badger 
No. 5 


NGINEERS and designers 

have found that it is possible 

to move a car only a certain distance 

per stroke with a hand car mover 

before the stroke becomes ineffec- 
tive. 


The New Badger Car Mover will 
give this maximum stroke. Its 
leverage gives the maximum power. 


As a car mover begins to wear, a great 
deal of the power of each stroke is 
lost in taking up the play in loose and 
worn joints. A car mover with many 
joints will have a greater loss of power 
than the one with fewer movable joints. 


The New Badger Mover has the least 
possible number of movable joints, only 
two, thus bringing this loss of power 
and motion down to a minimum and 
greatly increasing the length of service. 


Car mover users are quick to see these 
advantages and are buying the New 
Badger Mover. Are you able to supply 
them? 

We back our jobbers in a 30 day trial 
plan. Write for details. 


The Advance Car Mover Company, 
Appleton, Wisconsin 


ew Badger 


car movers 
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Sold singly 
or in sets 
of three 

complete 
with strip 


They All Want the 
Handy Bench Reel 
and Wausite Strip 


Wherever this labor-saving combi- 
nation is shown it sells on its merits 
—to garages, machine shops—metal- 
working plants. 


Employers like it because it saves 
both time and strip, and speeds up 
the work. 


Workmen like it because it is 
easy to handle—saves steps—and is 
always ready to use. 


Sell it singly or in sets of three. 

The Reel is furnished with each roll of 
1! in. “Wausite” Waterproof Strip in Nos. 
70 (coarse) 90 (medium) and 150 (fine). 
Reel and Roll are put up in an individual 
carton. You, therefore, get a new reel with 
each roll of these sizes and grades. 

“Wausite” is an excessively hard, tough, 
fast-cutting, long-lasting metal working 
abrasive—a product of the electric furnace. 
It is the “Master” metal-working abrasive. 

Our advertising in shop publications 
asks the readers to order from their mill 
supply houses—thus creating a demand for 
you. 


Send for circular and discounts 


Wausau 


ausau Abrasives @ 


Branch Houses—Wausau Abrasives Co. 


Chicago, 612 West Adams Street 
Cleveland, 1235 St. Clair Ave. 
St. Louis, 2110 Pine St. 
New York City, 45 Warren St. 
Philadelphia, 154 N. 7th St. 


Los Angeles—Sprake Sales Co., American Bank Bldg. 
San Francisco—Sprake Sales Co., Postal Telegraph Bldg. 

















When writing to Advertisers please mention Mitt Suppties. 


ee ee 


March, 1926 


11 





Does Your VALVE LINE Secure 
NEW ACCOUNTS? 


Out in Nebraska last month, the most important item on a large 
bill of materials of a certain plumber was the specification for an 
absolutely never-leak gate valve. 





The Flexitite Disc jobber had never before sold this plumber a 
bill of goods. But he got this order and opened a new account. 


Why? 


Because the plumber required a never-leak gate valve and the 
Flexitite Disc was the only one on the market that met his tests. 


So the jobber is satisfied—he has opened a new account. The 
plumber is also satisfied—he received the best gate valve on the 
market. Are you stocking this business getter? 





Ohio Brass Company 
Mansfield, Ohio 


Ohio Brass 


PORCELAIN INSULATORS, LINE MATERIALS, RAIL BONDS, CAR EQUIPMENT, MINING MATERIALS, VALVES 


Flexitite Dise 
Gate Valve 














It’s Easy 


to Sell 
Royal 


I N JE CT ORS Factory Chairs 


Ist, they are the strongest and 
most practical made, meeting 
every requirement. 


6 O O + O O O : 2nd, they are now standard in 


hundreds of the very largest and 
most modernly equipped facto- 
ries all over the United States. 











satisfied users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 3rd, they are thoroughly adver- 
ber through our established resale tised in the best trade papers. 

prices, make U. S. Automatic i 
Injectors a satisfactory and profit- 
able line for any jobber to handle. 





4th, the jobber is protected by our price guaran- 
tee and enjoys our complete co-operation. 








5th, we furnish samples to jobbers’ prospects for a 


. * ; 60-day free trial 
Am erican Inj ector Co. at our expense. 


Write now for complete details. 


DETROIT, MICH. | | ROYAL METAL MANUFACTURING CO. 
ee 4 2324-26 S. Western Ave. Chicago, Ill. 














eS 
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Polishers gti Extended Spindle 


PAR ACs ~ 
and s° 7 This type of spindle can 
ra oo CO. be furnished without extra 
7 : charge. Dimensions on ap- 
~-INCINNATI plication. 


OHIO 
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An Electrical Tool Cay 

For Every Purpose gee we “U8 cea 

In Every Shop ak ben 


—you haven’t started. 
That’s an accepted fact! 








HIS is just a sample of “U. S.” Electrical Tools— 
oldest and broadest line in the world. “U. S.” 
Polishers and Grinders are superb examples of the tool- 


makers’ craft. 4 
Back of the U. S. Line is the U. S. Selective Distribu- \ , 
tion Plan that protects the jobber, service by Westing- Gen. Sales Manager 
house in their Service Shops in twenty-eight stra- 
tegically located cities. Write for information on these P. S. Six of the largest 
desirable sales features. manufacturers in the 
United States have just 
Write for Catalog “c” standardized on U. S. Drills, 


grinders and polishers. 


S2m> 





They know quality. There’s 


no other answer! 


The United States Electrical Tool Co. 


Oldest Builders of Electrical Drills and Grinders in the World 
Cincinnati, Ohio, U. S. A. 
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We are interested in the fol- 
lowing checked items. Please 
send complete information. 


Helicoid Conveyor 


] Sectional Flight Conveyor 


Screw Conveyor and Fittings 


] Belt Conveyors, ANTI-FRICTION 


Belt Conveyors, >MULTIROLL< 


] Gears, Cast Tooth 
} Gears, Cut Tooth 
} Bucket Elevators and Buckets 


() Elevator Casings 


] Elevator Boots 
} Chain, Drive 


] Chain, Conveyor and Elevator 


} Bearings and Hangers 


| Power Shovels 
) Car Pullers 


a) 
0 


Sprockets 
Pulleys 
Sheaves 
Take Ups 


Power Transmission Accessories 


Name 


Firm 


Address 


City 


State - 
Mill Supplic 











r 
Quality and Service Speak 


HE reward of skilled engineering, good manu- 
facturing and honest merchandising, is perma- 
nent patronage and the confidence of the public. 


We are far more proud of the fact that we have 
had one customer on our books almost monthly for 
50 years, than we are of the considerable age and 
high traditions of our business. 


Good relations cannot endure for a half-century 
unless they are based upon confidence, early estab- 
lished and steadily strengthened by just dealing. 
We have many accounts covering the span of two 
generations of men. 


Whatever your needs may be in the elevating, 
conveying and power transmission field, there is a 
Caldwell product adaptable to your use. 


Write or wire Caldwell, or nearest Link-Belt office. 
Send for Catalog i S-45 
H. W. CALDWELL & SON CO. 
LINK-BELT COMPANY, OWNER 
CHICAGO: 1700 S. Western Ave. 
NEW YORK: 2676 Woolworth Bldg. DALLAS, TEXAS: 810 Main St. 
Link-Belt Company Offices in Principal Cities 





‘ 














CALDWELL 


Conveying and Power Transmission Equipment 
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OSBORN WIRE 
SCRATCH BRUSHES 


Prices Greatly Reduced 


Lowest Prices Since 1918 


We are glad to announce substan- 
tial reductions on all numbers of the 
Nationally advertised trade-marked 
line of Osborn Scratch Brushes. 


As the largest manufacturers of Scratch 
Brushes, we now make available Osborn Wire 
Scratch Brushes that surpass in quality, work- 
manship and value any other branded or 
unbranded line on the market—at prices here- 
tofore unthought of even in our own organi- 
zation. 


Osborn Wire Scratch Brushes, known for 
their long wear and high quality, are sold by 
foremost mill supply houses and hardware 
houses everywhere. Come along with Osborn. 


Write or wire for new prices. 


THE OS80RN MANUFACTURING COMPANY 
Cleveland, Ohio 


5401 Hamilton Avenue 








CAE 


rush bears this mark. 





1779—Wire Scratch Brush. Made with curved 
back. For removing paint, varnish and rust. 





SF 


1781—Standard Shoe Handle Wire Brush for 
household, auto or factory use. 


A 





1777—Steel Wire Scratch Brush. A narrow 
brush for general use. 


<i 





1780—Wire Scratch Brush. Straight back 
brush with extra long wires for general use. 





Farin: 


Bie in 










Assortment “K’’—Containing an assortment 
of 12 fast selling wire scratch brushes in at- 
tractive counter box. 


A BETTER WEARING BRUSH FOR EVERY USE | 
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58 YEARS ON THE SKYLINE 




















HE fact that we have been in busi- 


ness 58 years means something. 
More than anything else it means that 
we have had pleasant and profitable rela- 
tions with our jobbers—that we have had 
something substantial to offer in the way 


of quality and value. 


If you are in search of the soundest and 
most reliable connections and would like 
to write to some of our jobbers regarding 
the advantages of handling Schieren 
products, we will gladly supply you with a 
list of their names. 


Let us outline our jobbers cooperative 
sales plan and show you how to get more 
leather belt business. 


Chas. % Shicren Company 42 FERRY ST., NEW YORK, N. Y. 
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The Clipper Belt Lacer 


Universally recognized as the most effi- 
cient lacer in the world. Guaranteed 
indefinitely—kept in perfect working or- 
der free of charge, provided Clipper Belt 
Hooks are used exclusively in its oper- 
ation. 

Over 210,000 Clipper Belt Lacers now in 
use. More than 1,800 sold every month 

in the year. 
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Clipper Products Are Used 
Throughout the Manufacturing World 


I N every section of the world, wherever factories hum and wheels go round, 
belts are being held securely and efficiently with Clipper lacings. 


One third of the enormous daily production of 4,000,000 Clipper Belt Hooks is 
exported over seas and into foreign lands. A large part of the world’s belt- 
ing is fastened with Clipper Hooks. 


It is evident that Clipper Belt Hooks must sell at very reasonable prices in 
order to meet foreign competition in foreign countries. These reasonable 
prices are possible only because of large scale production. 


But price is not the only reason for the popularity of Clipper Hooks. They 
are produced with the utmost care, of the best fatigue-resisting steel to with- 
stand the greatest strain. High grade special machinery is employed to 
make each hook as mechanically perfect as possible. 


Clipper Pins are the best we know how to make. 


Clipper joints have a staggered double grip, thus distributing the tensile 
strength over a wide section of the belt. 


Clipper Belt Lacers are sold under a perpetual guarantee that they will be 
kept in perfect working order free of charge provided Clipper Belt Hooks are 
used exclusively in their operation. 


Standardize on Clipper—for increased production, economy, quality and 


Clipper Belt Lacer Company 


GRAND RAPIDS MICHIGAN. 
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= YOST VISES = 


GUARANTEED THROUGHOUT 























Combination 
Pipe 


Vise 
















ou as 
a eee et) 
2” to 814” jaw ‘ 


Vachinists’ 3%” to 6” jaw 


Vise 











Machinists’ 
Vise 






Hinge Pipe 
Vise 


Heavy and 
Light 
12 Sizes 
Holds Pipe 
%” to 12” 


12 Sizes. Drill Press Vise 


2” to 8%” jaw 











Pattern | IF 
Makers’ 
Vise 






Holds Pipe 
%” to 8” 


Single and 
Double Burner 









All Steel Anvils 






2 Sizes 


” and 10” jaw 60 Ibs. to 450 Ibs. 





Complete Line Manufactured by 


Yost Manufacturing Company 
Meadville, Pa., U.S. A. 


When writing to Advertisers please mention Mitt Supp ies. 













Whitman & Barnes 


AKRON, OHIO 
TWIST DRILLS AND REAMERS 








Makers of “Easy” Vacuum Electric Washer 
Use “W&B” Drills and Reamers 


The Syracuse Washing Machine Corporation, Syracuse, 
N. Y., is now one of the largest manufacturers of washing 
machines in the world. 





This manufacturer—another industrial leader—no longer 
worries about drilling problems. In this factory they 
are far beyond the stage of computing costs per hole 
and holes per grind. They are satisfied that Whit- 
man & Barnes Twist Drills and Reamers are giving them 
maximum drilling economy and efficiency. 
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Are you using the 


New 


HERCULES 


tested and approved 
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At top—Drilling spur gear housings on multiple spindle 
drill press—four complete operations at once—15 drills 
operating. 


At right—Drilling base castings on multiple spindle drill 
press—16 drills operating—two drills in this operation were 
used 8 months—three are operated at right angles. 


At left—Drilling clutch yokes—10 combined drills and 
reamers operating at one time. 


Center—General view of fing department where “W&B” 
drills 4” to 1 sy” are used. 


Drilling Operations 
in the “Easy” Washer Factory 


A few of the many drilling operations going on in the 
factory of the Syracuse Washing Machine Corporation 
are illustrated above. 


Bm 
S21Nayuay 


Whitman & Barnes Drills are used throughout this 
great modern factory. 


This Corporation is but one of the impressive list of 

America’s greatest manufacturers who have ended their 

drilling problems by standardizing on “W &B” Twist 
ste Drills and Reamers. 


No. 119A Se Photographs Courtesy Syracuse Washing Machine Corporation. 











Whitman & Barnes 


AKRON, OHIO 
TWIST DRILLS REAMERS 


Warehouses: 99 Chambers St., New York City and 565 W. Washington St., Chicago, Il. 
For Complete List of Distributors, see MacRae’s Blue Book 
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The Yale Ball Bearing 


Electric Chain Hoist-—Model 20B 





YALE 
Chain Blocks 


‘ ‘ For a 
Electric Hoists A 


I-Beam Trolleys 
Industrial Trucks 


For 
Shifts 











Yale Material Handling Equip- 
ment includes Ball Bearing Spur- 
Geared Chain Blocks, Screw- 
Geared and Differential Chain 
Blocks, Ball Bearing Electric 
Hoists, I-Beam Trolleys, Overhead 
Crane Equipment, and Electric 
Industrial Trucks, Tractors and 
Trailers. 


Factory Locking Equipment— 
Toacquire locking control, security 
and convenience throughout the 
factory, use Yale Master Keyed 
Locks. 


ee See ee eee 


Compact, adaptable for vary- 
ing conditions, easy to stock 
and easy to sell, the Yale Model 
20B Electric Hoist offers the 
jobber and dealer the very latest 
development inan electric hoist. 


The Yale Model 20B has been 
received with enthusiasm by 
dealers everywhere because in 
one model, Yale provides a hoist 
for every practicable headroom 
limitation and every width of 
standard I-Beam flange. 


This adjustable I-Beam fea- 
ture and variation in length of 
load chain make the Yale Model 
20B Electric Chain Hoist an 
attractive stock unit. 


Yale pressed-steel CraneEnds 
can also be stocked as easily as 
trolleys. Bolting a pair of crane 
ends to the desired length of 
standard I-Beam furnishes the 
overhead traveling crane and 
greatly extends the sales possi- 
bilities for electric hoists. 


The Yale & Towne Manufacturing Co. 
Stamford, Conn., U. S. A. 
YALE MARKED IS YALE MADE 


Hoisting *~ Conveyi ng Systems 








When writing to Advertisers please mention Mitt Supp.ies, 





























From a_ photograph 
taken at the Smith- 


Here’s the U.S. 
Patent Office's 
model of Dan 

Stillson’s wrench 
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sontan Institution by 
Underwood & Un- 
derwood 





NCLE SAM thinks so much of 

this original STILLSON that 
the Patent Office authorities have put 
it in the Smithsonian Institution. 


How Dan would laugh if he knew 
that his trouble-busting wrench was 
now resting quietly in a glass case 
in a museum! 

In the 57 years since Dan made 
this first model at the Walworth fac- 


tory, the STILLSON has become 
probably the best known and most 


widely used tool in the world. The 
Scientific American said in a recent 
article: “This invention probably has 
been more widely used than any 
other single article upon which a 
patent ever was obtained.” 


The trademark “STILLSON”’ on 
the jaw is all you need to show any 
buyer who wants STILLSON 
strength and Walworth quality in 
any size of wrench from 6 to 48 
inches. 


STILLSON* 


WALWORTH COMPANY, Boston, Mass. 


Distributors in Principal Cities of the World 
Plants at Boston, Greensburg, Pa., Kewanee, Ill., and Attalla, Ala. 


When writing to Advertisers please mention Mitt Suppctes. 





STILLSON* 


(like Walworth), is a 
trademark and regie- 
tered by its owner, 
the Walworth Com- 
pany —in the U. S. 
Patent Office, in the 
several states and in 
foreign countries 


WALWORTH > 
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CAs Usual 
TIMKE N- 
EQUIPPED 


pow®. belts and lubricant are saved 
by the use of Timken Tapered Roller 


Bearings in conveyors. 


Flat spots, shutdowns, depreciation, are 


guarded against by Timken Bearings. 


Widely used for these benefits, Timken 
Bearings are regularly specified through- 
out such modern installations as the con- 
veyor system of the new Peerless Portland 
Cement plant in Detroit. 


THE TIMKEN ROLLER BEARING CO. 
C AN T ON O H I QO 
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—used 20 years as standard 
equipment on Davidson pumps 


NEVER A COMPLAINT! 


T. DAVIDSON Co. ff 
e Brooklyn, N. Y., has hate 

built its reputation solidly on wat 
quality production. After Hart | fj t 
Force-feed Oil Pumps had 4 Syl. 
been used over 20 years as the if 
Davidson standard lubricating A 
device, President W. C. Newell told our rep- 
resentative “We testify cheerfully to the 
merits of Hart Pumps as we have never had 
a complaint about them.” 

This indicates why we are so willing to guaran- 
tee Hart Oil Pumps for life, instead of the usual 
one year. 


Try a HART PUMP 30 days at our risk 


We gladly send any type and size of Hart Pump 
to responsible parties for 30-day free trial, subject 
to return without expense if the service is not 
thoroughly satisfactory. 

Hart Force-feed Pumps are made for one, two, 
three or four individually and automatically con- 
trolled feed lines. Use the coupon to tell us which 


we should send. 
This Sherwood 


Catalog FREE 


if you return the coupon 





Send for your copy and keep it 
handy as a guide to proper selec- 
tion of Injectors, Ejectors, Cellar 








Drainers, Force-feed Oil Pumps, 
Sight-feed Lubricators, Oijil and 
cator Cocks, Gauge Cocks, High 
Pressure Gas Valves, Flue Clean- 

A GOOD NAME TO REMEMBER WHEN BUYING 

Sherwood Manufacturing Company 

Please send a Hart Oil Pump for trial to meet following conditions: 

Number of individually controlled feed lines to be served 

cites Ct at.; () 2 ats; £) 3 ats:; £) 1 gal 

Name 


Grease Cups, Oil Gauges, Indi- 
ers, Fusible Plugs, etc. 
o POWER PLANT and INDUSTRIAL SPECIALTIES 1 
1713 Elmwood Ave., Buffalo, N. Y. 
Capacity of body 
Address 
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KESTER 
Self Fluxing SOLDER 


eal Safeand Sure 
Requires OnlyHeat 


KESTER SCLF-FLUXING WIRE SOQLOER 


FLUX Im POCKETS 


KESTER Acid Core SOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—‘‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, > and 10 pound spools. 
Special gauges also avail 





Kester Metal Mender 
The Household Solder 
Here is the small package of Acid Core Solder. So sime 
ple anybody can use it. Ten cans about 1/4 pound 
each are packed per carton. Ten cartons (100 cans) 
to the case lot. 


PITT E TTS 





Kester Rosin Core Solder 


For very delicate electrical and radio work. Contains 
highest quality metals and rosin flux. Standard size 
about 3/32 inch in diameter, runs about 50 feet per 
pound. Packed on 1, 5 and 10 pound spools and 18 
inch sticks in 5 pound boxes. Special gauges also 
available. 


Kester Radio Solder 
(Rosin Core) 
Safe, Sure and Simple — approved by radio engineers. 
Harmless to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 
1/4 pound each per carton. Ten cartons (100 cans) 
to the case lot. 





GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4215 a Avenue, > aaa U. GA. 





Suieiien and world? s largest 
manufacturers of Self Fluxing Solder 


o———0 
Your Jobber Can Supply You 











When writing to Advertisers please mention Mitt Supprrgs. 
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When writing to 


Advertisers please mention MILL SuPPLiEs. 


a » 
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Jobbers! 


Here’s a Line 


That Sells 


To responsible Jobbers 
and Mill Supply Houses 
we offer an unusual 
opportunity to profit by 
the sale of the old, well- 
established line of Lay 


Metal Case Brooms. 


For over 50 years these 
brooms have been made 
and sold upon honor in 
practically every indus- 
try. In many indus- 
tries they absolutely 
predominate in sales. 


Our new plant at Port- 
land, Indiana, increases 
our capacity to over 
12,000 brooms a day— 
makes prompt ship- 
ments a reality and not 
a phrase. 


Write or Wire for De- 
tails of our excellent 
proposition 


standard sin 











Portland, Indiana 


Milwaukee, 

100 University Bld 
ices, Chicago, 

920 Medinah Bldg. 


New Y 


Built for Use 
and Abuse 


No matter what the 


sweep- 
ing job is, Lay Metal Case 
Brooms give pan 
long and efficient service 
Note the staple 7 meta 1 
case at top, the m sk we 


eee orcing band and the 

’ ay twine se wings 
peed reason why Lay 
Brooms have been the 
ce “76. 


_ eT 


ork City, 

z. 110 West 34th St. 
Cleveland, 
93143 Gorman Ave, 
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Hand in Hand 


| advertising and lower sales cost 


It is to the buyer’s interest to know that goods are sold 
economically for he pays the cost of selling just as he 
pays for the cost of manufacturing. 


That’s why more and more buyers are scrutinizing sales 
methods of manufacturers, for they know that excessive 
sales costs mean either higher prices or shrinking quality. 


The seller who clings to antiquated, expensive methods of 
selling is no more entitled to patronage than one who runs 
an out-of-date factory. 








Machinery has cut costs and standardized products in man- 
ufacturing and the machinery of advertising is accom- 
plishing similar benefits in selling, for advertising in publi- 
cations such as this one, is not an added expense, but an 
improved means of communication that takes the place of 
| slower and more costly methods. 


These are demonstrated fects and thinking buyers are rec- 
ognizing the advantage to them of encouraging progressive, 
economical sales methods, such as have been adopted by the 
| companies represented in the advertising pages of this journal. 








The advertising these companies are doing not only cuts the 
cost of selling, but it increases production volume, stand- 
ardizes quality, and is a guarantee of good faith. 

Write us about anything you desire to know about business 
papers or the fields they cover. 


The 
ASSOCIATED BUSINESS PAPERS, INC. 
Headquarters, 220 West 42nd Street, New York City 


Over 120 Publications Reaching 54 Different 
Fields of Trade and Industry 





“Member of The Associated Business Papers, Inc.”” means proven 
circulations PLUS the highest standards in all other departments. 











This publication is a member of the A..B. P. 


























When writing to Advertisers please mention MILt SuPppLies. 
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Write for samples and low 
jobber’s prices 





GRANITE-OAK 


SOLID ROUND BELTING 


Made only from Steer Bends of the best quality, 
specially finished for flexibility and high ten- 
sile strength. Furnished on strong wooden 
spools, attractively labelled. A\lll sizes 1” to 
14” inclusive, 100 ft., 250 ft. or 500 ft. to the 


spool. 


A ommend, profitable line for Mill Supply 
Dealers. 


Manufactured and guaranteed by 


GEO. RAHMANN & CO. 


BELTMAKERS FOR THIRTY YEARS 
32 Spruce St., New York, N. Y. 


Newark, N. J. Syracuse, N. Y. 














Swartwout Bucket 
Type Steam Trap 


Intermittent action— 
pressures to 250 Ibs. 





Swartwout 
Steam Specialties 


Swartwout Cast Iron 
Exhaust Head 








Swartwout 
Return, 
Liftingand 
Vacuum 

Trap 

Positive act- 

ing—reliable 

service 





Built to last a lifetime 


SWARTWOUT 
PATENTED 
Swartwout 
Low Pres- 
sure Float 
Trap 
Large capa- 
city—self 
cleaning 
valve 





HEN you sell your cus- 

tomers Swartwout Steam 
Specialties, you make friends 
and you make money. New 
prices give the distributor a 
wonderful margin of profit. 
Write today for discounts. 


Swartwout Engineers will gladly 
help you solve installation problems. 


THE SWARTWOUT COMPANY 
Cleveland. Ohio 


General Offices: 18523 Euclid Avenue 
Factories: Cleveland, Ohio—Orrville, Ohio. 








Swartwout Steam 
Separator — 
Receiver Type 
Wrought steel plate 
throughout— forged 
steel nozzles 





Swartwout 
Air Separator 
Removes all 
moisture—guaran- 
tees dry air 


Swartwout Steam 
Separator — It's the whirl 








Swartwout Cast Iron 
Strainer 
Baffled to save the cage 


that does the trick. Either 
cast iron or cast steel 























SaaS 


When writing to Advertisers please mention Mitt Supp tes. 
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CRESCENT WOOD WORKING 
MACHINES 


are efficient,practical,simple in adjustments 
and in selecting Crescent your customers 
will get equipment that is designed for en- 
durance and so rigidly constructed as to 
assure them of long continued service. 


Check over your list of Crescent printed 
matter and be prepared to quote on the 
Crescent line at every opportunity. 


THE CRESCENT MACHINE CO. 


96 Columbia Street - Leetonia, Ohio 


Moore & White 
Friction Clutches 


40 Years on the Market 


Any or all of the following Friction Clutch 
Catalogs will be sent you free upon 
request. 


Catalog upon Standard Friction Clutches 
with single disc for moderate speeds. 


Catalog upon Standard Friction Clutches 
with double disc for moderate speeds. 


Catalog upon High Speed Friction Clutches 
for high speeds and great horse power. 


Catalog upon Standard Friction Clutches 
with sleeves for use with American Steel 
Split Pulleys. 


The Moore & White Co. 
2711 to 2741 N. 15th St. 
Philadelphia, U. S. A. 


















Industries Grow with Victor 
Victor Blades have always taken a 
prominent part in the development 
and growth of the metal working 
industry. 


As the metal industry grows the 
Victor Blade will be doing its part 


as a reliable cutting tool. 


Let us send you free samples 
of this Wonder Blade. 


VICTOR SAW WORKS, INc. 


MIDDLETOWN, N. Y. 




















Acme Eye Shield 


Approved by the 
Underwriters’ 
Laboratories 


i 
~~ Mee 
% 
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e 
% 
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Patents 
Pending 
y V/, 
J 
Special Triplex Glass. Al- 
ways Ready for Use. Pro- 
V7 ‘4s tects Entire Head and Face 
Goggles are a protection only when they are worn and it’s easy to 
neglect them for a moment’s grinding. But this new eye shield 


is attached to the grinder, wall or nearby post—always ready for 
use. The heavy flexible arm permits instant adjustment over grind- 
ing wheel. Protects not only eyes but entire head and face. 
Equally good on saws, spot welders, lathes, planers and other ma- 
chines. JOBBERS—If you're looking for new specialties for your 
salesmen to feature, do not overlook this. Weighs 7 pounds and is 
easily carried. Shield measures 7x9 inches. Write for folder. 


Chicago Eye Shield Company 
2300 Warren Ave., Chicago, Il. 
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Sell the Whole Line of 
= BOND Swivel Truck Casters 





The Bond Line of Anti-Friction Swivel Truck Casters gives you 
a caster to meet every requirement of the industrial plant. With 
types scientifically designed to answer every conceivable use, you 
can get the entire caster business of companies in every line of 
industry. The demand for truck casters is unlimited. 





Bond Truck Casters clinch sales and insure repeat orders because 

they have the quality that your customers are looking for. With 

STRENOTH 6: the Bond name working for you, it will be possible to get a good 
~ ao’ share of this profitable business. 


STREMCTH &. 
DURABILIT} 


> | 
Pa 


Send for Truck Caster Catalog—no obligation. 
ond FOUNDRY & MACHINE COMPANY 
Be Manheim, Lancaster Co., Penna. 


New York Office: 1834 Broadway at 60th Street 

















PATENTED 


BROS. ROTARY POSITIVE 


For operating many kinds 


AIR PUMPS 


FOR VACUUM OR PRESSURE 


ection with vacuum or 


of wes i : 
AUTOMATIC MACHINES Ne SS Se ee 


LEIMAN 









eceonomical and are giving the best 
service."’ 

















hines such as bottle fillers, printing We were rather skeptical of your 
and sses, gatherers, mailers, address small compact blower being capable 
. — labellers banders, ete. of solving our problems and for s 
DEVICES USED 24 HOURS DAILY re the result is all the 
AGITATING PLATING SOLUTIONS re gratifying.”’ 
means quicker and mor durable “LT have tried many different kinds We find the Leiman blowers very 
plats blowers—L have found out that satisfactory, having used them con 
SAND BLASTING can be ! ey Leiman Bros.) are the most tinuously 24 hours per day.’’ 
lv with a P 


niy ! GSITIVE PRESSURE 
BLOWER—no other kind S satis 
faction like Leiman Bros 

HEATING WITH GAS 
for forgin hardening 


OR OIL 
innealin 


n 


They scoop) up the 
air and take up their 
own wear. 


QUIET 2 


USED FOR 
Priming Pumps 
Banding Machines 
Wrapping Machines 
Blowing balloons 
Singeing cloth pumps such as ese: oz. to oF 
machinery parts Ibs. pressure: 2 to 338 cubic feet per 
minute. There are many makes of ro- 
tary pumps but the leaders of the industry, 


ALSO 
Fuel oi! burning outfits 
Operating gas furnaces 
Testing gas meters 
Raising gas pressure 
Gasoline service pumps 
Cleaning dust from intricate 
Sand blasting machines 
Vacuum cleaning 









Every manufacturing plant has use for 


Agitating liquids the world over, eventually get down to a ? 
Blowing chips and stampings from machine tools this—the simplest, most efficient air and Be Sure You get 
Filling bottles and containers gas pump made. 

Feeding paper in printing presses Write us about your problem — preferably 


Feeding labeling machines send the sketch with sizes—tell us what you 


Leiman Bros. _ 
All sorts of testing and experimental work want to do—name the appliances to be Because your satisfaction rests on 


All sorts of automatic machines and devices operated. 


LEIMAN; BROS. | Makers of good machinery for 35 years 


When writing to 


Advertisers please mention MILt 


. » . 
Air I umps your being particular about that. 


23-HBR WALKER ST., NEW YORK 


SuPPLIEs. 
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DIXON’S 
teapure PAINT 


Recommend to your customers for the economical protection of all 
metal and woodwork. 


Long service records of from five to ten years are obtainable with 
Dixon's Paint because of its unusual wear-resisting pigment—flake 
silica-graphite, and its vehicle—pure boiled linseed oil. 


The pigment is inert, aids in preserving the original elasticity of the 
vehicle, increases the thickness of the paint film and has long life. 
The vehicle cannot be equaled by any other substance. 


DIXON'S Write now for Booklet 71-B, and long service records. 


| =SHLICA ; 
lies | JOSEPH DIXON CRUCIBLE CO. 
Jersey City, N. J. Established 1827 




















INVESTIGATE the Company Behind 
the Product 


In steam traps you will find the reputation of The V. D. 
Anderson Co. is a guarantee of Satisfaction and Reliability. 






Many years experience in manufactur- 
ing engine room equipment have given 
the Anderson products an enviable 
reputation for reliability and efficiency. 


The fact that Anderson Traps are used 
in thousands of power plants through- 
out the country is evidence of the high 
regard in which they are held by the 
The Junior Model engineering profession. The Model “D” Steam Trap illustrated above 


Anderson Trap is a 
E Operates at all pressures from 250 Ibs. to 





a 


made to work on all gravity. 

ne a oe There 1s an Anderson Steam Trap that It : soe — removable strainer which 
SA gee A Ae : rs . catches a sedimen and with auge glass 
ee = os —— will meet your requirements. Write us which indicates ccc = oes a = om. 
Lichen “casipment for complete information. 2.4 3s 


THE V. D. ANDERSON COMPANY 


336 3rd Ave., New York City CLEVELAND, OHIO 434 Plymouth Court, Chicago 


100 Pearl St., Boston 242 Race St., Philadelphia 207 Union Trust Bldg., Baltimore 
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1 A line of rubber items sufficiently 
* complete to permit effectively supply- 
ing the requirements of the trade solicited. 
2 A quality of product uniformly good 
* and capable of delivering service re- 
Se sults that should reasonably be expected. ~y 

‘X 3 A price basis inducing and making ‘ J 

. ° 


possible aggressive competition with J 


reasonable profit return. 

4 Freedom from competition from his 
* source of supply, either direct or in- 

direct, among the trade covered by his day 


to day solicitation. 

5 Selling helps of reasonable amounts 
* sothat his sales force may be given 

the advantage of specialized training and 

a knowledge of the product sold. 























No Interference 


~Just Cooperation 


OME jobbers still hold to the worn 

out belief that direct solicitation by 

the manufacturer of consumer accounts 
for the jobber hurts their business. 


Republic jobbers know better, when it’s 
done in the Republic way. 


The Republic plan is a simple one. It con- 
sists of adirect-by-mail campaign directed, 
managed and paid for by Republic—and 
all for the jobber. 


One month a letter goes to each name on 
your list from Republic on the Republic 
letterhead. The next month a letter goes 
on your letterhead—and so on through 
the year. The only work it entails on your 
part is the sending of your prospect and 
customer list to us. 


It’s an order-getting, good-will-creating 
idea. If you like the sound of it write us 
for complete details. 

THE REPUBLIC RUBBER COMPANY 


Youngstown, Ohio 
No Branches 


REPUBLIC 


BELTING — HOSE ~ PACKING — MOLDED 
LATHE CUT GOODS AND FLOOR COVERING 
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WITT CANS 
—for many purposes 


You will find many uses for Guaranteed 


Witt Cans. 


Especially built for heavy duty, they are 
the ideal cans for handling ashes, garbage, 
waste and scraps, and are guaranteed to 
outlast 3 to 5 ordinary cans. 


The body is made of special analysis sheet 
steel, corrugated for added strength, and 
reinforced at top and bottom with elec- 
trically welded, solid beaded steel] bands— 
not frail wire hoops. The bottom, made 
of one-piece heavy gauge sheet steel, is 
raised completely from the floor. The lid 
fits snugly, keeping the odors in, and 
smothering any fires that may start. The 
entire unit is hot-dip galvanized after con- 
struction, making it watertight. 


The longer you use Witt Corrugated Cans and 
Pails, the more uses you will find for them. 
Place a conservative order for Witt Cans today 
and compare them with any other Can you 
have ever used or seen. Your Jobber can sup- 
ply you, or write— 


The Witt Cornice Company 
2119 Winchell Ave., 
Cincinnati, Ohio 
Manufacturers of 


Pt OP OF OS a rs 


Wiki 


CORRUGATED 
*CANS and PAILS 
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The Smallest Sizes Made 


Did you know that hollow safety set screws are made 
~ in 1/8 and 3/16 inch diameters? 


These new extra small sizes hold great possibilities for 
designers of machines and tools. They solve many 
a problem where a set screw is needed in an other- 
wise inaccessible location. Thumb and finger room 
can be eliminated. What an advantage, too, to be 


able to handle these tiny sizes with a wrench! 


The Bristo dovetailed flute design made 1/8 and 
3/16 inch set screws possible and PRACTICAL. 
The positive grip of the wrench in the socket enables 
the smallest sizes to perform their duty just as effi- 
ciently as the Big Bristo, which measures 1 1/2 inches 
in diameter. 


Look over your product carefully. We wager you 
will find places where these extra small safety set 





screws will improve its production, appearance or 








the screw. 


len 


writing 


te 


Advertisers 


please 


THE 


salability. 
vA 
A 
y Let us send BRISTO 
Y a 7 WY 
Sample Screws CAP SCREWS 
x A complete line of fillister 
We would welcome the head Cap Screws with the same 
Pn. privilege of sending sample dovetailed flute design. In stand- 
ins set screws for your inspec- ard lengths from 1% inch to 1 
\ . “ : inch in diameter. Get them from 
\ tion and test. What sizes : 
your supply house or direct from 
would you like to have? the factory. 
er Il rite for Illustrated Bulletins 
Cross-section view of the Bristo OS] j-ll and ra) [7 Hl 
Dovetailed flute design. Power is - 
transmitted in the direction the 
serew is turning. No tendency to 
expand and burst out sides of 


BRISTOL COMPANY 


Waterbury, Conn. 


mention Mitzi Suppies 
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bber Belti 


Does it pay to use 
Diamond? 


Service records say most emphatically “It does” 


The photograph shows a section of Diamond Con- 
veyor Belting that went into action at the San 
Francisco Crushed Rock Co. (now Blake Bros.) 
at Port Richmond, Cal., on April 6, 1913. 


Itstuck to its job until August 6, 1925—12 years and 
4 months—during which time it handled 1,300,000 
tons of crushed rock at a ton cost of only .00146! 


The cover wore down only 1/32” and when taken 
off the belt was found in such good condition that 
half of it was sold for conveying salt, at a price 
representing 20% of its original cost. 

Diamond is a permanent business builder 

for jobber and distributor. Let us give you 

full details on the Diamond proposition. 
THE DIAMOND RUBBER COMPANY, Inc., Akron, O. 


Atlanta Boston New York Kansas City Philadelphia 
Chicago Dailas Seattle Los Angeles San Francisco 
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BEHIND THIS POINT 


60 Years’ Tool Making Experience 











TWIST DRILL & MACHINE ots 
NEWBEDFORD, MASS. U.S.A. 
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Another 
“Blue Ribbon”’ Line 
of Profitable Specialties 


































Pressed Steel One-Piece 


Le 
Floor Plates. Plain black and 
nickel plated '2° to Z 


Figure 97 





The name “Blue Ribbon” as applied to pipe nipples 
has made a reputation from Coast to Coast for a 
quality product that satisfies the particular piping 
and plumbing contractor. By a recent purchase the 
“Blue Ribbon” line now includes a line of specialties 
that is closely allied to pipe fittings, including pipe 
hanging devices, floor and ceiling plates, etc. 


Pressed Steel Hinged Floor or 
Ceihng Plates. Plain black 
and nickel plated. "2 to2” 


Pressed Stee! Hinged Floor or 
Ceiling Plates Plain black 
and nickel plated Two styles 
Ys" to 2 and 2'y to 4 





We have prepared loose leaf catalog pages of this 
new “Blue Ribbon” line, which will be mailed upon 
request to any distributor of mill, steam, plumbing 
and heating supplies. 


Figure 100 





Wide Pressed Steel 
TwoPrece Floor or Ceiling 
Plates. Plain black and nickel 
plated “2 


Extra 









_— “Blue Ribbon” Nipples are made from new pipe, in 
steel, wrought iron and brass. Prompt deliveries are 
made to distributors in all parts of the country from 
our nearest plant — Baltimore, Chicago or Los 
Angeles. 


Pressed Stee! Split Floor or 
Ceiling Plates Plain black 
and mckel plated ‘4 and ‘+ 






Cast hon Hinged Floor or 
Cehng Plates Plain black and 
nkel plated 4! 5.6,7 8 
Yand !Ninch 


Adjustable Steel Beam , iad 
Clamps Fit face Ranges of ti CRS —) 
I-Beams up to 6%." wide 4 —_ a 

ta 


Our pipe fabrication plant is fully equipped to sup- 
ply coils, bends, headers, vaporizers and receivers. 
Send sketch of work and ask for quotations. 












CHICAGO NIPPLE MFG. CO. 
Baltimore CHICAGO Los Angeles 
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Perforated Hanger Bar 


Fou tas sizes. 5 and 1!) foot lengths 


@ 


Hanger nngs Medium stock yo 
Long neck Two holes and 
one bolt Fit loose on p \/) 







pipe 
Ww 





Fiewe 31 


Heavy Steam or Soil Pipe Ex 
tension Clamps with Bolts 
Will stay ngidly where 


Figure 36, lamped ‘+ to 9 


Flat Head Lag Screws with aa 
Bolt 5 sizes “a. 320 


Assembled Hangers with 
Fiewe 340 Screw Eve '» to 3 
Steel Sink Bracket Ven = 


. 
strong. Made in nvr parts ? “a 
+ dialag 4 Pa Fegure 185 
Two sizes y 


QV, Adpustable Expansion Tank 
SBP, Hanger Fats tanks 10" to 16 
Ye Packed in carton 


as shown 























Note the handy carton in which 
BLUE RIBBON Nipples can be 
sold to your trade in lots of 100, 
assorted lengths, in the 1%4, % and 
one-inch sizes, in either black or 
galvanized—no handling, no count- 
ing, no marred threads. The label 
on the carton states exact contents. 
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>) Make that joint 
‘| permanently tight! 
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ee : N a gasket, it is the material that 


ce 


counts; the time and labor of 
co cuttin d fitti f th- 
g an ing go for no 
ing if the packing used is not the right 
grade for the work. 


Wherever INDESTRUCTIBLE White 
Sheet Packing is used, a perfect joint is 
the result 
definitely. It will not yield to the attacks 
of steam, air, ammonia, hot or cold 
water, gas or creosote. Sufficiently firm 
in composition as not to flatten out when 
the bolts are drawn up. 














Carried in stock at all our branches in all 
thicknesses up to % inch, 36 inches wide. 


For especially tough jobs, use Style 29 Inde- 
structible with brass wire insertion, or Style 
30 with iron wire insertion. 


NEW YORK BELTING & PACKING CV. 


High Grade Rubber Goods for Mechanical Purposes 


New York Boston Chicago Philadelphi.- 
Pittsburgh St. Louis San Francisco 
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y Gxal only~difference be- 
tween ati Empire, New 
Process_bott_and 4 hardened 
and; ground-gauge is that ‘the 
bolt-is made.ina few-seconds, 
and the gauge inva number of 


hours.< There is no» difference 
in fit. 











— 





This is how the thread 
ofan EMPIRE, ney 
Process bolt looks on the 
comparator 


This is bow the thrtad 
tf a bardened and ground 
eater ttoks on the 





RUSSELL, BURDSALL & WARD | 


® BOLT & NUT COMPANY ® 
PORT CHESTER.NY. 


Branch Office; Branch Office’ Branch Strimple & Gillette Maydwell & Hartzell, Inc. 3 
Straus Building  Gerieral Motors Bidg. Factory 169 Jackson Street 133-168 Eleventh Street 3 ; J 
CHICAGO. DETROIT ROCK FALLS, Ills. SEATTLE SAN FRANCISCO ' 
| ELL AMS Me IIA DOL IIIA AGA SIMA MEDEA | 
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hat the Oqk 
does for TANNING 


Today people cross the ocean in steamships, just as they did 25 years ago. Various 
refinements have made the trip faster and more comfortable, but the method is the same. 
The tanning of Cocheco Belting is analogous. The process we use today is similar to 
that used years ago, because no better process has been found. And much credit for 
Cocheco quality is due the oak tree. Oak bark tanning produces a higher grade leather 
than any other known method. When a better method is discovered, I. B. Williams & 
Sons will be the first to use it. 


“Hold fast to that which is good” 


I. B. WILLIAMS & SONS 










DOVER NEW HAMPSHIRE 
14-16 N. Franklin st., 71-73 Murray st., 
Chicago, HL. New York, N.Y. 


11l Summer St., Boston, Miaarss. 
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Below 


Medart Heavy Rigid Pillow Block, 
Ring-oiling Type. One of a com- 
plete line which makes the name 
Medart mean “Everything in Line 
Shafting Equipment.” 





At Left 


Medart Standard Drop Hanger 
with Ring-oiling Bearing, 4-point 
screw adjusting. Another popular 
article of Medart Power Transmis- 
sion Equipment. 





Medart Hangers and Bearings 
The Roadbed for Line-Shafting Equipment 


Medart Hangers. Designed to have ample 
strength to carry any reasonable load with 
safety—and maintain proper rigidity under 
operating vibrations. They may be quickly 
erected, easily and accurately adjusted and 
aligned by means of 4-way adjustable screws 
with jam nuts. Bases are ground level by 
special machinery to insure true and accurate 
setting—frames are widely interchangeable. 
Furnished in six types—Universal Drop, 
Standard Drop, Single-brace Drop, Adjust- 
able Extension, Closed Post and Open Post. 


Medart Self-lubricating Bearings and Pillow 
Blocks. Hanger Bearings are furnished split 
to facilitate erection and are of sufficient 
length to provide ample bearing areas. Bear- 
ing surfaces are lined with anti-friction metal 
with oil-fed grooves cut into their surfaces. 
Fitted with laminated fiber shims between 
halves of the bearing—to compensate for 
natural wear. All bearing ends are faced. 
Furnished in ring-oiling, wick-oiling, plain 
and collar-oiling types. 


Medart is also prepared to furnish shafting supports of all types—Bracket-post Bearings, 
Angle Bearings, Pillow Blocks, Vertical Shaft Bearings, Floor Stands and Base Plates. 


Immediate shipments—standard or special types—that’s the “plus” in Medart service. 


Buy by the Medart Catalog and Discount Sheet 


Buy right—with Medart Catalog No. 43 and discount sheet. A complete, simply written, read- 
ily understood manual containing dimensions, details and list prices for the use of engineers, 
designers and power users. Covers the entire range of power-transmission equipment. Send 
for your personal copy and include requests for other members of your staff who would find 


this information valuable. 


THE MEDART COMPANY 


(Formerly Medart Patent Pulley Co.) 


General Offices and Works, St. Louis, U. S. A. 
Offices in Chicago, Philadelphia, Pittsburgh, New York and Seattle 
Office and Warehouse in Cincinnati 


MANUFACTURERS OF POWER TRANSMITTING AND KINDRED MACHINERY 
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Everything in Line Shafiing Equipment 
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Sells On Its Merits— 


Jobbers and dealers handling Detroit Belt Cutters are co- Detroit Belt Cutter has a straight edge for aligning the belt, 
operating in giving belt users 2 wee free trial. the knife arm lifts up so the belt is put in place without 
Detroit Belt Cutter is beyond question the best tool on the threading through under the knife and without releasing 
market for its purpose. Considering the fact that belts clamps or attachments. Blade is protected by a guard so 
must be cut square _to give efficient service, a belt cutter that operator's fingers and the belt are perfectly protected. 
is a necessity Write for this new sales plan toda 


DETROIT BELT LACER CO. DETROIT, MICH. 
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Steel Bench Legs 


are priced right for quick turnover 


Ask for price lists and let us show you what other houses have done 
on “Hallowell” steel bench legs. Just as “Pioneer” hangers and 
‘‘Unbrako” set screws have the quality that insures long service, and 
the price that makes for easy selling, so do ‘Hallowell’ steel bench 
legs measure up to your standards of profit and turnover. ‘‘They’re 
not best because they’re cheapest, they’re cheapest because they’re 
best!”—and that’s why they’re such a good line for you to push. 


STANDARD PRESSED STEEL CO. 


Box 3, Jenkintown, Pa. 











Standard Pressep STEEL G 
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BRANDED ~ 
Lvery twelve inches 
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GRADE GUARANTEED 


Hoyt’s Wire Solder is branded every twelve inches, 
so you may know you are using the exact quality best 
adapted for the job. And you also may know you 
are paying for the exact quality you specify. 

More than 50 years’ experience in manufacturing 
Babbitt, Solder, Bearings and Die Castings, Britannia 
Sheet Special Alloys, Type Metals. 


SEND FOR BOOKLET I 


HOYT METAL CO., St. Louis 


NEW YORK CHICAGO DETROIT 
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BRISTOL'S 


Sree. 


BELT LACING | 











Always ready 
for emergencies 


Keep Bristol’s Steel Belt Lacing 
at strategic points in your shop. 
It is insurance against idle ma- 
chines and lost time, so often 
caused by broken belts. 


Bristol’s is the emergency belt 
lacing because it is easily and 
quickly applied. Anybody can 
do it. Noneed for an expert 
belt lacer or special equipment. 


The job is well done, too, because 
Bristol’s makes a strong smooth 
joint that will not work loose or 
tear out. It is made to hold and 


stand the gaff. Proven by thou- 
sands during the past thirty- 
five years. 


Use Bristol’s 
Belt Lacing 


When you put on a 
new belt. 


For repairing breaks. 





For taking up slack. 


A Hammer is 


Made for every kind 
all you need 


and size of belting. 


Send for sample fasteners and 


illustrated Bulletin 719-H 


THE BRISTOL COMPANY 
Waterbury, Conn. 
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The Room of a 
Million Details! 


EN you purchase or use a Cle-Forge High 

Speed Drill, a “Peerless” Reamer, or an Ezy-Out 

Screw Extractor, think of the part this Mechanical 
Engineering Department played in its production. 


For in this room are brought together a million de- 
tails—vitally important details—involving the produc- 
tion of twist drills, reamers and other “CLEVELAND” 
products. Here measurements are figured, intricate 
charts made for the guidance of other departments, 
and new tools and new equipment designed. 


Our Mechanical Engineering Department is an ex- 
ceptionally large one—unequalled, we believe, in this 
industry. Without it, it would be difficult, if not im- 
possible, to maintain that high standard of excellence 
and accuracy for which “CLEVELAND” twist drills 


and reamers are noted. 


If it happens that you are asked to pay slightly more 
for “CLEVELAND” tools, it is because this hidden 
department is helping to make them better — and, 
therefore, worth more. 





The mI TWIST DRILL 


E COMPANY 
PT as ; CLEVELAND 

I NEW YORK: CHICAGO-LONDON 
TRADE MARK REG U S PAT OFF ANO FOREIGN COUNTRIES 


Manufacturers of 
Carbon and Cle-Forge High Speed Drills for every purpose; ““Mezzo” Super-Carbon Drills; 
Hand, Jobbers’ and Shell Reamers; ‘*Peerless’” High Speed Reamers; “‘Paradox” Adjustable 
Reamers; “‘Quick-Set’? Reamers; “Spirex’?” Machine Taper Pin Reamers; Chucking Reamers 
for Turret Lathes; Counterbores; Countersinks; Sockets; End Mills; 
and the “Ezy-Out” Screw Extractor. 
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ATTRACTIVE DISCOUNTS TO 
THE TRADE i 
i 
Three Bonney “CV Chrome Vanadium Double 
End Engineer’s Wrenches for the six most 
popular SAE bolts (3/16, 1/4”. 5/16", 3/8". | 
1/2”, 9/16”) in a leatherette kit. The price, 
$2.50. is less than the regular price of the three i 
wrenches if purchased individually, no charge j 
being made for the leatherette kit. i 
Chis particular kit has been put up for two 
excellent reasons 
First—because these three wrenches will tak 
care of a verv large portion of the wrench 
work of the average mechanic 1 
Secon yecause Konneyv have found that if a ' 
mechanic use 1 few of their wrenches, he 
wi nevct ayain oc Salished with ordin ry 
carbun steel wrenches, and this sample kit. at 
an unusually attractive price, is designed to 
familiarize mechanics with the merits of 
Bonney Chrome \ anadium Wrenches. ‘ 
RONDEY 
: : ; 
" ney CY 
Every one of these Bom que! art 
E gneer Wren thread »sfan é 
teed to strip the tor preak the 
SAE. 20 will spree? 
pre the ja"> : 
i 








Write for detailed information 


Bonney Forge & Tool Works, 


Allentown, Pa. 












CV is a Bonney 





Carbon 








Wakers of Special Service BD renches of Chrome Vanadium, 
Steel Drop Forged W a Rg ae Rag ag Vises and Drop ct Pinch 
»rgings e Bonne ool, ? . e ee ‘ : 
Hegre RRL JOBBERS AND DEALERS | registered in the 


It is to your advantage to lay U.S. Patent Office. 
in a supply of these sample 
kits and to sell them at every 
opportunity, as we have 


O ; 
B Chrome CV Va li found that there is a de- 
o 3 of the mechanic who has 
bought a_ few Bonney 
. Chrome Vanadium Wrenches 
to become a regular user of 
: them. and those to whom 


cided tendency on the part 
you introduce the line will 


(Patents Pending) naturally reorder from you. 


Chrome Vanadium 
registered 
August 11, 1925. 
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ORDINARY PIPE ™m. SCALE FREE PIPE 
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AN IMPROVED PIPE 
FOR MILL AND MINE 


Made by a special process which removes the heavy 
mill-scale, or welding-scale. This means a clean, smooth 
inside surface; minimized friction losses; increased 
working capacity; better galvanized coatings: and an 
all-around more durable pipe for use about the mill 
and mine. 

The section of pipe at the left (note the patches of 
scale) was made by the ordinary process; the section 
at the right (note the clean, smooth surfaces ) was made 
by the SCALE FREE Process. The Scale Free Process 
is apphed to “NATIONAL” Butt-weld Pipe. sizes '> to 
3-inch, inclusive. Bulletin No. 7, describing this special 
pipe, sent upon request. 

—— 


NATIONAL TUBE CoMPANY 
Frick Building, Pittsburgh, Pa. 
DISTRICT SALES OFFICES IN THE LARGER CITIES 


Only “NATIONAL” Pipe is Made by the SCALE FREE Process 
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The mill supply house that sells “Americans” | 





sells a product used by leaders in nearly 
every branch of industry 


‘THERE is no higher endorsement than use. 


“American” Pulleys and Hangers have been tested in 
service and adopted by thousands of the world’s im- 
portant industrial establishments. 


There are single plants with more than 25,000 “Amer- 
icans” all bought through regular trade channels. 


The Company’s policy of dealer support further con- 
tributes to the value of the “American” franchise in 
any territory. 


Every “American” dealer’s name, address 
and phone number is listed in MacRae’s Blue Book 
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The American Pulley Company 


Manufacturers of Steel Split Transmission Pulleys, Pressed 


Stee! Shaft Hangers, and Pressed Steel Shapes Adv 
































4200 Wissahickon Ave. Philadelphia, Pa. 
E R 4 Cc Sub. 
M AN Dise 
PRESSEO | STEEL 
STEEL SPLIT 
_HANGERS PULLEYS — 
Yy Yj Especially - 
The White . 
Star Valve th 
til 
tw 
= ARE DEPENDABLE ne 
or 
FOR SERVICE AND DURABILITY Si 
Tl 
th 
WHITE STAR GLOBE VALVE ac 
th 
Steam Working Pressure up to 200 pounds m 
Extra Heavy for Steam Working Pressure up to 300 pounds hs 
Regrinding and Renewable Seat, Regrindable é, : 
Slip-on Renewable Disc, Cast of Non-Corrosive ‘A 
“POWELLIUM NICKEL” m 
Oo} 
Specify POWELL “WHITE STAR” VALVES ay 
O] 
Write for 
The Wm. Powell Co. woe fi 
tive 
CINCINNATI, O. anions : 
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THE MILL SUPPLY ASSOCIATIONS 

There has originated in the minds of some mill 
supply men a certain measure of doubt as to the full 
meaning of the new plan of the National Supply and 
Machinery Distributors’ Association, and also as to 
the position which MILL SUPPLIES is taking at this 
time regarding the plans and policies of the other 
two mill supply associations. Through many chan- 
nels have come expressions of anxiety as to whether 
or not the new National Association plan will mean 
a weakening of the membership of the American 
Supply and Machinery Manufacturers’ Association. 
There are many substantial manufacturers, who 
thoroughly believe in distributors as an economical 
adjunct of their own sales organizations, and who 
therefore have been invited to become associate 
members under the new National plan, but who 
have refrained from applying for membership up to 
the present time because they are members of the 
American Supply and Machinery Manufacturers’ 
Association, and do not want to do anything that 
might possibly be construed as weakening their own 
organization. Some of these manufacturers have 
appealed to MILL SUPPLIES for an expression of 
opinion on what they should do about the matter. 

To these manufacturers and to the mill supply 
field in general, MILL SUPPLIES wishes to state that 
its position at this time regarding the mill supply 
associations is exactly the same as it has always 


been. It stands for all that is good for the mill 
supply field. It has, in its fifteen years’ existence, 
watched the progress of all three mill supply asso- 
ciations, and although it has consistently believed 
that a triple convention each year is the most sensi- 
ble type of gathering for the three mill supply or- 
ganizations, nevertheless, when the executives of the 
associations have failed, for one reason or another, 
to agree on a triple gathering, MILL SUPPLIES al- 
ways, without fear or favor, has supported each 
separate convention. 

It most assuredly would be an injustice to such an 
old organization as the American Supply and Ma- 
chinery Manufacturers’ Association, with its splen- 
did record of accomplishment for the solidifying of 
the mill supply field, to do anything which would 
diminish its strength. It would be ridiculous to sug- 
gest that manufacturers should leave their own as- 
sociation in the lurch after being under its protective 
banner for so many years. It would be ungrateful 
to those sterling manufacturers who have given so 
freely of their best efforts in the past in serving as 
the executives of the American Association. On 
sentimental grounds alone, MILL SUPPLIES would 
most assuredly be the last to desert the old organiza- 
tion. 

As to the Southern Supply and Machinery Deal- 
ers’ Association, it has always been a pleasure to 
accord it a complete measure of support for, as all 
mill supply men who are conversant with the his- 
tory of this association know, under the masterly 
guidance of Alvin M. Smith, it has waxed strong 
and needs no defenders. It most assuredly is a valu- 
able asset for the mill supply field, and is entitled to 
consideration such as can be accorded only by a 
strong manufacturers’ association. 

The National Supply and Machinery Distributors’ 
Association has needed new blood and new sources 
of strength. President B. H. Ackles and his fellow 
officers, together with the members of the advisory 
board, have long considered this necessity, and after 
passing upon many ideas for rejuvenating the or- 
ganization, have felt that it would accomplish a two- 
fold purpose in instituting the new plan for 
association members. In the first place, it would im- 
mediately bring into contact with the members at 
convention those whose interests were very closely 
interwoven with their own. In the second place, it 
would give the association an opportunity to accom- 
plish some of those tasks which have been close to the 








hearts of the mill supply distributors. It was felt 
that only through a strong associate membership 
could the National Association hope to do some of 
those things which a majority of its members have 
long felt to be necessary if the organization was to 
continue to have a strong following. 

Because there are elements in this National plan 
which appear to be good for the best interests of 
the mill supply field, MILL SUPPLIES has given it con- 
siderable publicity. A like measure of publicity will 
always be given to any movement which appears to 
be for the good of the entire field. If the Nationai 
plan does not accomplish its original purposes, MILL 
SUPPLIES relies on the good judgement of the mill 
supply field to so change or modify the present plan 
as to better accomplish the desired results. 

Meantime, let us not forget that there are two 
other associations in the mill supply field, and that 
they are going to meet in joint convention in St. 
Louis next May. We think that manufacturers who 
are selling nationally through the mill supply houses 
should never lose sight of the fact that the South is 
growing commercially and industrially, and that it 
will be a very good business move on their parts to 
work hand in hand with the southern mill supply 
house executives. 

As to the first convention of the National Asso- 
ciation under its new plan, MILL SUPPLIES strongly 
advocates a large attendance, and _ particularly 
among the distributors themselves, because this plan 
or any other plan is never going to be worth the 
powder to blow it up unless the members themselves 
give it their full support. 





HOW GOOD WAS THE YEAR 1925? 

Very many people in the good old United States 
have admitted that the vear 1925 was about all right 
in a business sense, while a fairly vocally active mi- 
nority have declared that their books lacked a lot of 
showing an adequate profit. Now comes Charles E. 
Mitchell, president of the National City Bank of 
New York, with the very definite statement that “‘it 
would be dangerous if this year turns out to be any 
more prosperous than 1925.” 

It will do no harm to assume that Mr. Mitchell is 
in a very fine position to acquire definite knowledge 
of the general position of business and industries, 
and that he was not thinking of the individual 
profits of one of the largest banks in this country. 
He meant, and so stated, that greater prosperity 
would inevitably iead to inflation, and that inflation 
was but the forerunner of appalling business head- 
aches. In fact he feared that we were already in- 
flated in spots, and believed that a little blood letting 
now would be a good thing for some of these spots 
carrying high temperatures. He no doubt had in 
mind the situation in the New York stock market, 
where advances and declines of as much as fifty dol- 
lars a share has taken place in a single day. That 
spells feverish and dangerous speculation, and noth- 
ing else. 

There seems nothing in the situation at home to 
endanger our present highly favorable business 
situation, except a lot of moonshine consuming 
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speculators running around with bombs and torches 
in the neighborhood of highly inflammable ma- 
terials. Money is plenty, crops have been bountiful, 
the building industries are still active, railroads are 
making money and spending it freely. Steel makers 
are busy, labor is well employed, federal taxes are 
being sensibly reduced, and so, who’s afraid of the 
future? 





CRY FOR LARGER DIFFERENTIALS 

A paper delivered by Fred W. Swanson, president 
of the Globe Machinery and Supply Company, Des 
Moines, lowa, at the fall meeting of the Central 
Supply Association, at Chicago, has been broadcast 
to the members of the National Supply and Machin- 
ery Distributors’ Association. It is a very interest- 
ing paper, and while it naturally was delivered from 
the point of view of a plumbing supply jobber, 
nevertheless, because hundreds of plumbing supply 
houses are also either mill supply houses or doing 
business closely akin to the mill supply house, the 
points which Mr. Swanson drove home in his paper 
are just as interesting to the mill supply field as they 
are to the plumbing supply field. 

Mr. Swanson’s conclusion is that the plumbing 
supply jobber should receive a larger differential 
than he has been allowed. When he stated that 
“one is almost forced to the conclusion that the aver- 
age plumbing supply jobber today, in our territory 
at least, is purchasing for himself a job through 
the use, without interest, of a tremendous sum of 
money,” he has certainly been talking just as much 
from the standpoint of a mill supply distributor as 
from that of a plumbing supply man. When he 
furthermore stated that “the average plumbing sup- 
ply jobber has an improper conception of reasonable 
profits for the industry,” he most assuredly was 
striking just as forcefully a sore spot in the mill 
supply field. 

Since the National Supply and Machinery Distrib- 
utors’ Association has distributed copies of Mr. 
Swanson’s paper to its members, one of the promi- 
nent mill supply distributors, a past president of 
the association, has expressed comments upon the 
Swanson remark. In the opinion of this prominent 
mill supply man, it is up to the supply dealers them- 
selves to solve their troubles if they wish to stay 
in business. Since the war, supply dealers have been 
educated to the fact that the cost of doing business 
has been very materially advanced over the pre-war 
period. This distributor does not see any possibility 
of getting back to the former cost of doing business. 
Therefore, he argues, it now becomes necessary 
for the dealers generally to become educated, and to 
realize that they must get a larger profit on what 
they sell. 

This question of a larger differential is one that 
mill supply distributors have been talking about for 
years. Yet, many manufacturers, perfectly willing 
that the distributor should receive a fair return 
for the services rendered in stocking and selling 
their products, have time and again reiterated the 
sad but true fact, in so many instances, that “‘it isn’t 
any use to grant larger differentials unless the dis- 
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tributors themselves keep these differentials.” 

How about this? Isn’t ita fact? Haven't a lot of 
supposedly reputable mill supply houses taken that 
extra differential and used it as a bargaining tool to 
build up their volume business? If it isn’t a fact, 
then a lot of manufacturers need to be educated 
away from this idea. 

In the opinion of MILL SUPPLIES, there are today 
some lines upon which the differential is entirely too 
low to adequately compensate the distributors of 
mill supplies. If the distributors know their own 
business, then they know which are the individual 
lines which are not affording them sufficient margin 
upon which to make a profit. To do this, all they 
have to know is their own cost of doing business. If 
the manufacturers of these lines aren’t willing to 
pay the distributors what is a just and fair differen- 
tial, then most assuredly the distributors are them- 
selves the erring parties in not enforcing their de- 
mands in the one sure way. 

However, it does not seem to be a good idea for 
the mill supply distributors to shout for greater dif- 
ferentials without being a little more specific, for 
the simple 1eason that this hue and cry will react 
unfavorably in the minds of some of those manufac- 
turers who are now giving the distributors a fair 
differential. 

Mr. Swanson hit the nail right on the head when 
he said: “The jobber should have courage enough 
to discontinue handling any manufacturer’s line that 
is consistently detrimental to his net profit at the 
end of the year; the jobber should not support the 
manufacturers who force their sales at the expense 
of the jobber’s profits.” 

This, after all, is the answer to the whole prob- 
lem of differentials. Cut out handling lines that 
don’t allow you sufficient margin to make a legiti- 
mate profit. Don’t remain in business merely to buy 
vourself a job. 

Let us quote Mr. Swanson’s paper: “Ours is a 
service industry that requires large outlays of serv- 
ice expense. All the more reason for the right con- 
ception and necessity of profit. We tell our sales- 
men that without the right mental attitude and 
enthusiasm for their work, failure is certain. If we, 
as plumbing supply dealers, cannot think of our- 
selves as deserving of a reasonable, just net profit 
that will permit us to grow and to find a place in the 
sun beside other industries that bask there proudly 
and securely, we cannot hope to prosper, nor do we 
deserve to prosper. We must think of the industry 
as worthy of profit for the service it renders.” 

No truer words could be spoken about the mill 
supply business. The distributors must begin to 
think of their services as worthy of profit. When 
they begin to do that, they will immediately cease to 
worry about the question of whether the manufac- 
turers shouldn’t give them a larger differential. 





DON’T BECOME INVALIDS 
The anthracite coal strike has been settled. The 
tax bill has been passed, and mill supply men, to- 
gether with other long suffering taxpaying brethren, 
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will face the March initial payments with a feeling 
that downward revision is most assuredly fine busi- 
ness. So, all in thirty days’ time, we find two of the 
great obstacles to continued business removed. 

Within the past month traveling salesmen repre- 
senting many industries have visited the offices of 
MILL SUPPLIES, and as these men on the road are 
conversant with business conditions in many sec- 
tions of the United States, it is exceedingly gratify- 
ing to learn from them that business in the mill sup- 
ply field is going along at a very satisfactory rate for 
the first two months of this year. Even the big bug- 
aboo period, that of inventory taking, does not 
appear to have slackened business to the extent of 
previous years. 

One of the most influential bankers in the Middle 
West in a statement to the press two weeks ago pre- 
dicted that good business is going to continue 
throughout the entire twelve months of this year. 
In fact, his only fear is that it may be a little too 
good, for then there may arise a possibility of an in- 
flation period with the consequent broad likelihood 
of a succeeding period of deflation. 

Another prominent banker, in expressing his 
views on the situation, calls attention to the fact 
that today emphasis is being placed on selling, and 
that no good merchant is disposed to buy more of an 
article than he thinks he can sell in a reasonably 
short time. As a result of this change in merchan- 
dising habits, manufacturers who are well versed in 
the technique of production, but who have paid 
little attention to the art of selling, have found it 
hard to adjust themselves to a situation which has 
transferred emphasis to selling. Consequently, as 
this banking authority sees it, “the policy of con- 
servative purchasing has had the effect of tying up 
production more closely to consumer demand, thus 
getting rid of the disturbing factor of large stocks 
of goods, the pressure of which upon the markets 
might at any time precipitate sharp declines in 
prices.” 

Thus we find that price stability at this time is re- 
garded as the most reassuring factor in the present 
business situation. If business men, and more par- 
ticularly, mill supply distributors, allow themselves 
to be carried away by the possibilities of a period 
of prosperity, and to forget the lessons which were 
taught by the last period of deflation, then indeed 
the judgment of the American business man is de- 
plorably shortsighted. 

There is, however, nothing in the mill supply 
field at present that indicates that the distributors 
are losing their heads, or changing from their pres- 
ent methods of conservatism. This refers particular- 
ly to their habits of buying. As to the other, and at 
the present time, the more important end of the mill 
supply business, the selling branch, there is not so 
much about which to feel proud. As the aforemen- 
tioned banker has said: ‘Emphasis goes on selling.” 
There will probably be a very healthy demand for 
mill supplies throughout the remainder of this year, 
but a healthy demand that is not supplied at profit- 
able prices is likely to make invalids out of some mill 
supply houses. 
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What Others Think—No. 2 


‘“‘As a brother supply house, we are pleased to comply with your 
request for information relative to our connections with the 
Mechanical Rubber Company. In fact, it affords us a great pleas- 
ure to say a few words of praise for this Company and the pleasant 
relations we have enjoyed with them. 


“To our mind the finest feature of their account is the fact that 
their goods run very uniform in quality. We cannot recollect when 
we have had a defective piece of material. This fact, of course, 
gives our salesmen unlimited confidence in the goods they are 
selling. 


“The next feature of importance is price. We have always found 
their prices consistent with the market. 


‘We have always found them ready and willing to co-operate with 
us on special orders and they have gone out of their way to give 
us prompt shipment on rush orders.” 


This letter was written by one of our dis- 
tributors to another distributor. 


Conclusive evidence that The Me- 
chanical Rubber Company’s policy of 
catering to the requirements of the 
jobber is strictly adhered to is shown 
by the hearty recommendation given 
us by all of our present jobber con- 
nections. We spare no effort nor 
reasonable expense in assuring our 
distributors the very best in quality 
and in service. 





A complete line of Mechanical Rubber Goods for Every Industrial Need 


THE MECHANICAL RUBBER COMPANY 


New York 


“WE BACK THE DISTRIBUTOR” 
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a a ae ee ae ea a ee ee ee 


March, 1926 51 


St. Louis Convention Will Be Well Attended 


Advance Hotel Reservations Indicate That the Joint Gathering of the 
Southern and American Associations Will Excel Even Last Year’s Event 


Tuesday, Wednesday and Thursday, May 18, 19 and 
20, are the dates for the joint convention of the South- 
ern Supply and Machinery Dealers’ Association and the 
American Supply and Machinery Manufacturers’ Asso- 
ciation, which will be staged in St. Louis, with head- 
quarters at the Hotel Statler. 
that the convention would be 


as exhibited in MILL SUPPLIES (January issue), is im- 
pressive in one glaring particular, namely, the expres- 
sions on the part of big and successful men in this 
industry, that volume of business was large enough ap- 
parently for all of us last year to have made a satisfac- 
tory dividend for our stockholders, had profits not been 
at the vanishing point. What greater subject can we 


We originally announced 
held on Monday, Tues- 


day and Wednesday, May 17, 18 and 19, but final ar- discuss at St. Louis than the necessity for securing 
rangements brought a proper profits? 

decision to have the con- We do not make a profit 
vention open on Tuesday, The following are the rates per day, European plan, by selling goods, but by 


instead of Monday, using 
the latter day for registra- 
tion and for executive 
committee meetings. 


offered by the Hotel Statler for thosé attending the 


“ making a _ profit on the 
St. Louis convention, May 18, 19 and 20: 


goods we sell. There are 
some dealers in the indus- 
try who apparently think 


200m with bath, shower, 1 person, $3 to $3.50 
Room with bath, shower, 2 persons, $4.50 to $5 





Alvin M. Smith, secre- sae — — naga : —s (twin ere $5.50 otherwise. 

ee Ee "ear of ’ oom with bath, tub and shower yerson, $4 to $7 r 7 
tary-treasurer of the — ca teat ’ ee =. potsicdiggs < We confidently expect a 
okies Deneeladiinn aa oom with bath, tub and shower, 2 persons, $6 to $9 


now preparing a program 
for the executive 
of his organization, and $13 
from his own advance re- 
ports there is little doubt 
that the question of ‘“‘bet- 
ter business” methods will 
be the keynote of all the 
sessions. He is also working in close harmony with the 
officers of the American Association to the end that the 
business program for the joint sessions of the two asso- 
ciations will be of interest to both manufacturers and 
dealers. 

The following statements relative to St. Louis conven- 
tion plans have been received from officers of the asso- 
ciations during the past few weeks: 


? beds), $7 to $9.50 
sessions 


$15 


From Alvin M. Smith, secretary-treasurer, Southern 
Supply and Machinery Dealers’ Association: 

With but a little over two months and a half remain- 
ing before the joint convention of the Southern Supply 
and Machinery Dealers Association and the American 
Supply and Machinery Manufacturers’ Association, it is 
none too early to urge all interested mill supply men to 
make plans now for attending this annual gathering. 

The advisability of holding our convention in St. Louis 
on May 18th, 19th and 20th is not only because of the 
courtesy thus shown to the members of our association 
located in the great Southwest and along the river, but 
also because it is not far from St. Louis to the primary 
markets in this industry, to which the bulk of the dealers 
in our association naturally go after adjournment. Then, 
too, there are a number of dealers in St. Louis who, while 
not members of our association, are affiliated either with 
the National Pipe and Supplies Association or the Na- 
tional Supply and Machinery Distributors’ Association, 
all of whom will be very cordially received in our execu- 
tive meetings and our joint meetings with the manufac- 
turers. 

The profit conditions of the past two 
years, and particularly of 1925, would seem to impress 
upon all dealers and manufacturers in the supply and 
machinery industry the necessity for a large attendance 
upon the part of both dealers and manufacturers at the 
St. Louis convention. The resume of business for 1925, 


unfavorable 


Room with bath, tub and shower, 2 persons 
Suites consisting of parlor and bedroom, 1 person, 
Suites consisting of parlor and bedroom, 2 persons, 


Suites consisting of parlor and two bedrooms, $23 


heavy attendance of manu- 
facturers in the American 
Supply and Machinery 
Manufacturers’ Associa- 
tion, which group will meet 
with us in St. Louis, and 
we are hopeful that the 
program to be developed 
will be one of constructive 
thought, from the discussion of which remedies for some 
of our difficulties may be devised. 

Certainly, if our industry is to be stable and not be- 
come a tottering tower, and if we are to give our cus- 
tomers the service to which they are entitled, we must 
recognize the cardinal principle that good business prac- 
tice and ethics are necessary for the successful conduct 
of any business. 


From John C. Ruf, president, American Supply and 
Machinery Manufacturers’ Association: 


(twin 


The convention of the mill supply dealers and manu- 
facturers held last year in Atlanta was one of the best 
of its kind ever held. The attendance was large, the 
meetings were well attended and a real spirit of harmony 
prevailed. 

From the advance reports received, the coming St. 
Louis convention next May will undoubtedly eclipse the 
1925 gathering. The hotel reservations to date are 35 
per cent in excess of the reservations made up to the cor- 
responding time for the Atlanta convention a year ago. 

Alvin M. Smith, secretary-treasurer of the Southern 
Supply and Machinery Dealers’ Association, the livest 
wire connected with any association, and Frederick D. 
Mitchell, secretary-treasurer of the American Supply 
and Machinery Manufacturers’ Association, are preparing 
a program that will engage the undivided attention of 
the delegates during the various meetings to be held 
during the convention period. 

No convention, however serious may be its business 
program, is complete without its entertainment features, 
and the latter will be in charge of a committee headed 
by W. C. Henning, of A. Leschen & Sons Rope Co., whose 
main office and factory are located in St. Louis. 

As president of the American Association, I urge every 
member of our organization to make a special effort to 
join with their fellow members and the mill supply deal- 
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The Dodge-Timken unit mount- T ubl 
ing— a self-contained unit requir- 
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the factory. 
ERE is another contribution to Industrial 
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| What the DodgeTimken 
Loose Pulley Means to 
Dodge Dealers 


HEN the DODGE-TIMKEN 

Loose Pulley was announced, 
adequate stocks of both steel and 
iron types were available to meet 
the demand. 


This new Dodge-Timken product 
offers a new sales opportunity to 
Dodge dealers. It meets the need 
recognized in every industrial plant 
for a rugged, trouble-free loose 
pulley — positively lubricated and 
dust-proof. 


The position of Dodge dealers is 
being continually strengthened by 
the addition of new products. Our 
development and engineering de- 
partments are ever watchful of the 
needs of industry for products built 
to the Dodge standard of quality, 
workmanship and fitness for a spe- 
cific service. 


This policy has built the Dodge or- 
ganization from a country saw mill 
with a single product in 1881, to its 
present position as’ The World’s Mar- 
ketplace for Industrial Equipment.” 


The Dodge dealer who is adequate- 
ly prepared to serve his local indus- 
trial market is in an exclusive, non- 
competitive and particularly advan- 
tageous position. He can offer, not 
only the one existing complete line 
of standardized power transmitting 
equipment from stock, but the entire 
engineering and manufacturing fa- 
cilities of the Dodge organization in 
supplying the materials handling 
and special equipment needs of 
manufacturers, as well. 


Are you using these new sales oppor- 
tunities presented by the addition 
of new products and the extensive 
publicity being given to Industry on 
“The New Definition of Dodge”? 


If you have not familiarized your- 
self with the Dodge-Timken loose 
pulley—the only one available in 
both iron and steel from stock—send 
for our complete new bulletin. Then 
see that your salesmen get it and that 
they make it an added and substan- 
tial producer of profit for your 
power transmission department. 


DODGE MANUFACTURING CORPORATION 


General Offices: - - 


MISHAWAKA, INDIANA 
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“Written So 
That You Can 
Understand 
Them’ 


Our belting experts have 
had an idea for some time 
that many jobbers, plant 
owners and executives 
would like a convenient 
reference book on belting 
which would be techni- 
cally accurate but express- 
ed in the language of the 
shop rather than in th-t of 
the classroom. These two 
volumes are the result. 


Each is a complete desk 
manual containing all the 
belting facts and figures 
a busy man needs in his 
work, with charts and 
tables for determining the 
best belt for each problem, 
transmission, conveyor or 
elevator; also instructions 
for installation and care 


of belts. 


We will gladly send you 
either or both according 
to the nature of your 
belting problems. 


BOSTON WOVEN 
HOSE &? RUBBER 
COMPANY 
Cambridge, Mass. 


ention Mite Supplies, 
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ers to the end that this St. Louis convention may be a 
grand success. 

I also take this opportunity to express my apprecia- 
tion of the good work of MILL SUPPLIES, which has 
always contributed in a very generous degree to a broader 
development of the dealers’ and manufacturers’ associ- 
ations, and which, in my opinion, deserves the special 
commendation of all connected with the above associa- 
tions. 

From Frederick D. Mitchell, secretary-treasurer, 
American Supply and Machinery Manufacturers’ Assu- 
ciation: 

The joint convention of the American Supply and Ma- 
chinery Manufacturers’ Association and the Southern 
Supply and Machinery Dealers’ Association will open at 
the Hotel Statler in St. Louis on May 18. All conditions 
point to a convention bigger, if anything, than the en- 
thusiastic meeting in Atlanta last year, when over four 
hundred distributors and manufacturers met for three 
days in one of the most successful conventions ever 
held in this industry. 

Because of the central location of St. Louis, its ex- 
ceptional transportation and hotel facilities, it is con- 
fidently anticipated that the attendance next May will 
considerably exceed the big convention held in Atlanta. 
The many problems of distribution pressing for atten- 
tion at this time will be discussed to a conclusion, or to 
a point where those in attendance will carry away with 
them a clear idea of the majority sentiment, and a better 
conception of how far these policies may be carried out 
with particular reference to their own business. 

The business program for the convention will follow 
closely the arrangements which proved so popular at 
Atlanta last year. The mornings will be devoted to sep- 


arate executive sessions of the two Associations, while 


uw 
un 


the afternoons will be given over to joint sessions at 
which the numerous and varied problems of distribution 
for so diversified an industry will be frankly discussed 
both by the manufacturers and the distributors. Besides 
the usual trade problems, all manufacturers and dealers 
will be interested in a report of the work that has been 
in progress to ameliorate the restrictions imposed upon 
business by the Sherman Law, and the Clayton and Fed- 
eral Trade Commission Acts. This subject is being ac- 
tively agitated not only by this industry but by many of 
the national trade associations. It will be exceedingly 
interesting to learn the attitude of other associations 
respecting the restrictions imposed by our present so- 
called anti-trust laws and the related subjects of resale 
prices, protection of trademarked and patented articles, 
etc. The time is now ripe for pushing this fight for 
modification of the anti-trust laws, and that is one of 
the reasons why this convention will draw a big attend- 
ance from the manufacturers. The dealers have a similar 
interest in this matter, as well as in the other features 
of the program. They have always been on hand with 
a live representation, appreciative of the advantages of 
close contact with the manufacturing executives. The 
personal friendships so established and fostered from 
year to year are an unquestioned benefit in adjusting 
annoying problems that arise in the course of business 
and sometimes lead to strained relations. Between 
friends these matters are quickly and easily adjusted. 
The convention entertainments, always an important 
feature of these meetings, will be under the direction 
of Mr. W. C. Henning, of A. Leschen & Sons Rope Com- 
pany, of St. Louis. The entertainment program assures 
a good time for everyone in the evenings and social 
occasions will also be provided for the ladies during the 
afternoons when the men are attending the meetings. 





Resale Price Maintenance 


Varied Opinions Expressed on Proposed Congressional Legislation 


This question of legalizing the maintenance of resale 
prices has been considered by the National Supply and 
Machinery Distributors’ Association, and the latter has 
sent to its members copies of a new resale price bill, 
which has been introduced into both houses of congress. 
In a statement accompanying the copies of the bill, Sec- 
retary George A. Fernley urges that no stone be left 
unturned to secure the passage of the bill at this session 
of congress. 

Congressional legislation permitting maintenance of 
resale prices does not have the support of the Chamber 
of Commerce of the United States. The chamber re- 
cently took a referendum vote among the business or- 
ganizations which make up its membership. The vote 
was close, and although on four of the five questions 
submitted, a majority of those voting favored the prin- 
ciple of price maintenance, under the by-laws of the 
chamber, a two-thirds vote of the members is required 
for committing the organization to the proposal. 

The questions submitted and the vote on each one are 
as follows: 

1. Should there be federal legislation permitting the 
seller of identified merchandise, sold under competitive 
conditions under a distinguished name, trade-mark or 
brand, to control the resale price thereof? In favor, 
1,079; opposed, 911; necessary to carry, 1,327. 

2. If there is to be such legislation, should it take 
the form of permitting contracts for the maintenance 
of resale prices on identified merchandise sold under com- 


petitive conditions under a distinguished name, trade- 
mark or brand? In favor, 1,116; opposed, 576; neces- 
sary to carry, 1,129. 

3. If there is to be such legislation, would restric- 


tions proposed by a special committee, and included in 
the referendum pamphlet, be proper restrictions? In 
favor, 1,060; opposed, 564; necessary to carry, 1,084. 

4. In addition to such legislation, should congress 
enact legislation bringing under the law of unfair com- 
petition the cutting of the seller’s declared price which 
results in misappropriating or injuring good will at- 
taching to articles identified as to their origin? In favor, 
875; opposed, 765; necessary to carry, 1,094. 

5. Instead of such legislation, should congress enact 
legislation bringing under the law of unfair competition 
the cutting of the seller’s declared price which results in 
misappropriating or injuring good will attached to ar- 
ticles identified as to their origin? In favor, 223; op- 
posed, 1,247; necessary to carry, 981. 
ee 
Buys Waterloo Supply Co. 

J. W. Winterbottam has purchased the Inland Supply 
Company branch in Waterloo, Iowa, and has changed 
the name of the latter to the Winterbottom Supply 
Company. He was formerly vice-president of the Inland 
Supply Company, of Chicago, and with the purchase of 
the Waterloo house severs his connection with the In- 
land organization. 
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“BUNTING” 
The prestige of Bunting Phosphor Bronze is 
J a powerful influence helping the mill supply 
hee dealer who sells Bunting Phosphor Bronze 
Cored and Solid bars. For years this metal 
has served the most exacting requirements 
The Bunting Bronze Bar Shop of machinery manufacturers and machinists. 
Assortment contains the five Eighty sizes carried constantly in stock. 
bars most often needed by the Patterns for hundreds of other sizes. 
general machinist. He appre- 
slates the convenience of the a ae ‘ 
ease eta aan tga Che Bunting Brass & Bronze Co. | 
strong wooden box with the 
hinged lid. Toledo. Ohio I 
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National Association Selects Atlantic City 


Exhibit of Supplies and Equipment Will Be a Feature of This Year’s 


90 


Convention, April 26 to 28, 


Atlantic City has been selected as the place for the 


twenty-first annual convention of the National Supply 
and Machinery Distributors’ Association, which will be 
held Monday, Tuesday and Wednesday, April 26, 27 and 


28. Headquarters will be at the Ambassador Hotel. 
connection with the convention there will 
tion of mill supplies and equipment. 


The announcement of 


In 
be an exhibi- 


the decision as to the time and 
place was made on Saturday, February 27, following a 

Philadelphia President B. H. 
Ackles and Secretary-Treasurer George A. Fernley. The 


results of the and all other information 


conference in between 


recent mail vote 
relative to the convention were considered very carefully 
before a definite decision was reached. 

The Ambassador hotel } 
American plan ot 


las quoted special rates on the 


$11 per day for 


single room with bath 





Hotel, Atlantic City 


and $10 per 
President 


phia, sent the 


person double rooms wit! 


Ackles, 


following 


per day for 





ference in Phil | 
messave to MILL SUPPLIES: 


made to 


foliowmy the con 


wire 
twenty-first 


“Every effort will be make our 


annual convention the most interesting and most largel; 


attended gathering ever held in the mill supply industry 
To this end we hope to have yvour complete co-operation. 
We deeply appreciate the publicity which MILL SUPPLIES 
has given us, and assure vou of our desire to work wit! 
vou or the advanceme! ( Ne Naustry Qur conve} 
tion will mark a new epoch in the distribution of sup 
plies.” 

This convention will be the first held unde he new 
National Association plan, and also the first mill supply 
gathering in connection with which an exhibiti yf sup 


plies and equipment Nas been planned. 
commenting on the ar 


“Now thi: 


been definitely settled, arrangements 


Secretary-Treasurer Fernley, in 


rangements tor the convention, sald: it the 


time and place have 
completed rapidly for both the business program 
All distributors and 
attend this 


usiness program will be planned 


exhibition. manutac 


twenty 


turers 
-first 


invited to 
The 


are cordially annual 


onvention. entire | 


With Headquarters at Ambassador Hotel 


with the idea of making the convention a constructive 
one from start to finish. All discussions will be on per- 
tinent business subjects in which all the manufacturers 
and distributors of mill supplies should be interested. 
The exhibition of supplies and equipment promises to be 
an additional attraction, and this, together with the in- 
terest which has been aroused by the new plan of the as- 
sociation, promises to swell the attendance at this year’s 
convention to a new record mark.” 

Up to reached re- 
garding the time and place of the annual convention of 
the National Pipe and Supplies Association. Secretary 
D. Mcllvaine, of the latter organization, in a 
statement to MILL SUPPLIES expressed the belief that the 
final decision will be in favor of holding the convention 
in Cleveland, probably on Monday, Tuesday and Wed- 
May 10, 11 and 12. 

Mr. McIlvaine stated that he personally favored hold- 
ing the convention of his association at least every other 
vear in Pittsburgh, but it was not considered desirable 
this vear because of the difficulty of securing proper 


press time, no decision had been 


George 


nesdas ’ 


hotel accommodations. 

the convention city for 
both the National Supply and Machinery 
Association and the National Pipe and 
Supplies Association constituted a real problem for the 
executives of both organizations. The members of the 
former association had expressed a preference for De- 
troit at their last vear’s convention, and the pipe and 
supplies fraternity had decided to convene this year at 
White Sulphur Springs, W. Va. 


The selection of 
meetings of 


Distributors’ 


this year’s 


Later the pipe and supplies committee found difficulty 
in securing the hotel accommodations fer the dates in 
May that seemed best suited to the association’s pur- 
Then, some opposition to White Sulphur Springs 
ered, transportation difficulties 
Consequently, a mail poll of the 
members Was taken to determine the time and place. 
Distributors’ As- 
members, and al- 
at the last 
Atlantic 


poses. 


Was encount 


because of 


from some sec 


ions. 
The National Supply and Machinery 
ion mail vote of the 


though Detroit had been given the 


social aiso took a 


preterence 


convention, a tabulation of the votes showed 


City leading, with Detroit a close second. and St. Louis 
in third place. At the November meeting of the execu- 
tive committee, the suggestion was made that. if possi- 


| 1 ’ : ‘8 
le, arrangements should be made for a time 


and place 


that will be convenient for those of the members who are 
also connected with the National Pipe and Supplies As- 
sociation. 


According: to 
National Supply and 


Secretary-Treasurer George <A. 
Machiner: 
iation, reduced fares will not 


ventio1 


Fernley. 
As- 


apply to this vear’s con- 


2) ne Distributors 


SOC 





Ve as it is necessary to have at least 250 certificates 
rned in, and these can only be secured by those who are 
willing to return home by the same railroad route. The 





estimated that in order to secure 250 


cer- 


cates t is necessary to have a total attendance ot 
vetween 650 and 700 at the convention. The last time a 
reduced fi vas enjoyed was at Cleveland, at whicl 


time there was a triple convention in addition 
Then it was necessary 
iy in order to secure the 


certificates. 


to a pipe 
and supplies convention. to do a 


lot ot lobbvi 


minimum 


necessary 


number ot 
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REP RF EE ASLEEP A he IRD 


Development of Moment in Fittings Industry 


Remedy for the Present Situation Is an Insistence on All Sides That 
There Be an Immediate Return to the Principles of Sound Economics 


HOWARD COONLEY 
President, Walworth Company, Boston 


In the history of every industry there come periods 
when developments of great moment arise. Many times 
these pass without the realization and, therefore, without 
the constructive thought of those most concerned. Such 
a situation is with us at present. 

In the face of good demand, sound money conditions 
and a general market confidence, prices in our industry 
have become demoralized to such a point as to be un- 
wholesome for everyone interested—the ultimate pur- 
chaser, the middleman and the manufacturer. It is a sit- 
uation about which every one of these elements should 
be deeply concerned, for what is unwholesome for one is 
unwholesome for all. As “he who runs” must know, 
there can be no sound profit to the manufacturer in to- 
day’s uncertain price of cast-iron and malleable fittings. 
With such a situation in manufactured product, there 
can be no possible wholesome resale return to the middle- 
man. And though the consumer may momentarily seem 
to have an advantage, after all, in the long run, he must 
pay an adequate profit for what he uses and, therefore, 
what is a possible gain today may tomorrow prove a 
substantial burden. 

There is one easy remedy for this whole situation 
which prevails not only in our industry, but in many 
others. That is, an insistence on the part of every one 
of the three groups concerned that we return to sound 
economics. The user must be and is willing to pay a 
price for his wares that represents a modest profit to 
the seller. The seller can gain a fair return for his in- 
vestment and his energy only when he is buying good 
merchandise on a basis that shows the manufacturer a 
margin over economic production costs. The manutac- 
turer in turn can develop efficiency only when he is paying 
a reasonable wage to his employes and keeping them in a 
frame of mind to render him their most efficient effort. 
It is high time that each one of us insist upon his rights 
as an intelligent member of a sound industry. 

At a time when all the fundamentals of the valve and 
fitting industry point to a period of increasing volume, 
which should warrant a more wholesome margin of profit, 
a frenzy of price-cutting in cast-iron and malleable fit- 
tings has appeared. 

The market in these two lines has become thoroughly 
demoralized. If the situation continues, it can result 
only in severe losses to the manufacturer, jobber, and, 
ultimately, to the consumer; because, in the end, the 
consumer always pays the price. 

Price reduction comes normally from only two causes: 
One, decrease in cost of the manufactured article; the 
other, curtailed demand, with its consequent keen com- 
petition. The former is sound, the latter, unsound. 

What is the situation at present? There has been 
no decrease in the price of raw material—in fact, pig 
iron has strengthened in the past six months. 

There has been no reduction in wages and no down- 
ward trend in costs of transportation. The tendency 
of all of these has been upward. As far as demand is 
concerned, it is better now than it has been for some 

Editor's Note—Arrangements have been made whereby the 


Walworth index charts will be published in “Mill Supplies” 


for the benefit of mill supply distributors. 


time past and every evidence is that it will continue for 
some time to come. 

There is not a single sign of inflation on the horizon. 
Therefore, the present frenzy is based entirely upon 
uneconomic principles and, being so based, is a threat 
to the industry. 

Under conditions as they are today no one can obtain 
an honest return for his labor. 

Let us see what is happening. For some time past 
the situation has been unwholesome. Manufacturers 
have made little money, most jobbers none at all. Ata 
time of improving business, partially through the effort 
to obtain more than their share by the manufacturers 
and jobbers, partially by the pressure of the jobbers to 
obtain lower prices for fear their competitor may be 
getting something “better” than they, prices in two of 
our industry’s most important lines have collapsed. 

When a distributor begins gambling on price and 
trying to maintain volume by “buying” his orders, he 
is operating under the fear that competitors are getting 
a lower price, and he is likely to close his eyes to the 
fundamental dangers that attend such a practice because 
of the effect upon the market as a whole and the deteri- 
oration of value that extends far beyond the immediate 
deal in hand. 

Shrinkage in values set up by unsound price conces- 
sions spread out very much as do the ripples from a 
splash caused by throwing a rock in a placid stream. 

Suppose, for example, that a jobber, intent upon pound- 
ing prices down, does succeed in forcing an extra ten 
yer cent cut from a vendor on an order for $5,000 worth 
of material. Assume that he has a $50,000 inventory. 
He succeeds in saving $500 on his $5,000 order, but at 
the same time he cuts the value of his inventory $5,000. 

He has no margin of profit from which to replace 
this $5,000 loss in inventory, but even if he had a ten 
per cent net profit, he would have to sell $50,000 worth 
of material to get back to his starting line, and this is a 
task not to be undertaken lightly by the average jobber. 

This scaling down of the amount of money he agrees 
to pay for the material he is ordering, and even this 
riddling of the value of the much larger amount of 
similar material which he has already paid for at a 
higher price, would be unimportant if this new buying 
basis could be long maintained by the jobber. But he 
knows it cannot long be maintained. Indeed, no jobber 
has indicated the feeling that the prices he was paying 
for cast-iron and malleable fittings 60 days ago was from 
any point of view (except his own resale) too high. 

His one “victory,” by which he gains a price conces- 
sion, unimportant in amount, may well mean that deadly 
deterioration will spread like a disease not only through 
his own inventory but through that of the entire in- 
dustry. 

At a time when an intelligent handling of business is 
more essential than ever before, such a situation is de- 
plorable. 

It used to be that manufacturers made money from 
gambling by buying their raw material at low price 
and selling their finished product at a high price. That 
time has gone forever. No large producer does business 
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Their choice guarantees all that is required for high pres- 
sure and high temperature installations. They Have Never Failed. 
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that way today. He must, therefore, make his money 
by keeping expenses down and by making his purchases 
only for his definite needs; by keeping his inventory 
at a basis where it will turn over fast and yet always 
be adequate to give service to the trade—in short, he 
makes his money by the most extreme use of intelligent 
control. 

As manutacturers we are not gamblers, and we feel 
that jobbers do not want to be. They and we seek only 
a reasonable profit based upon economical and efficient 
operation. 

We must recognize that we have competitors and that 
we can expect only our fair share of the business, but 
upon that share we ought to do everything we 
get a reasonable return. 


can 0) 


The plank which the manufacturer or the jobber must 
tread today is a very narrow one, and if he strays too 
far to either side, he is most likely to find himself in 
the ocean. The market must be maintained at some- 
where near a constant level or it will disappear. 

The important factor for the consumer is that he 
be asked to pay year in and year out only a reasonable 
and tair price. The jobber can offer such a price only 
when his selling and his buving conditions are stabilized 
upon reasonable and fair prices. Such conditions are 
sought by most jobbers and manufacturers. In 
group, however, 


each 
individuals who feel that 
either in selling or in buying—or in both—they can 
rock our joint boat a little for their own advantage and 
without tipping it over. 

That enough to 
tip over the cast-iron and malleable iron fittings boat. 
Probably very few manufacturers or jobbers will deny 
that; but what will they say, once the boat is righted 
again, the next time they are offered an innocent-looking 
little secret(?) price (“you mustn't say a thing about 
this cut price because we are not giving it to anybody 
else’) from one of those boat-rockers? Will they en- 
courage him to start rocking the boat all over again 
or will they discourage him? 


there are 


rocking process has now gone far 


During the past ten years management has become 
much more effective and efficient than it previously was, 
due largely to the fact that there is now available a 
fund of information as to past, present, and probable 
future trends of business. 


Decisions which were prompted solely by “horse sense” 


en years ago can now be checked very definitely against 
reliable analytical data. Such information is gathered 
and disseminated by the Harvard School of 
Administration, Leonard Ayres, and others. 


Business 


Walworth was one of the first to interest itself in 
these business studies. In addition we 


data applicable particularly 


have gathered 


to the valve and fittings in- 
dustry and have plotted charts and graphs which 


help 
to visualize this information. 


g our 
contemplated policies against this definite and reliable 


information, and with increasingly satisfactory 


For a number of years we have been checking 


results. 
In view of the smoke screen of price-cutting which has 
been thrown over our industry, it 
that the 


to our readers and might be a stabilizing influence 


has occurred oO us 
data we have compiled might be enlightening 
this time and in the future. 


We shall, therefore, in the next issue of the Walivort] 
Log, publish the first of the Walworth index charts and 
show the rise and fall of the markets in which our cus- 
tomers and we are particularly interested. 

The record is extended historically over a sufficient 
period of time, so that trends or cycles (which mean the 


upward or downward volume of business) of the past 
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may be shown, and by noting their regularity of motion, 
readers may steer more wisely their own future course. 

The information is developed from sources which are 
most pertinent to this business. It includes not only 
the actual distribution of our manufactured material, 
but the consumption of pipe fittings and valves through- 
out the country and a large quantity of other merchan- 
dise handled through similar channels. 

Our justification in publishing this chart is twofold. 
First, we desire very much to extend to the industry in 
general and our customers in particular a helping hand, 
so far as we are able, in the solution of problems com- 
mon to all; secondly, we are confident that the practical 
application of this information will be a stabilizing influ- 
ence; that it will show in a very convincing way how 
volume depends primariiy upon demand; that price flue- 
tuations are incidental, and, finally, that the acceptance 
of sound economics by the industry will tend to remove 
a recurrent and devastating weakness such as the pres- 
ent price demoralization. 

We are confident that as you watch the development 
from time to time, you will find that this chart has a 
definite bearing on your own problems and serves as a 
helptul guide to your decisions. 
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ADOPTS NEW SALES POLICY 
David Lupton’s Sons Company To Sell [ty Steel Shelving Entirely 
Through Mill Supply and Wholesale Hardware Hou-se- 

Effective February Ist, David Lupton’s Sons Company, 
Philadelphia, manufacturer of automotive equipment, has 
adopted a new policy of distributing its line of steel 
shelving for storage and display purposes, and _ steel 
showcases and other allied products, through the mill 
supply and wholesale hardware trades. The announce- 
ment was made by N. S. Goudy, sales manager of the 
shelving division of the company. 

Heretofore the Lupton line of shelving, which has 
been on the market for many years, has been sold direct 
to the consumer. Mr. Goudy has been investigating the 
advantages of dealer distribution, and in making his 
announcement stated to MILL SUPPLIES that he has con- 
vinced himself and the executives of the Lupton company 
that steel shelving and other such equipment can be sold 
economically by mill supply houses, and that the latter 
are well equipped to stock and sell such products. 

An indication of the seriousness with which the com- 
pany views its change in distribution methods is to be 
found on the new stationery which it is now using. “Sold 
by good supply houses everywhere” is featured in slogan 
fashion. Mr. Goudy has opened offices at 28 East Jack- 
son boulevard, Chicago, and from the latter point 
been directing the preliminary work of changing over 
his entire sales system. He states that a catalogue em- 
bodying the necessary changes for indirect selling is now 
on the press and will be ready for distribution soon. 


<2 


Who Makes Summer Dressing? 


A New York mill supply buyer is anxious to locate the 
manutacturer of “Summer” black dressing for steel 
cable. In a letter to MILL SUPPLIES, he stated that he 
had written to several manutacturers of wire rope dress- 
ing without being successful in securing the desired in- 
formation. The customer in this case insists on this 
particular brand. There is no record of it in any of the 
usual sources of information. If any reader of MILI 
SUPPLIFS knows anything about this brand of wire rope 
dressing, he will be conferring a favor by sending par- 


ticulars at once. 




















Too much care cannot be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. Our experience of nearly 
70 years is at your disposal. 


Write for catalogs. 
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\ PYOTT POWER WHEELS 


Poor cheap pulleys are like a scolding woman—‘“an 
ebomination unto high heaven.” 
expensive power—destructive of expensive belts— 
continual sources of trouble. 


are not cheap pulleys—but they are economical 
pulleys. Due to the perfect power principles 
and accurate workmanship embodied in them, 
Pyott Pulleys are recognized as the standard by 
power engineers. 


Plain cast iron pulleys—3” to 144” dia.—up to 60” 
wide face. 


Tight and loose ball bearing pulleys—greasetight, 
dripless. 
Thousands of patterns insure quickest delivery on 


any order you send. Often 48 hours on “Specials.” 
That's how we help you build satished customers. 


Be sure your men all have Pyott Catalogs—we'll 
send a supply on request. 


PYOTT FOUNDRY COMPANY 


334 N. Sangamon St., Chicago, Hl. 


Noisy—wasteful of 
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YOST TO REPRESENT BOND 
Veteran Mill Supply Man Has Been Appointed Pacifie Coast 
Representative for Allied Companies 

W. B. Yost, veteran mill supply man, who for many 
years was connected with Cleveland and Youngstown mill 
supply houses, and who later moved to the Pacific Coast, 
is once again entering the mill supply field, this time as a 
member of a manufacturer’s sales organization. He has 
taken the representation of the Bond industries for the 
Pacific Coast. In this capacity he will represent the Bond 





W. B. Yost 


Foundry & Machine Company, Manheim, Pa., manufac- 
turer of power transmission machinery, truck casters, 
roller bearings and other specialties; the Charles Bond 
Company, Philadelphia, manufacturer of standard stock 
gears, leather specialties and flexible insulated couplings; 
and the Christiana Machine Company, Christiana, Pa., 
manufacturer of water turbines. He will make his head- 
quarters at 37 Hermosa street, Long Beach, Calif. 

Mr. Yost’s last eastern connection with a mill supply 
house was with the Stambaugh-Thompson Company, 
Youngstown, as manager of the latter’s supply depart- 
ment. In 1920 he sustained a serious illness, and moved 
to California in an effort to regain health. He settled on 
a ranch north of San Francisco. In 1922 he entered the 
service of the Smith-Booth-Usher Co., Los Angeles, as 
manager of its mill supply department. Mr. Yost was 
one of the organizers of the National Supply and Ma- 
chinery Distributors’ Association. 


*—> 


NEED CLOSER COOPERATION 
Speakers at Eastern Supply Association Meeting Emphasize the 
Lack of Profits Under Present Conditions 

The Eastern Supply Association held its regular win- 
ter meeting at the Hotel Astor, New York City, Febru- 
ary 10 and 11. The reports on business conditions were 
for the most part very optimistic, although jobbers con- 
tinued to show very narrow profits. Many important 
topics were discussed at the business sessions, and what 
is believed to be a great step forward was taken by an 
agreement to “make an order an order.’ Closed exec- 
utive sessions were the order of business for the opening 
morning, and in the afternoon joint meetings of both 
manufacturers and jobbers were held. 

The advisability of establishing a national credit 
bureau for manufacturers of plumbing and_ heating 


63 
supplies was discussed, and a committee of five manufac- 
turers and five jobbers was appointed to poll the mem- 
bers by letter on the advisability of such a project. The 
members of this committee are: Joseph Maynard, Bos- 
ton Brass Co., Waltham, Mass.; J. W. Oliver, Standard 
Sanitary Mfg. Co., Pittsburgh; M. J. Beirn, American 
Radiator Co., Buffalo; George Hoffman, Trenton Pot- 
teries Co., Trenton; Thomas Powers, Salem Brass & 
Iron Mfg. Co., Bridgeton, N. J.; Claude Owens, Wash- 
ington, D. C.; Edward Smolka, New York City; Frank 
Hubbard, Boston; William Tomlinson, Richmond, Va.; 
and Lester Cole, Troy, N. Y. 

It was also decided to take a mail vote on the pro- 
posed code of ethics which has been drawn up for the 
association. One provision calls for the abolition of 
blanket orders. 

Howard Coonley, president, Walworth Company, Bos- 
ton, was the leading speaker at the joint session on 
Thursday. In his address he discussed present condi- 
tions in the trade and the reason therefor, and urged 
closer co-operation on the part of both manufacturers 
and jobbers. 

George D. MelIlvaine, secretary, the National Pipe 
and Supplies Association, was another speaker at the 
meeting. He explained the work which the National 
Distribution Conference recently undertook, and _ said 
that the investigations of the committee of which he 
Was a member showed that lower gross profits in recent 
years were noticed in nearly all lines of industry. He 
expressed the belief that jobbers must increase the effi- 
ciency of their business methods if they are going to 
increase their profits. They must content themselves 
with smaller territories, getting a fair profit from a 
smaller volume. The hope of the jobber, as he sees it, 
is in fair dealing and the upbuilding of confidence in 
his competitor. 


—> -— 


CHANNON BUSINESS BOOMING 


Chicago Mill Supply House Had Biggest Three Month Volume 
in Its History Beginning with December 

H. Channon Company, Chicago, mill supply house, re- 
ports that the volume of its business during the month 
of January. was the best in the history of the company. 
It is furthermore reported that the volume tor Decem- 
ber, January and February will exceed that of the cor- 
responding three months of any previous year, including 
the war years. 

The company has as vet made no announcement of a 
successor to Henry S. LaBarge, who on January 19th 
severed his connections with the company. Mr. LaBarge 
several months ago was elected vice-president of the 
Channon organization to succeed Benjamin Berntsen, who 
had resigned. Mr. LaBarge previous to his election as 
vice-president had been manager of the railroad sales de- 
partment of the company. For 17 years previous to 
joining the Channon organization, in 1921, he had been 
associated in various capacities with the Handlan-Buck 
Manufacturing Company, of St. Louis. 


o—« 


Bonney’s New Price List 

Bonney Forge & Tool Works, Allentown, Pa., manu- 
facturer of alloy steel wrenches, has revised its entire 
price list on both chrome vanadium and carbon steel 
wrenches, establishing a net list price for each wrench, 
this net being the price at which the wrenches should 
be sold to the consumer. In making this change, the 
Bonney company has abolished its old practice of a list 
price from which a string of discounts could be deducted. 
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It pays to sell a full line 
of Jenkins products 


Your customers, in their own business papers, are be- 
ing constantly reminded of the scope of the Jenkins 





line——"Valves for practically every requirement” and 


packing and gauge glasses as well. 


It pays to tie up 


Check Valves 
that check trouble 


your sales efforts with this publicity, by keeping a 


complete stock on hand. + 


Special valves for special services are frequently given 
particular attention as in the advertisements shown 
at the mght, and in direct mail matter which is peri 
odically mailed to designing, constructing, operating 
and consulting engineers, architects, plumbers, steam- 
fitters, owners and others who influence the purchase 
( f valy cs. 

Jenkins service representatives, too, are not letting 
your customers lose sight of the breadth of the 
Jenkins line. 
your vicinity, and referring buyers to you as the local 


aes, ae 
Gealer 


They are on the job making calls in a 
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Chicago Belting Club 


Party 


Will Go Down in History as One of the Most Enjoyable Ever Held 


Several years ago, fourteen to be exact, the writer was 
doing general reporting work on a city newspaper. One 
of the assignments that came to him in the course of 
daily events was to cover the loca! theatres. It was 
generally understood that the reporter was not to set 
himself up as a theatrical critic, particularly when it 
came to relating the news of the vaudeville performances. 
As a consequence, shortcuts were indulged in at times 
by the busy pencil pushers. An advance program was 
obtained, and sometimes the agent of the local theatre 
was interviewed for a little “inside information” as io 
the relative merits of the various acts booked for 


that 
particular day or week. 


Then, if more alluring events 
attracted the reporter on the opening evening, the 


port 


“re- 
of the show was typed in advance, placed on the 
hook as early morning copy, and the reporter thought 
10 further about 


On one such occasion, this shortcut privilege was in- 
dulged in by the writer, and the various acts were given 
pa 


a “send-off” in a fashion dictated by the ‘advance dope.” 


The headliner was “one of the most enjovable acts seen 
on the local stage in many a week.” The comedy act 
was “exceptionally well received by the audience.” = In 
fact. the entire bill was “better than the average run 


ft vaudeville and promised to draw capacity audiences 


Soni Se eikine week 

There was only one hitch to the entire report, and 
that was discovered only atter the paper had been printed 
on the succeeding afternoon. — It appeared, and you may 
ve certain that it was a very great and distressing 
appearance to the poor cub, that two of the “tgood acts” 


evening before had never showed up at the theater. 


The principals had been snow-bound some 75 miles or 


If the writer had not learned his lesson by that early 
day experience, he might have fallen into a similar pitfall 
upon the occasion of the annual banquet and_ ladies’ 
night of the Leather Belting Club of Chicago on the 
evening of February 5th. From advance reports, elicited 
from Charlie Steele, Jack Donovan and Julius M. Schoen, 
the annual event was going to be a “corker” and “worth 
the money” and then some. In view of this “inside in- 
formation,” it would have been easy to have written a 
report to the effect that “the event was a very successful 
and most enjoyable one.” 

Such a report, however, would have been almost as 
unfair as the theatrical story narrated above, for it 
most assuredly would not have described accurately the 
actual event. As a matter of fact, it was one of the most 
enjoyable parties that the writer has ever been privileged 
to attend. <A similar opinion was held by those present. 
with whom the writer talked both during the evening and 
afterwards. It was a distinct triumph. In the first place, 
there were over 150 members of the Leather Belting Club 
and their guests present. In the second place, and unlike 
many similar events, there was nearly an equal number 
of both sexes represented. In the third place, there was 
avery good entertainment program. In the fourth place, 
the dancing was conducted under the direction of an 
expert cotillion leader and was in the nature of one of 
those grand old-fashioned “everybody knows everybody 
else” parties, with “grand right and left, left hand to 
partner, dance with the lady on the right’ and all the 
other old familiar instructions. Finally, there were so 
many favors given out that the children at home are 


still having the time of their lives with some of them. 

And, there was no business transacted at the affair, 
other than the introduction of the new president, J. E. 
Donovan, this little task being performed by the chair- 
man of the entertainment committee, Charles A. Steele, 
in one of the shortest speeches on record. 

Someone may inquire: “Why all this about a party of 
The Leather Belting Club of Chicago? What’s it got to 
do with the mill supply field in general?” 

Here’s our come-back: ‘Fhe party opened our eyes 
to several points of very great interest. In the first place, 
it showed that the belting fraternity in Chicago has 
certainly grown to a live organization. In the second 
place, it proved that men in the same line of business, 
competitors in every day life, can maintain a real spirit 
of brotherly love for one another, and that, after all, 
they can enjoy much the same pleasures. In the third 
place, it left no doubt that the best way to remove that 
restraint among competitors is to see that everybody 
KNOWS every body else.” 

Oh, ves, we forgot to mention that the affair was staged 
in the Bal Tabarin of the Hotel Sherman, that it was 
held on a Friday night, and those who desired had their 
choice of chicken or fish, with a well selected assortment 
ot delectable foods. 
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MONTHLY STOCK INVENTORY 


Republic Rubber Company Adopt- New Plan of Keeping Its 
Trade Advised on Goods on Hand 

The Republic Rubber Company, Youngstown, Ohio, 
has adopted a new policy of sending out a monthly stock 
inventory, showing just what the factory has on hand 
in its various mechanical rubber goods lines. Some idea 
of the comprehensive nature of the inventory lists may 
be secured from the first of these, which was sent out 
under date of January 19th, and which shows the stock in 
the factory as of January 12th. This list contains 21 
pages of typewritten items. In an accompanying letter, 
the company explains the purpose of making public the 
inventory for the benefit of its distributors, as follows: 

“You, no doubt, frequently have calls for various items 
of rubber goods, and with this information on hand will 
be able to tell within a few minutes whether or not the 
material can be shipped you immediately from Youngs- 
town. We aim to carry a good size stock of all of our 
standard articles, and having a stock on hand enables 
us to make more prompt deliveries of orders calling for 
special materials. In addition to the stock covered by 
the enclosed list, we also have additional quantities of 
the various materials now in course of manufacture, and 
as it is our aim to send out this inventory the early part 
of every month, additional material will be shown on 
the next inventory forwarded to you.” 

—e——@ 


Clipper Had Fine Business 

Clipper Belt Lacer Company, Grand Rapids, Mich., at 
its annual meeting during the past month re-elected the 
following directors: Wylie K. Lee, president and treas- 
urer; James K. Diamond, vice-president and general 
superintendent; Joseph C. Conn, I. E. Stone and F. A. 
Stone. Reports showed that the company had just closed 
one of the most successful vears in the history of the 
company. Sales increased very materially both in the 
domestic and foreign fields. 
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SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 




















ARE YOU SATISFIED? 


Satisfaction is the keynote of success in business — satisfaction which comes from handling the 
best and most reliable of merchandise—satisfaction which comes from manufacturing a reliable prod- 
uct. The keenest satisfaction, however, comes from striving to improve a product already a leader 
to a still higher degree of efficiency. 


This Is the Policy 


back of the Atlas Car Mover. Frequent tests are made to assure the highest quality is maintained, 


that the physical properties are such as to raise the yielding point to the greatest degree obtainable. 
Not satisfied with this a 


A New Model Interchangeability 


is offered, in which the design of the 
arch lever is so changed that under the 
heaviest operating conditions the strain 
on this part becomes one of compres- 
sion instead of a transverse strain—giv- 
ing a better, more equal distribution. 


has been adhered to, thus avoiding all 
confusion and dissatisfaction when or- 
dering. The power and length of stroke 
are slightly increased by the improve- 
ment. The ATLAS is the most power- 
ful tool ever invented for moving cars 
by hand. 





Give Us a Place to Stand 
and We Will Move the Earth 


Manufactured 
Only by 


APPLETON CAR MOVER COMPANY 
Appleton, Wisconsin 












THE © o ATLAS 


EVERY CLAIM MADE FOR “THE ATLAS” CAN BE PROVED BY ACTUAL PERFORMANCE 
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Warranty of Fitnessin Machinery Sales Defined 


Interesting Case Where a Letter Defining the Needs of Purchaser Con- 


‘ssence of the Contract 
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Seller’s Acceptance Guarded 


LESLIE CHILDS 


In the purchase of machinery or equipment for a given 
purpose the question of whether the contract of sale 
carries a warranty of fitness is one of importance 
to all concerned. It follows, that if this feature of the 
contract is not clear, and the article purchased fails to 
meet the requirements of the buyer, all the ingredients 
of a lawsuit may be present. 

In fact the possible danger of a dispute over this sub- 
ject, where untried machinery or equipment is being 
purchased, is so great that a fair understanding of what 
will constitute a warranty of fitness should be had by 
all parties to a contract of this kind. With this in 
mind then, a brief review of a recent case on this ques- 
tion may prove of interest and profit as a means of illus- 
trating the trend of judicial construction where disputes 
over this question arise. For example: 

In the Pennsylvania case of Montgomery Foundry & 
Fittings Company vs Hall Planetary Thread Milling 
Machine Company, 127 Atl. 633, the plaintiff ordered 
two of the defendant’s planetary heads with sprocket, 
chain and weight, at an agreed price of $1,600 each. In 
explaining just what is expected of this equipment the 
plaintiff wrote the defendant as follows: 

“Concerning the above order, confirming conversation 
between our Mr. Lowey and yourself, yesterday morn- 
ing, please note that the following is our understanding 
of the above order and what you will furnish us. The 
two No. 3 Hall Planetary Heads, with sprocket, chain 
and weight, will also be fitted up with taper attachment, 
which will allow us to mill taper threads in pipe flanges. 
Please acknowledge receipt of this communication.” 

In reply to the above the defendant wrote: 

“Answer yours of March 25th. Your letter is correct. 
We will furnish the return weights, straps, sprockets 
and chain with the No. 3 planetary thread miller heads 
on your order.” 

The above correspondence completed the contract, and 
the defendant furnished the heads, which were installed 
upon a base prepared by the plaintiff. The plaintiff paid 
for the equipment before it was installed, but upon a 
trial it was soon discovered that the outfit would not 
“mill taper threads in pipe flanges.” 

The plaintiff thereupon notified the defendant of this 
failure of fitness of the heads for the purpose purchased, 
and the plaintiff, it appears, sent its representatives to 
demonstrate the operation. Both parties then worked 
together on the machines, but they were unsuccessful in 
getting them to “mill taper threads” in a satistactory 
manner. Following this the plaintiff tendered back the 
machines, the defendant refused to accept them, and the 
plaintiff brought the instant action to recover the price 
paid. 

The plaintiff based its action on the ground that the 
italicized words in its letter, i.e., “which will allow us to 
mill taper threads in pipe flanges,” constituted a war- 
ranty of the fitness of the machines for the purpose 
named. On this issue the trial of the cause in the lower 
court resulted in a judgment in favor of the plaintiff. 
The defendant prosecuted an appeal to the higher court, 
and here in stating the question before it the court, in 
part, said: 


“Was there a warranty? * * * Buta single con- 








tract was made, and in it defendant stated that the ma- 
chine ‘will allow us (plaintiff) to mill taper threads in 
pipe flanges.’ * Do the words last quoted con- 
stitute an express warranty? None can be implied, for 
the heads were patented and were sold by their ‘patent 
or other trade name.’ Section 15 of the Sales Act of 
May 19,1915. * * * The existence of the statutory 
provision referred to is, however, an important element 
in determining whether or not an express warranty was 
intended.” 

Following the foregoing statement of the case before 
it, the court in reasoning on the question presented, in 
the light of the facts involved and the 
Sales Act, in part, said: 

“Plaintiff wanted heads which would ‘mill taper 
threads in pipe flanges.’ Defendant knew, or is pre- 
sumed to know, whether this could be accomplished by 
those it had for sale; plaintiff did not, because ignorant 
of the construction of the heads. Consequently it was 
important for the latter to be protected regarding this, 
not only because otherwise the heads would be useless for 
the purpose desired to be accomplished, but also because 
considerable money would have to be expended before 
plaintiff could know whether or not they would work 
satisfactorily; hence the conversation mentioned in the 
letter specifying the understanding of the parties, which 
Was assented to by defendant, that the heads, when in- 


Pennsylvania 


stalled, ‘will allow us to mill taper threads in pipe 
flanges.’ 
“This statement is an express ‘affirmation of fact,’ 


which had a ‘natural tendency to induce the 
buyer to purchase’ the heads; the two together consti- 
tuting therefore, ‘an express warranty.’ Section 12 of 
the Sales Act supra. ° 

In conclusion, the court, after passing upon additional 
points not material here, affirmed the judgment in favor 
of the plaintiff rendered by the lower court, holding, 
as outlined in the opinion, that on the facts of this case 
there was an express warranty by the defendant that the 
machines would ‘‘mill taper threads in pipe flanges,” 
which was breached when the machines failed to do this 
in a satisfactory manner, which entitled the plaintiff to 
a recession of the contract and the return of the money 
paid. 

The foregoing Pennsylvania case constitutes an apt il- 
lustration of facts and circumstances that may amount 
to an express warranty of fitness of machinery or equip- 
ment for the purpose purchased. And too, when these 
are taken with the holding, the importance of the ques- 
tion involved to both buyers and sellers of machinery is 
apparent. 

o—P¢ 
Barrett-Cravens Purchase 

Barrett-Cravens Company, 13828 West Monroe street, 
Chicago, manufacturer of lift-trucks and other products, 
announced during the past month the purchase of a 
building located at the corner of 30th street and Spauld- 
ing avenue, Chicago, and containing 73,000 square feet 
of available floor space. This is the second building 
purchased by the company in the past three years. 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


factory. 





a The VOGEL is the simplest and most durable frost- 


proof water closet made. 





The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 
and the entire fixtures are tested under hydraulic pressure before leaving our 


VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 
weather and many thousands have been in use for years without requiring repairs. 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
5 — removed in an instant. 


JOS. A. VOGEL COMPANY 





The price is right. 


SOLD BY ALL JOBBERS 


Wilmington, Delaware 

















POINTS OF 
SUPERIORITY 





HERE are 21 rea- 
sons why you should 
without this 
super-hoist, with its 21 
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not be 
points of superiority. 


Let us tell you about 





each one? 


‘ WRIGHT 
COMPANY 


LisbonOhio lS A 


IMPROVED HIGH SPEED HOIST 
























tas 
<a s 


oe 2? ky t 





=] il a 
ij | | t | and Genuine 
GAS 

2 
Max Sievert 


(Sweden) 


Biow Torches 


and Stoves 


The best by far 
Over 400 Types 


We also carry a full line of Files 


Write for catalogue 


Scandinavian Western Importing Co. 
Limited 
116 Broad St., New York, N. Y. 


Minneapolis, Minn. Montreal, Can. 
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NOVEL PARKING SOLUTION 
The Diamond Rubber Company Has Set Aside 59,000 Square Feet 

of Space in New Building for Employes’ Cars 
The automobile, not so many years ago considered a 
luxury upon which the workingman could look only with 
eyes of envy, has today assumed such a strongly en- 
trenched position as a commonplace necessity of everyday 
life that it has become a problem for employers to find 
parking space near their factories for the convenience 
of their employes. Many industrial establishments have 
solved this problem by making use of a section of their 
factory yards. Others utilize vacant lots adjoining or 
located close by their plants. One of the most 
solutions is that of The Diamond Rubber 


recent 
Company, 


Below Archi- 
tect’s drawing 
of building in ~ 
which first floor 
will be used for 
parking space. 


Above and to 
the left—Views 
of the new build- 
ing while in 
process of erec- 


tion. 





Akron, Ohio, which has just set aside the entire ground 
floor space of a new factory building, so that its em- 
ployes may have an enclosed space in which their cars 
may be parked throughout the working day, safe from 
the hazards of inclement weather and the liability inci- 
dent to possible infractions of traffic regulations. 

This novel parking space is in a huge new building, 
one of the largest single factory buildings in this coun- 
try. As a sort of fitting dedication, it was used during 
the past month to house the Akron Automobile Show, 
and at the conclusion of the latter, the ground floor space 
was set aside for its original purpose, that of giving 
the company employes a factory garage. Something of 
the magnitude of the undertaking may be pictured from 
the fact that 59,000 square feet of floor space have been 
set aside for this purpose. The company estimates that 
this will afford accommodations for approximately 240 
cars. 

In announcing the opening of the new “garage,” one 
of the executives of the company stated: ‘Parking space 
in Akron is at a premium, and one of the men tells of 
a friend who kindly gave him a lift the other day, and 
after parking the car in the nearest available space, they 
had a 12 minute walk to the office.” 

This building, in which the “garage” will be located, 
is a part of The B. F. Goodrich Company’s factory in 
which the Diamond rubber goods are manufactured. A 
few facts in regard to the building will be useful in com- 
pleting the picture of its enormous size. 

There are no less than 111% acres of floor space under 
the one roof. The building is 440 feet long and 200 feet 
deep. It has six floors, each providing almost two acres 
of storage room. The warehouse was ready for storage 
on the first of February. 

One of the most elaborate conveying systems ever de- 
vised plays an important part in the functioning of the 





69 
new building as a warehouse. An intricate distribution 
arrangement, mechanically controlled, will direct and 
distribute cases of rubber goods from the packing de- 
partment of the factory over a bridge and into the ware- 
house delivering the cases to the proper aisle on any one 
of the six floors. 

This conveying system is designed with radically new 
features that centralize distribution control at one point. 
It is estimated that it will enable the central dispatcher 
to handle and place 10 cases of goods a minute to any 
or all parts of the warehouse. 
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RUBBER COMPANIES MERGED 


Gutta Percha & Rubber Mfg. Company Will Move Its Executive 
and Manufacturing Facilities te Hewitt Plant 

Through a merger of the financial interests of the 
Hewitt Rubber Company, Buffalo, with the Gutta Percha 
& Rubber Mfg. Company, of New York and Brooklyn, 
the plant, offices and other facilities of the latter organ- 
ization will be moved to Buffalo, and production will be 
carried on in the Hewitt factory. At a reorganization 
meeting held in Buffalo, F. E. Miller was elected president 
of the Gutta Percha & Rubber Mtg. Company, John H. 
Kelly and Amadee Spadone were elected vice-presidents 
and W. J. Magee secretary and treasurer. 

The following official announcement of the closing of 
the merger was sent out to the trade during the past 
month by the Gutta Percha company: 

“For some time this company has felt the need of 
manufacturing facilities which could not be provided in 
our Brooklyn factory. Accordingly it was decided that 
the best interests of our customers would be served by 
abandoning the factory at Brooklyn, and obtaining such 
permanent accommodations elsewhere as would be ade- 
quate for present needs and future growth. 

“Extensive investigation and study disclosed that the 
availability of unlimited electric power from Niagara 
Falls and ideal labor and transportation conditions, as 
well as other factors especially advantageous to the rub- 
ber industry, made Buffalo an ideal location for this 
company. Further investigation showed that one of the 
most modern rubber plants in the United States was that 
of the Hewitt Rubber Company located at Buffalo. 

“We are now happy to announce that several months’ 
negotiations have been terminated, under which our 
financial interests have been merged with the Hewitt 
Company, and future manufacture of our products will 
be carried on at the Hewitt factory. 

“Under this arrangement, our production will be con- 
tinued as a separate, independent entity, and we will have 
immediately available more space and better facilities 
than we have ever enjoyed, as well as opportunity for 
further growth, which we lacked in Brooklyn. 

“Effective immediately, therefore, the personnel of this 
company, executive and production, will continue their 
services at Buffalo. Executive offices will be maintained 
temporarily at Brooklyn and later moved. No changes 
in branch or sales organizations will be made other than 
such additions as may be necessitated by expansion 
plans.” 

While no figures were made public as to the sum in- 
volved in the merger, it was pointed out that the Gutta 
Percha company is a million dollar corporation, and that 
the value of its products sold annually run into millions 
of dollars. 

There will be no change in the entity of the Hewitt 
Rubber Company’s organization as a result of the mer- 
ger, the latter being merely a financial one so far as the 
Hewitt interests are concerned. 
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Give this man 
a Prentiss Vise 


And you'll come as near as is 
humanly possible to putting an 
end to his complaints about de- 
fective vises. 


No vise is intended to stand 
that sort of treatment—but a 


PRENTISS will stand a lot 


more grief than most of them. 


Here’s why: In the first place 


there’s no set screw to work 
=a, loose—the front jaw is anchored 
——- to the main screw by a malle- 


iy able cast iron collar, the prongs 

LED buried deep in indentations in 
Cheney the drop-forged screw shank. 

hammers Then there’s the drop-forged lever 


STEEY with the ball ends an integral part 


reer of it; the sliding bar machined 
And fet him try a 1 : ° 

2 ’ separately on all four sides to 002” 
Cheney Hammer. / : 
she ane tut tolerance; and the renewable jaw 
has stood the test faces. 

for 90 years. 











Behind everything is more than 50 
years of experience in building 
vises. 


Give your men a STURDY vise— 
a PRENTISS. 
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When you handle the 
Royersford Line, we help 
you to sell your customer 


Ten of the leading industrial 
publications in the country reg- 
ularly carry the story of 
Royersford Products to your 
customers. 


For instance, in the current 
issue of these publications 


which reach 300,000 buyers 


and plant executives, we tell of 
some of the big users of Sells Roller 
Bearings—Dodge Brothers, Ameri- 
can Agricultural Chemical Company, 
Aunt Jemima Mills Company, Amer- 
ican Car and Foundry Company, Bor- 
den Condensed Milk Company, Gil- 
lette Safety Razor Company, and 
many other smaller concerns. 


To help complete the sale of Royers- 
ford products, we list your name as a 
distributor in MacRae’s Blue Book. 
Through this, buyers and executives 
can find instantly who distributes the 
Royersford Line in their neighbor- 


hood. 


We also keep up a constant direct-by- 
mail campaign to thousands of plants 
all to help you make sales. 


If there is any other way in which we 
can help you, let us know. 





Royersford Foundry & Machine Co. 
43 N. 5th St., Philadelphia 


For dealer nearest’ vou 
see VeRae’s Blue Book 


The ROYERSFORD LINE 
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New Products 








The Oster Manufacturing Company, Cleveland, has 
introduced a new and lighter model of its power drive 
for pipe tools. The body of the 


§ new model is made almost entire- 
a nm 2 . al 

| eee ly of an aluminum alloy. The 

a"\a machine weighs 150 pounds and is 

= portable as a unit, without re- 

- 3 moving any parts. The driving 


power is furnished by a 1‘-horsepower universal re- 
versible motor, which automatically speeds up on the 
smaller sizes of pipe and holds the necessary speed on 
the larger sizes. The motor can be operated off any 110 
or 115 volt lighting circuit, either direct or alternating 
current, single phase or of any cycle from 25 to 60. The 
machine will drive die stocks and pipe cutters up to two- 
inch capacity, and by using a special auxiliary drive 
shaft, geared die stocks and cutters up to six-inch ca- 
pacity can be driven. The machine may also be used to 
screw up fittings as a pipe wrench can be held in its 
driving arms and revolved. The pipe is held stationary 
in a three jawed, self-centering chuck, and the pipe tools 
are turned by the driving arms. The machine is 
equipped with self-centering universal guide for center- 
ing long lengths of pipe. The machine is 18!x-inches 
high, 14%-inches wide and 30 1/6-inches long. 


The Yale & Towne Manufacturing Company, Stam- 
ford, Conn., has recently developed a new ball-bearing 
electric chain hoist, embodying such features as close 
headroom, long life, higher speed, automatic top and 
bottom limit stops and other features. The new model, 
it is said, can be quickly adapted to any overhead sys- 
tem. The side plates of the trolley carriage can be 
spaced on steel bars to fit the desired beam flange. The 
mechanism is completely enclosed in oil-tight chambers, 





One of the féa- 
tures is a ball bearing load sheave, surrounded by large 
chrome vanadium steel ball bearings. The load sheave 
is made of heavy steel in one piece, ground on an arbor 


and is readily accessible for inspection. 


and bronze-bushed for the driving pinion. The hoist 
is equipped with splash lubrication. The driving pinion 
is machined from a_ single drop-forging, then heat 


treated. Steel chain containers are secured to the under 


frame of the hoist, and can be furnished to hold any 
length of slack chain up to 60 feet for the 14, 12 and 
1-ton hoists, and 30 feet for the 2-ton hoist. 

The Black & Decker Manufacturing Company, Tow- 


son, Md., has placed on the market a new Fleming tire 
repair outfit, which consists of a heavy duty 1,-inch 
drill, a 4-inch wire wheel brush with arbor, a 
round nose rasp, a taper rasp, a 3-inch grinding wheel 


electric 


71 
with arbor, and a stand for a heavy duty 14-inch drill. 
It is claimed that the electric drill with the wire wheel 
brush is particularly suitable for buffing the insides of 
casings. The company has also announced a new Fleming 
solid tire regroover, also operated by a heavy duty 








14-inch drill. The regroover knife is “V’ shape, and is 
so guided that it always cuts to the same depth. Two 
knives are furnished, one for cutting %-inch depth, the 
other °4-inch. The power from the drill is transmitted 
through hardened steel spiral gears, packed in grease, 
with provision for lubricating the reciprocating parts. 


Heston & Anderson, Fairfield, Iowa, manufacturers of 
portable electric bench machines, have added a new six- 
inch bench jointer to their line. This machine is fitted 
with a safety cylinder head that carries three high 
speed steel knives. The motor is a 1% horse power Gen- 
eral Electric induction-repulsion type. Motors for odd 





can also be furnished. The regular machine 
is fitted with a swinging guard not shown in the illustra- 
tion. The machine is equipped with either bronze or 
ball bearings. It is 12 inches high, 40 inches long over- 
all, and weighs 185 pounds net. 


currents 


P. Wall Manufacturing Supply Company, Pittsburgh, 
recently placed on the market a new blowtorch. Some 





of the advantages claimed for this addition to the Wall 
line are: 
line; it 


It can be supplied to burn kerosene or gaso- 


produces a bigger, broader flame; when the 





“I 
to 








| REPEAT 
BUSINESS 


VERY salesman knows that 
real profits come from the 
sale that leads to a continuous 
flow of sales. That's just what 
the first order of Kleen Kwality 
Kloths means. 








Practically all of your customers 
use wiping cloths of some kind. 
Isn't it just as easy to sell them a 
brand that is not only clean; 
but actually sterilized> Kleen 
Kwality Kloths are washed in 
chemicals, boiled in live steam 
and baked at 225° F. for 30 min- 
utes before they are baled. This 
makes them as sanitary as hos- 
pital gauze and lintless, too. 


You can sell them in four grades 
and in any quantity from 10-lb. 
packages to 1060 lb. bales. Let 
us show you how they will be a 


profitable product for you to 
handle. 


Aaron Ferer & Sons 
St. Louis 


Branches in principal 
industrial centers 


o Advertisers pleas 
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When lou Sell The 
fower Boy You Do Your 
CustomerA Real Service 


Many of your customers are still 
threading pipe by hand. The initial 
cost of a power machine is what has 
stopped them from doing it by power. 


Here, however, is an inexpensive out- 
fit that utilizes the hand tools they 
already have to thread, cut-off and 
pull up fittings at the turn of a switch. 


Furthermore, the Power Boy operates 
on both A.C. and D.C. current, re- 
quires little space and is really port- 
able—only 150 pounds in weight. 


You'll actually be doing your custom- 
ers a favor when you sell them this 
machine. Write today for our attrac- 
tive terms and complete information 
on this great time and labor saver. 


The Oster Manufacturing Co. 


Manufacturers of the most complete line of 
pipe threading equipment in the world. 


2087 East 61st Place 
Cleveland, Ohio 


e mention Miri Supptcies. 
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valve is opened or closed, the orifice is automatically 
cleaned by a needle, which is removable and replaceable; 
the orifice cannot be enlarged, nor the valve seat dam- 


aged. The new torch is equipped with a special burner 
patterned after the company’s furnace burner. The 
torch has a seamless steel tank with bottom and all 


connections brazed with hard brass spelter solder. 


Faultless Sash Holder Company, 1108 Hume-Mansur 
building, Indianapolis, has announced that it will manu- 
facture a newly patented automatic sash holder, the in- 
vention of H. A. Busby, president of the company. 
American and Canadian patents have been granted on 
this invention, which, it is claimed, will make it possible 


PATENTED 
SEPT.15,1925 


H.A. BUSBY 
INVENTOR 





to hang a window sash without window weights, pulleys, 
pockets and cords, and which will also do away with the 
need of weather-stripping. The holder can be installed 
in either new or old windows without the use of nails 
or screws. It is made of steel. Two center keys hold 
the device in the sash frame, and two pins with expansion 
springs furnish the compression to hold the sash in pos- 
ition. The bearings are composed of solid hardened 
brass. 


The Chicago Pulley & Shafting Company, Chicago, 
has placed on the market a new type of factory stool, 


which embodies several features of design. The accom- 





panying illustration shows one of the standard stock 
sizes of this new stool. The seat is adjustable up to 30 
inches. 








Are You 


Looking for 
More Sales 


and Profits? 


WHAT COULD YOU DO WITH 
LINE LIKE THIS ? 


thousands 
Utilities, Ret 


and in 


Mills, 


established use by 


Factories, Public 
Stores, etc. 


nationally advertised 


A 


of 


ail 


catalogued and priced especially for your 


men 

compactly crated for warehousing and 
shipping 

purchasable only from authorized distrib- 


utors 
priced competitively and_ still carrying 
generous margin for you 


In Lupton Steel Shelving Sections, for the 
first time, an opportunity is offered to the 
progressive Supply House to get this business 
which is legitimately his. 


Steel Shelving is today so universally used in 
industry of all kinds that little “missionary 
work” remains to be done. In most communi- 
ties it is as cheap as wooden shelving and its 
advantages are no longer questioned. It now 
becomes, through Lupton Jobbers as easy to 
buy. 


Sales Rights now being placed. Write for our 


“‘Jobbers Shelving Proposition” 


DAVID LUPTON’S SONS CO. 
Shelving Division 


CHICAGO—PHILADELPHIA 


LUPTON 


SECTIONS 
Lupton 


PHILADELPHIA 


STEEL SHELVING 
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There's PRESTIGE ina 


perfect introduction by a 
Wiggins Engraved Card! 


All firms that maintain high business 
standards are particular about their busi- 
ness cards. 


And any representative of any firm, 
who introduces himself with a correct- 
ly arranged card done in perfect taste by 
authoritative business card specialists, 
is bound to carry a large amount of 
prestige. 

Wiggins Engraved Business Cards have car- 
ried the prestige of leading business or- 
ganizations for sixty-eight years. 

They are the cards that are torn from tabs 
with perfect edges—which are always crisp, 
fresh, and immaculate—which are carried in 
neat Morocco leather cases, instead of loose 
in the pocket. 

send your name and = address 
for a tab of Wiggins Engraved 
Cards, such as are standardized 
by leading firms everywhere. No 
charge or obligation on your 
part; this is our pleasure. 


The John B. Wiggins 
Company 


1143 Fullerton Avenue 
Chicago, Illinois 











WIGGINS 


Peerless Book Form 
CARDS 














RECOGNIZED QUALITY 


in Pipe Tools Is Your 
Best Guarantee of Profit 


Skilled workmen and employers now- 
a-days cannot afford to take a chance 
on anything but RECOGNIZED 
QUALITY. 


That is why they demand 
ARMSTRONG BROS. Tools. They 
know that our Machinists Tools have 
stood every test for many years—that 
they mean the utmost in value, service 
and satisfaction. 


The mill supply jobbers and salesmen 
who push the ARMSTRONG BROS. 
Complete Line are cashing in on this 
demand, a demand that is growing 
more and more every day. 


Carrying the Complete ARMSTRONG BROS. 
Line means More and Better Sales 


Tool Holders 
Lathe Dogs 
Clamps 
Ratchet Drills 


Drop Forge Wrenches 


Solid Stocks and Dies 
Adjustable Stocks and Dies 
Pipe Cutters 

Pipe Vises 

Pipe Wrenches 


Write for Your Copy of Cata- 
logue B-23, which shows the 
Complete Line. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
305 No. Francisco Ave. 
CHICAGO, U. S. A. 
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Trade Literature 








Reeves Pulley Company, Columbus, Ind., is featuring 
“Dimple Dan, the Gloom Chaser,” on its calendars for 
this year. “Dan” is another of the line of Reeves babies. 


Bonney Forge & Tool Works, Allentown, Pa., has 
issued a miniature reproduction of its large catalogue, 
91 


314 by 514 inches, which is designed particularly as a 
handy wrench guide for mechanics. 


Metallo Gasket Co., New Brunswick, N. J., has issued 
a new catalogue, No. 26, covering its line of gaskets, 
and containing price lists, illustrations and complete 
data about the company’s products, and in addition, 
much useful general information and data. 


Blakeslee Mfg. Co., DuQuoin, IIl., has issued a new 
price list, No. 7, covering its line of jet pumps, and 
including illustrations, descriptions and directions for 
erecting and operating jet pumps, as well as general 
information of value to anybody interested in this type 
of pumps. 


The Hill Clutch Machine & Foundry Co., Cleveland, 
Ohio, is preparing a complete new catalogue, covering its 
line of power transmission devices. It has distributed 
to the trade during the past month some advance pages 
of this new catalogue, including a page of instructions 
for the proper care of clutch pulleys. 


Samuel C. Rogers & Company, 10 Lock street, Buffalo, 
has issued a new illustrated 16-page price list covering 
their entire line of automatic knife grinders and saw 
sharpeners. The list contains two additions to the com- 
pany’s line, one a thin knife grinder, and the other an 
improved circular saw sharpener, driven by motor from a 
lamp socket. 


The Leather Belting Exchange, Philadelphia, has pub- 
lished a book entitled, “A report of experiments to de- 
termine the relative power transmitting capacity of belts 
on vertical, angular and horizontal drives,” by R. F. 
Jones, research engineer. This is the last report which 
has been issued by the research laboratory of the ex- 
change at Cornell University. The data contained con- 
stitute new material for belting users. Copies of it will 
be sent free of charge to engineers, plant executives and 
educational institutions. 


R. R. Donnelley & Sons Company, Chicago, during 
the month of January completed catalogues for mill sup- 
ply distributors as follows: The H. Belfield Co., Philadel- 
phia, a book of 143 pages, showing a very complete line of 
pipe, valves and fittings for steam, gas, oil and water; 
The Oliver H. Van Horn Co., New Orleans, a book of 


384 pages with a very good showing of machine tools, 


shop supplies and garage equipment; The Neill-LaVielle 
Supply Co., Louisville, Ky., a book of 351 pages with a 
very good selection of mill and machine shop supplies, 
garage equipment and power transmission. 


Boston Woven Hose & Rubber Co., Boston, has issued 
a large wall calendar. This is the first time that the com- 
pany has distributed to the trade a calendar. It is 29 inches 
long and 18 inches wide, a separate page being devoted to 
each month of the year, with a calendar of the preceding 
and succeeding month on the same sheet. At the top of 
the January page is a large color reproduction of the 
factory, and on each succeeding page is a color advertise- 
ment of one of the company’s products. 
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You Know Pyrene 
But You Don’t Know 


you are overlooking a profitable item with 
an all-year sale—it pays to handle Pyrene. 


You have a potential market for them 
among your present customers, in every | 
line of industry—mill, shop or factory. 


A Type for Every Hazard 


We make an extinguisher to meet 
every condition. In addition to the 
improved 1 and 1!3 quart Pyrene 
Extinguisher, these include 214 gal. 
Guardene (Soda and Acid Type) 214 
gal. Phomene (Foam Type) 5 gal. 
Accurate Pump Tank (Anti-Freezing 
Type) and 40 gal. Phomene (Foam 
Type) Indoor and Outdoor Engines. 
Also recharges for all types. Write for 
our free chart showing the character- 
istics of these extinguishers. 





land 1%2Qt. 


Pyrene 


The 





IMPROVED 


you 


EXTINGUISHER 








If you are not selling this extinguisher 


Extinguisher 


Cash In on the Big Pyrene 
Advertising Campaign — 
It Will Build Business for You 


paign now in full swing in magazines with 
national circulation. It will increase the demand 
and make Pyrene extinguishers easier to sell. 
It will pay you to investigate our selling propo- 


Line up with 


sition. 


THE PYRENE MANUFACTURING CO. 
NEWARK, N. J. 


Stock Pyrene Extinguishers Now 


Be ready 


“*Fortify for Fire Fighting” 


the Pyrene advertising cam- | 


to give quick service 


RETEST 
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“To Get the Right Start—Equip with *7M4EDARF- 


Get the : 


>MEDARP 
Wood Split 
PULLEY 
from Stock! 


G What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

@ Wire them—’phone them—they’ll go off our ware- 
house racks and on the cars in a jiffy. : 
You can always get them from stock, and for a fair 
price, at “Medart’s.” ; 

{ MR. SUPPLY DEALER—We have been engaged in the 
Pulley business for 45 years, and we know a great deal more 
about making good pulleys than many other concerns. 

{ OUR POLICY in building Wood Split Pulleys is: Cheap- 
ness is suicidal; products must be the best in their class. We 
wouldn’t think of running the slightest risk of impairing the 
value of our most valued asset—our Good Will. 


Get the “MEDART” WOOD SPLIT PULLEY from stock! 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 
Office and vo. CINCINNATI 
CHICAGO PHILADELPHIA NEW YORK PITTSBURGH 


Shafting, Couplings, Collars, Hangers, Bearings, Bearing Supports, 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock- 
ets, Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc. 














UUWUQULNNONOOUDENUOURUUGALH UU 





HAWNQUVUTOOUQULUVOTLUVEOUOGR SU 








Se asa Ball 
Bearing 


Portable 


Blower 


64%-lb. Air Cool- 
ed Ball) Bearing 
Motor $10.00 Net 






On 10 days” 
free trial 


This 
blowing dust and dirt out of WOOD-WORKING 


“M ARY\ EL” Portable designed for 


MA- 
CHINERY, MOTORS, GENERATORS, SWITCH 
BOARDS, LOOMS, KNITTING and other TEXTILE 
MACHINERY. Has 20 feet high grade cable and armored 
plug. Perfectly balanced. Has TOGGLE SWITCH. in 
handle, operated by thumb. Gives 16-in. water column 
pressure. 

Note the Metal Conduit carrying wires from motor to 
handle. 

Motor operates at 10,000-R.P.M. on “NORMA” BALL 
BEARINGS. This blower is a great time and labor saver, 
and its mechanical and electrical design gives assurance of 
a very long life, with a minimum of attention. 
Made with UNIVERSAL motors (A.C. & 

D.C.) for both 110 volts and 220 volts. SHIP- 

PING WEIGHT 18 Ibs. Shipped on 

10 days’ trial ANYWHERE. 

Sell them to your customers, 


Dealers’ Discount, 
vertisement,. 


Blower is 











Write for 
mentioning this ad- 


A complete Set. of 
CLEANER ATTACHMENTS 
for $10.00 additional 


Manufactured 


Electric Blower Company 


352 Atlantic Ave., Boston 9, Mass., U.S. A. 


VACUUM 
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PUSH PARKER VISES 



















> CRESCENT % 
> BELT FASTENERS 4) 
BEST FOR 

THIS BELT ry 





SERVICE INSURANCE 


That is just what you offer when 
you attach a Crescent Belt Ship- 
ment enclosure to each piece of 
belting you sell. Crescent Belt 
Fasteners will insure the belt's 
BEST service. And you will sell 
more Crescents without extra 
effort. 





We originated this 
“Dealer’s Sales Help.” 
use. 

1 liberal supply with your 
name and address upon request, 


effective 
Put it to 
Write for 
interesting 


booklet 


“Gone Again” 













CRESCENT BELT 
247 Park Ave. 


FASTENER CO. 
New York City 


CRESCENT 
wd FASTENERS 














When writing to Advertisers please mention Mitt Suppties. 
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Willard H. Platt, president and treasurer, Greene, 
Tweed & Co., New York, passed away at his home, 115 
Cambridge Place, Brooklyn, on Thursday, January 21st, 
in his seventy-second year. 

Mr. Platt was born in Niagara-on-the-Lake, Canada, 
in 1854, and moved to New York when about 20 years 
of age. In 1886 he became associated with Greene, 
Tweed & Co., and some years later became its president 
and treasurer. 

For many years Mr. Platt was treasurer and financial 
manager of the Leland University of New Orleans, and 
was largely responsible for placing that institution on 





Willard H. Platt 


a sound financial basis. He was an active church worker, 
having been a member and trustee of Emmanuel Baptist 
Church of Brooklyn and its treasurer for 16 years. He 
was also a member of numerous clubs, including the 
Lincoln Club of Brooklyn, the Hardware Club of New 
York, the Shelter Island Yacht Club and the Shelter 
Island Country Club. He was an associate member of 
Grant Post of the G. A. R., a member of Kismet Temple, 
Nobles of the Mystic Shrine, and formerly a member 
of the Canadian Club. During the World War, he pre- 
sented many instruments to the 14th Regiment Band, 
and also presented the regiment with a fully equipped 
motor lorry. 

Mr. Platt is survived by his wife, Harriet Rice, two 
sons, Willard R. Platt, of Brooklyn, and Harold B. Platt, 
of Upper Montclair, N. J., a daughter, Mabel H. Platt, 
of Santa Barbara, Calif., and two grandchildren, Jean J. 
and Willard Evans Platt, children of Harold B. Platt. 


Samuel D. Latty 
Samuel D. Latty, president of The Kirk-Latty Mfg. 
Co., Cleveland, manufacturer of bolts, nuts and rivets, 
passed away on Sunday evening, January 30th, at his 
home in Lakewood, Ohio. He had been in ill health for 
several months, but his complete recovery was expected 
until Friday night when he suffered an apoplectic stroke. 
Mr. Latty was born in Raynham, Mass., on September 
12, 1864. He passed his early youth in New England, 


77 








and in 1886 moved to Cleveland. His first work in the 
latter city was as a salesman for The W. Bingham Com- 
pany, with which organization he remained for a period 
of approximately four years, after which he became 
sales manager of The National Screw & Tack Company. 
Five years later he put his savings into a business of his 
own, the outgrowth of which is The Kirk-Latty Mfg. 
Company, which was organized by him in 1895. In 1898 
the company was incorporated, and since that time its 
corporate structure has remained unchanged. Mr. Latty 
at the time of his death was president and general man- 
ager. 

Besides taking an active part in trade association 
work, Mr. Latty was also prominent in club and civic 
affairs in Cleveland, having been a member of the Shaker 
Heights Country Club, Westwood Country Club, Cleve- 
land Athletic Club, Clifton Club, Mid-day Club, Chamber 
of Commerce and the Chamber of Industry. He was also 
a member of the Seaview Golf Club of Absecon, N. J. 
Mr. Latty is survived by his widow. 

I. H. Thedieck 

I. H. Thedieck, president of the Sidney Machine Tool 
Company and the Monarch Machine Tool Company and a 
director of the Whipp Machine Tool Company, all of 
Sidney, Ohio, died at the Mt. Carmel hospital in Colum- 
bus, Ohio, January 20th. In addition to his numerous 
interests in the machine tool industry, he was also presi- 
dent of the Thedieck Department Store Company and a 
director of several other enterprises. He was born in 
Germany on January 30, 1855, and came to the United 
States before he was 17 years old. His business respon- 
sibilities have been taken over by his son, Frank P. 
Thedieck. 


Edward B. Pike 

Edward B. Pike, president of the Pike Manufacturing 
Company, Pike, N. H., manufacturer of grindstones and 
abrasives, died at his home in that town, February 17th, 
following a short illness. He was born in Salem, Mass., 
in 1866, and at the age of 20 entered the employ of the 
Pike company as a salesman. He was a member of the 
New Hampshire house of representatives in 1903 and 
1904, and served on the governor’s staff as major in 1911 
and 1912. In 1908 he was elected president of the Pike 
Manufacturing Company to succeed his father, the late 
Edwin Burbank Pike. He was also president of the 
Cortlandt Grinding Wheels Corp., Chester, Mass., of the 
National Bank of Newbury, Wells River, Vt., and of the 
Lake Tarlton Club, of Pike. 
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Warren Joins Hamill Co. 

D. L. Hamill Co., 60 Delaware avenue, Buffalo, N. Y., 
jobber of plumbers’, steamfitters’ and engineers’ supplies, 
announces that Horatio A. Warren has joined its organ- 
ization as secretary. Mr. Warren was formerly for 16 
years associated with the Warren & Delwardt Company. 
and previously had been for 22 years with Dixon & 
Ballou, Ine. 
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Howe & Bassett to Move 
Howe & Bassett Co., Inc., Rochester, N. Y., announces 
that after April 1st it will be located at 840 University 
avenue, corner Elton street. Its present address is 23-25 
Stillson street. The company, which has been in the 
plumbing and heating business since 1855, is a dealer 
in mill and engineers’ supplies. 











Joo Muck 
Expansion 


It’s dangerous. It causes explosions. It destroys 
and it creates. AND, it causes a lot of both tears 
and laughter in everyday life. 


TOO MUCH EXPANSION in a human being 
usually means a “swelled head,” or it might mean 
that a man was eating too much. We can see a lot 
that is funny in both, providing we ourselves are 
not expanded too much. 


A business that expands too much sometimes 
goes bankrupt. If you go to a Circus and buy the 
“baby” a rubber balloon,—too much expansion will 
cause trouble. 


Too much EXPANSION in packings certainly 
has caused a lot of trouble. Expansion is a good 
thing to have in packing because it helps make a 
tight joint and prevents leakage. BUT,—too 
much expansion is worse than none at all. 


Ovalhole HOLLOW CENTER Packing cannot 
expand too much. It will expand just enough to 
stop leakage, but, any further expansion or swell- 
ing will be taken up by the hollow center. This is 
a real “talking point” in selling packing. The 
average engineer has had a lot of trouble with 
packing expanding too much. Ovalhole Packing 
attracts his attention immediately. He has been 
looking for a packing that won’t expand too much. 


This is just one feature of Ovalhole HOLLOW 
CENTER Packing that makes it easy to sell. The 
jobber’s salesman who carries a small sample of 
Ovalhole Packing usually secures his share of the 
packing business because he actually has some- 
thing that the engineer wants and it is compara- 
tively easy to land the first trial order. 


A trial order for Ovalhole means a satisfied 
customer and repeat orders for the jobber who has 
the Ovalhole agency. Over one hundred and 
twenty-five miil supply jobbers are exclusive sell- 
ing agents for Ovalhole in the United States and 
Canada Ovalhole HOLLOW CENTER Packing 
is something the mill supply salesman can SELL. 


THE HOLLOW CENTER PACKING Co. 
6523 Euctio Avenue 


CLEVELAND, Ouio. 
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PACKIN 


THE ENGINEER KNOWS 


When packing swells or expands too much 
it is apt to cause trouble. After once having 
the rod run hot and the packing burn out, the 
engineer is wise if he steers clear of so-called 
expansion packings. Too much swelling or 
expansion will also create excessive friction 
which causes the packing to wear away very 
quickly. 

Expansion or swelling in packing helps to make the 
joint tight and prevents leakage. It is a good thing 
to have providing it can be controlled as it is in 
Ovalhole HOLLOW CENTER Packing. The hollow 
center in Ovalhole Packing is a “safety valve” that 
takes care of excess swelling. 

Ovalhole has just as much expansion as any other 
packing with the added advantage that it cannot swell 
or expand too much. It will expand just enough to 
stop leakage, but, any further expansion is taken up 
by the hole. As a result Ovalhole HOLLOW CEN- 
TER Packing prevents leakage even on a bad rod or 
plunger and, at the same time, it wears longer than the 
ordinary solid packing. 

There is a Style of Ovalhole Packing for every serv- 

ice. Write for catalogue illustrating each style and 
Table of Cutting Lengths for ring packing. If your 
jobber isn’t stocked with Ovalhole, write us for the 
name of the nearest distributor. 
AS PART OF THE CO-OPERATION GIVEN 
OVALHOLE AGENCIES, THIS ADVERTISE- 
MENT HAS APPEARED IN ALL THE LEADING 
ENGINEERS’ MAGAZINES. IT HELPS YOU 
SELL OVALHOLE. 
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JOHN A. CRONIN, Editor 


CHICAGO, MARCH, 1926 _ 





ERNEST H. SMITH, Associate Editor 





THE MILL Suppty SacesmMan Was Founded by Ernest H. Smith in 1922, and Dedicated to the Practical Application of Correct Sales Principles in the 


Distribution of Mill Supplies 





Using Ingenuity in Selling Pays 


Study Unusual Applications of Devices and Supplies and 


Put Your Imagination to Work for You 


According to a story, a certain 
prominent automobile manufacturer 
and a friend equally well known as 
a tire manufacturer, were visiting at 
the home of a friend in California, 
and the discussion fell upon their 
respective merits as salesmen. 

“T’ll tell you what you can do to 
decide this question,” said the host. 
“There’s an old Indian lives down 
the road toward Santa Rosa and you 
(indicating the automobile man) can 
see him and try to sell him a car. 
If you make the sale, that will give 
our friend a chance to try to sell 
some tires.” 

The plan was carried out and the 
automobile manufacturer tackled the 
prospect. But, try as he might, he 
could not induce the Indian to buy a 
car. That left the tire man in some- 
thing of a hole, but he arose to the 
occasion and tackled the victim. He 
was not long in selling the Indian 
a couple of tires for his boys to use 
in rolling hoops. 

It takes some ingenuity to sell a 
man something he does not need, and 
it takes even more to discover means 
of showing the man that he does 
need that, which in its ordinary uses 
is of no value to him. 

There is a_ difference between 
selling a man something he does not 
want or need, just by sheer tricks 
of salesmanship, and discovering a 
way in which the product in question 
can be made really useful to him. 

It used to be thought that while 
anybody could sell a man the thing 
he wanted, genuine salesmanship 
consisted in selling him something 
he did not want. That old theory was 
exploded long ago. 

A retail clothier was boasting of 
his ability to put over difficult sales. 
Said he, “A woman came into my 
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store and wanted to buy a suit of 
clothes for her husband. I found 
out that the man was dead and she 
wanted a suit to lay him out in. I 
sold her a suit with two pairs of 
pants!” There was a time when 
that sort of smart Aleck salesman- 
ship was widely applauded. Now we 
know better than to sell people 
things they do not need, things they 
will regret having bought. We know 
that when we load up a buyer in that 
way, we make it very probable that 
we shall not have the privilege of 
selling that buyer again. 

The buyer may think he is buying 
voluntarily, but just the same, if he 
is sold something he does not want, 
he puts at least part of the blame 
back on the salesman—where it very 
likely belongs. 


DISCOVER POSSIBLE 


The salesman’s ingenuity might 
better be devoted to discovering 
possible needs on the buyer’s part 
than to influence him against his 
better judgment. 

Here is a case that shows selling 
ingenuity at its best. <A theatrical 
producer called on a Broadway shoe 
dealer to get 17 pairs of Zippers. 
There had been an unusual run on 
Zippers, and the dealer was not in 
a position to supply them. He did 
not content himself, however, with 
explanation and apology, nor did he 
try to get the customer to wait un- 
til he could get the Zippers. He 
talked with the man and learned 
what he wanted to do with the arc- 
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tics. They were to be put on the 
feet of a chorus in a certain act. 
That suggested something to the 


shoe man, and he showed his line of 
riding boots, and ended by selling 
the theatrical buyer 17 pairs of $18 


riding boots instead of 17 pairs of 
$5 Zippers originally sought. 

In selling mill supplies, ingenuity 
ought to be at its highest value. 
The house-to-house canvasser can 
make up in the number of prospects 
visited for a prevalent lack of buy- 
ing inclination or ability. The mill 
supply salesman does not find pros- 
every corner, so he must 
exercise all possible ingenuity to 
make customers out of those he does 
find. <A range salesman told 
me that he could tell in two minutes 
talk with a housewife whether there 
was any possible use in sticking 
longer to try to make a sale. He 
found it easier to pass on until he 
found an easy prospect than to try 
to handle the difficult prospect. It’s 
not that way in your work. 

It must not be thought that the 
ingenuity which makes prospects 
out of those who would not ordi- 
narily be regarded as interested, is 
something that can be developed on 
the spur of the moment. 


pects on 


steel 


STUDY UNUSUAL 


USES 


When you ¢all on a buyer and find 
that in the ordinary sense of the use 
of your products, he is not a pros- 
pect, your ability to present some 
ingenious means by which he can 
make your line of value in his busi- 
ness is going to be dependent upon 
something more than clever tricks 
of tongue. 

It is by studying out the unusual 
devices and supplies that 
you equip yourself to meet with in- 
genious suggestions the negatives 
of the difficult prospects. Selling in- 
genuity is founded upon perfect 
familiarity with your products and 
with every possible phase of their 
usefulness. In this connection im- 
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agination may play an important 
part. Some salesmen have no im- 
agination and nothing occurs to 
them save what is obvious, or what 
is presented in their sales manual. 
Other salesmen, with powers of im- 
agination, think out uses that have 
not even come to the minds of the 
manutacturers. 

In the days of the popularity of 
the Ingersoll dollar watch, I was vis- 
iting country storekeepers with Wil- 
liam H. Ingersoll, merchandising 
manager of the firm. His part of 
the program was to get the attitude 
of the merchants toward the product 
in question. We called at a general 
store in a little New York state vil- 
lage, and Mr. Ingersoll asked the 
merchant about his sales of Inger- 
soll watches, a supply of which he 
had in a showcase. 

“Well,” said the storekeeper, “I’ve 
got ’em buying those watches for 
a new purpose, one about which you 
probably never thought. This is a 
great poultry section and I sell ’em 
watches to put under setting hens 
to break ’em up from wanting to 

I don’t know anything about the 
merits of Ingersoll watches in break- 
ing hens of a desire to set, but I 
know that merchant had the ingenu- 
ity to devise a use for the product 
that had never occurred to the 
manufacturers. 

A jeweler in a small village where 
the streets were lighted by gas 
each on a lamp post, showed 
me his sales sheets and I asked him 
how’ on earth he had happened to 
aule such a big sale of alarm clocks 
to the village authorities. 

“Why, it was simple enough,” he 
explained. “They were sending a 
man around at twelve o’clock every 
night to turn off the street lights 
they didn’t want going all night. 
I showed ’em how they could put an 
alarm clock on each post and connect 
the alarm stem on the back of the 
clock with the lever that cuts off 
} from the lamps, and then 
lamplighter goes around 
ts the lamps at dusk, he sets 
he alarms and the clocks turn off 
the lights automatically. Gas is ex- 
pensive here and the saving on a 
man’s pay soon took care of the cost 
I sold ’em.” 

; one trouble with salesmen, 
who might offer new and desirable 
their products, is that they 
fail to think of an article devised 
in terms of an- 
That jeweler thought of 


lamps, 


when tne 


alarm clocks, not only in terms of 
thought 
of them in terms of applied power. 


calling early risers, but he 
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It is this sort of ingenuity that 
turns waste products and by-prod- 
ucts into staple articles of use. 
Plenty of the products that were 
formerly part of sheer waste have 
found their way into commercial 
uses through the ingenuity of sales- 
men. The exhausted sugar cane was 
discarded for years, perhaps for 
centuries, before Bror G. Dahlberg 
surmounted the almost inconceivable 
obstacles in the way, and succeeded 
in making Celotex, artificial lumber, 
out of the despised bagasse of the 
sugar plantations. 

The salesman for a mill supply 
house, instead of thinking that be- 
cause he is not connected with the 
manufacturing or with the experi- 
mental department of the business, 
he cannot be expected to figure out 
new uses for the product, may well 
consider that, just because he is on 
the outside, his point of view is 
different, and he is likely to see 
things that will not be noticed by 
those on the inside. 

I don’t suppose one salesman in 
ten for any mill supply house knows 
all of the possible uses for the prod- 
ucts he sells. He approaches a 
buyer, thinking of that man’s fac- 
tory as a user of certain machines in 
the obvious way they would be used 
in that line of work. The buyer says 
they have enough of such machines, 
or they are doing the work with a 


different process. The salesman 
may decide that there is no chance 
there for him to develop sales. Or, 
he may be clever enough to think 
of some different way in which his 
machine can be made to function, 
some different work it can be made 
to do for the advantage of such a 
shop. 

One great advantage the salesman 
has in connection with the discovery 
of new uses and of new users for a 
product, is that he is in touch with 
the using end of the proposition. 
To know users and to be able to 
study their methods and problems 
ought to mean to think of your 
product in terms of those possible 
prospects. 

When a salesman does have the 
ingenuity to show a prospect a way 
in which another use can be found 
for a certain device, he is doing 
that prospect such a favor as will-be 
effective in creating friendliness 
toward the device and the house that 
makes it and the salesman who sells 
it. There is a good chance for an 
increase in sales for your product 
along the line of uses you are not 
recommending, of which you perhaps 
have never yet thought. Study out 
the unfamiliar uses of your products 
and see how many new uses you can 
devise, and your sales will show the 
effect of your ingenuity. 


A True Story in Khyme 


Tale of a Missionary Man Who Retrieved an Order 


for His Own Line and Helped to Change a 


Mill Supply Salesman s Opinion 


A missionary’s mission in the mill 
supply game to different types of 
salesmen doesn’t always seem the 
same. To some it’s just a nuisance, 
an annoyance or a curse, a pestifer- 
time-wasting, non-productive 
job, or worse. To others it’s the 
greatest aid to sales in places where 
the usual selling fails. 

If a missionary’s value we’d assay 
to determine if he ever earns his 
pay, we should furnish him with 
leads, then weigh him by his deeds, 
for if you want to get the facts, it’s 
not talk that counts, but acts. 

Now in Cleveland recently we 
heard of a missionary who surely 
was a bird, and while the story may 
seem tame without publishing his 
name, because the story’s true, we’re 
telling it to you. 

In a prominent supply house in 
that city, the sales’ manager poured 


ous, 
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out his pity on this missionary man 
who'd just dropped in to see if any 
trade he could help win. 

Said the manager, ‘“Here’s an 
order we must take for twenty-five 
machines, and not your make.” “You 
won't fill it?” asked the missionary 
man. “You don’t carry them in 
stock. Sell mine. You can.” 

“Nothing doing,” he replied, “the 


other make is specified, and you 
needn’t think our salesman hasn’t 
tried.” 

“Looks bad, all right, J must 


agree,” said the missionary man, and 
sad was he, but he quickly thought 
and planned how the order he could 
land. 


“Who’s the salesman in this 
case?” 
“He’s here now, right in the 
place.” 
Quickly then the salesman was 


———— 
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produced, and to the missionary in- 
troduced. 

“Let’s go and what can be 
done, for I’m sure this buyer can 
be won.” 

“It’s I’m telling you, I 
know,” said the salesman, “I won’t 
go.” 

He finally gave in to the plea of 
the manager, who liked the 
although he was quite sore 
beneath his breath he swore. 

‘Twas anything but a_ pleasure 
ride for the missionary at the sales- 
man’s for though he tried his 
best, he couldn’t make friends for 
the salesman wouldn’t. 

Half the journey over, yet silence 
reigned, when the salesman in sheer 
disgust complained, “It’s a_ rotten 
waste of time for me, especialls 
when another buyer I should see.”’ 

“Don’t can him, 
never fear; we'll not be over thirty 
minutes here.” 

“If you're not 
first factory man 
than two hours; we can.” 
the office they 
appeared, and were received with a 
greeting that cheered. In a short 
conversation soon they found that 
the buyer for his action had some 
ground. 


see 


no use, 


idea, 
and 


side, 


worry, you see 


Crazy, 

who 
I doubt 
buyer’s 


you're the 


takes less 


soon at 


“It’s the super,” he explained, 
“He’s the one who has complained. 
He sent me in some broken screws, 
from your machines, and _= said, 
‘Don’t use.’ 

“Mr. Buyer,” asked the factory 


sé 


man, “do you mind seeing if one of 
those screws you can find?” 

“Not at all,” replied the buyer, 
“vou may help yourself to one, there 
on that shelf.” 

“As I thought,” said the mission 
ary, “some mistake. This screw wa 
not taken from my make.” 

“Something funny,” said the buy- 
“for I know that the boy who 
brought the message told me so.” 

“T am certain if you’d ask your 
super here, that it will not be long 
before it’s clear. I am positive that 
he has never seen a screw like that 
on our machine.” 

“That’s fair enough,” said 
buyer, “I’m game.” He called 
shop, and soon the super came. 

“Here’s a screw, Mr. Super, can 
you tell from what make of machine 
vou think it fell?” 

“It’s a Dash,” said the super, 
‘sure enough. We've had a lot of 
trouble with that stuff. It just 
won't stand the grind, so I’m using 
another kind.” 

Said the missionary, “‘That’s what 
I thought. How is it my make you 


er, 


the 
the 
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never bought? If you’ll let me, I’ll 
explain how you can use it to your 
gain.” 

Then the missionary showed with 


expert art his machine, and ex- 
plained it part by part, while the 
salesman at his side watched him 


work and beamed with pride. 
“Until now,” said the super, “I 
never knew what splendid work 
yours could do. Glad indeed to find 
it out. You’ll get my orders, never 


doubt.” 

Before many minutes had elapsed, 
the salesman’s hand an_ order 
grasped, and soon they were outside, 
ready for the return ride. 

“Boy, you’re there,” said the 
salesman once outside, as he looked 
at the factory man with pride, ‘and 
I'll tell you if I may, you’ve taught 


me a great lesson today. There’s 
real business there for me, and [ll 


get more now. Wait and see.” 


Colorful Salesmanship 


The Close Relationship Between Advertising and Selling Is 


Emphasized by the Importance of Color to Both 


ERNEST 


Many a good has 


steadily 


man plugged 
along in the selling game 
for a number of years with fair suc- 
when he has reached the 
age when he should be at the peak 
of his earning capacity, he wonders 
why his efforts have not 
warded to a greater extent. In most 
instances the underlying reason is 
the lack of color or the improper use 
of color. 


cess and, 


been re- 


Color is just as important to the 
salesman as it is to the writer of 
successful advertisements. <A color- 
ful advertisement attracts attention 
colorful salesman. An 
advertisement in which color has 
been used judiciously is usually suc- 
cessful. A salesman who is colorful 
in a judicious way 


cessful. 


so does a 


is always suc- 
Anything that is successful must 
colorful in one way or another. 
Whether it be a project or a cam- 
paign, an advertisement or a sales- 
man, it must stand out above the 
ordinary—it must colorful. To 
be colorful is to be interesting, at- 
tractive and pleasing. Anything 
that lacks color is just the opposite. 
“Colorful” does not always mean 
the use of bright colors. A thing is 
colorful because of its general ap- 
pearance or the general effect it has 
upon the reader or the prospective 
buyer. Look through the advertise- 
ments in the two leading magazines 
in their respective fields, viz.: MILL 
SUPPLIES and the Saturday Evening 
Post. Those that interest you most 
are those that have color—not nec- 
essarily red or green or blue. Some- 
times the advertisement printed in 
solid black is the most colorful. 
Even prize fighters must have 
color to be successful. Jack Johnson 


be 


be 
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was colorful in spite of the fact that 
he was black. Bob Fitzsimmons was 
colorful. James Corbett had color, 
and he is still a drawing card even 
on the vaudeville stage. Take our 
present day fighters and if you fol- 
low the news of the sporting pages 
in the newspapers you will know of 
little Pete Sarmiento, the Filipino 
fighter. He is successful, not be- 
cause he is a champion, but because 
he is colorful and the fight fans 
like to see him fight. 

If you are wondering what all this 
“color stuff”? has to do with you and 
salesmanship, you probably do not 
know that all successful salesmen 
are colorful. Charlie Schwab has 
often been spoken of as the ‘‘master 
salesman.” There is no question of 
his Can you think of a 
more colorful personality than 
Schwab with his background of big 
accomplishments and his good fel- 
lowship among men? 

The most successful salesman for 
a large western manufacturing com- 
pany was Bill Sweeney. Bill always 
wore a wide brimmed western hat 
that cost at least $30. This hat be- 
came as much a part of Bill as his 
feet. He never appeared without it. 
He had several other little eccen- 
tricities that helped to make him a 
picturesque character. Once Bill 
called on a buyer, he was never for- 
gotten and he never seemed to find 
it difficult to gain an audience. He 
stood out above the average sales- 
man. He was interesting, pictur- 
esque and pleasing and, of course, 
he knew his business. Bill is now 
sales manager and lives in the house 
on the hill. 

One of the most successful mill 
supply salesmen in Ohio is Jim De- 


success. 
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witt (that’s not his real name). Jim 
is colorful without the use of bright 
hues. He always dresses in the 
height of fashion and wears a black 
suit, white shirt and black bow tie. 
You can easily picture Jim as very 
much of a gentleman, very obliging 
and strictly business-like. Jim is a 
go-getter and he brings in a volume 
of business that would make most 
mill supply salesmen envious. 

The salesman’s clothes or manner 
of dress do not always make him 


“The Mill Supply Salesman” Section 


colorful although they go a long way 
toward indicating the character 
underneath. It’s mannerisms, ac- 
tions, peculiarities, methods, speech, 
facial expressions and many other 
things that make a salesman color- 
ful. The colorful salesman ex- 
presses an individual personality 
that cannot fail to leave a lasting 
impression upon the buyer. 

It’s hard to define “colorfulness.” 
You might call it personality, and 
still a salesman could have a color- 
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ful personality or a drab personality. 
Sometimes it is easier to define a 
thing by explaining what it isn’t. 
The salesman who plods on _ his 
weary way with a monotony that has 
no interest for anybody, the man 
who can call on a buyer and leave 
no lasting impression, the man who 
can step into an office and step out 
again without even disturbing the 
atmosphere, that’s the kind of sales- 
man who lacks color. That’s the kind 
who never will be successful. 


Need More ‘“‘Straight-Kight”’ Salesmen 


A Factory Buyer's Ideas About Those Solicitors Who Have 


The other day I dropped into the 
office of a friend of mine to find him 
in a very indignant condition. On 
inquiry, I learned that he had just 
disposed of a salesman, who had 
taken up a great deal of his time, 
but who had failed to bring out a 
single point that appealed to this 
buyer. 

“What business man wants to give 
his time to a man like that?” my 
friend snorted. “He driveled away 
the whole forenoon, and didn’t bring 
out one single point that would help 
me in my business. All that he could 
say was that the price was cheaper 
and that several other firms had 
bought it.” 

“Tt,” I learned, represented some 
belting. This salesman had arrived 
early in the morning and had found 
my friend in a receptive mood, but he 
had ruined the day for everyone con- 
cerned by overtalking his product 
without effectiveness. 

“What do I care about his price?” 
my friend roared. “I’m not in busi- 
ness for my health, and if I have to 
pay more for belting, I am going to 
figure that in on my selling cost. 
What I want is something that will 
hold up. I want belting that I can 
put on a machine and forget. Belt- 
ing that will serve and serve well. 

“T hate these salesmen that come 
into my office and begin to brag 
about price. I don’t want to cut the 
price of my products. I know when 
I do that I must either put out an 
inferior product or lose money. Why 
some salesmen will spend an entire 
forenoon telling a man what a low 
price he has to offer, I cannot under- 
stand. If I had a man like that on 
my sales force, I’d make him an ex- 
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tinct species as soon as possible.” 

On being asked for his opinion on 
salesmen, my friend brought out 
some very pertinent points regard- 
ing the sort of salesmen he enjoyed 
calling on him. 

“Out there,” he began, waving his 
hand toward the shops, “is my busi- 
ness. I have built it up with my own 
hands. It is my baby. I have wept 
over it, laughed over it, and laid 
awake nights figuring out ways and 
means to keep it in existence. 

“T make a product that is made 
as well as I know how. It gives good 
service and has created a_ steady 
trade. This, too, is my pride; for I 
have worried over it because I loved 
it. 

“To run this shop and to make this 
product, it is necessary that I buy 
supplies. I do not mind meeting 
salesmen, for I have to buy and I am 
glad to get their views. But what I 
want is opinions, not cheap prices. 

“When a salesman comes to me 
with a new kind of belting, some 
new pulleys, or any other mill sup- 
plies, I am more interested in how 
I can use any of these products and 
make money for myself than I am in 
how much they cost or how much I 
will save by buying them in dozen 
lots. 

“Tam interested in my shop. I have 
known what it was to have a belt 
fail during peak production. I have 
known what it was to have a pulley- 
box run hot when we needed it the 
worst way. These things are of more 
importance to me than a few cents 
saved. If a salesman can show me 
where I can use his belting at a sav- 
ing, or where I can make more 
money by adopting his products, I 
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am going to be his customer. I 
want to use his products, not buy 
them. 

“T had a young salesman come in 
to see me one afternoon last August. 
It was hot, we were running full 
time, and we were having trouble 
with one machine. As I saw him 
headed my way I framed up a short 
and pithy speech, which was_ in- 
tended to run him out without fur- 
ther comment. But when he got up 
to where we were working, he asked 
one or two questions, stripped off his 
coat, and in a few minutes had the 
machine running. Later he explained 
that he had found a similar experi- 
ence in the shops of one of his cus- 
tomers and was able to apply the 
remedy with good results. 

“T said to him, ‘Son, why was it 
you took such an interest in us here 
when this was your first visit?’ He 
laughed and said, ‘Why that’s a part 
of the game. We salesmen who have 
our customer’s interests at heart are 
always looking for opportunities 
where we can offer advice or help 
out a bit. You know,’—and he 
grinned _ significantly — ‘sometimes 
we are able to land an order.’ When 
he went away that afternoon, he had 
mine. 

“That gives you just one. incident 
where a salesman can make himself 
and his firm solid with his customers 
by rendering a little service. I have 
had salesmen come here and _ talk 
over belts and belting with my mill- 
wright for hours. They would get 
together and try out a few experi- 
ments after working hours. Some- 
times they would change the belt on 
a machine that was not pulling well. 
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Maybe they would use a belt of an 
additional ply, or of a different com- 
position. Maybe a wider belt would 
be used. 

“The salesmen who will sell the 
orders and who can assure them- 
selves of repeat orders, are not the 
ones who offer reduced prices or 
cheaper values, but who will sell and 
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then re-sell. They must not only take 
the order, but they must go out into 
the shops and see that the goods are 
rendering the service they should. 
Those are the salesmen who will de- 
termine the business of tomorrow.” 

With competition becoming keener 
and keener, it is evident that closer 
contact with the consumer is essen- 


tial in order to assure future busi- 
ness. This can only be done through 
personal contact, and that calls for 
some real missionary work on the 
part of the salesmen. The future of 
industry lies not in the plans made 
by boards of directors, but in the 
manner in which the products are 
sold. 


Suggestions for Belting Salesmen 


Too Little Consideration Is Given to the Speed at Which the 
Belt Will Be Called Upon to Operate 


Many a good size belting order 
has been passed up due to the in- 
ability of the salesman to combat 
some mistaken idea with regard to 
what a belt should or should not do. 
Some fellow comes in and asks for a 
heavy belt. The heavier the better 
as he has a high speed drive on 
which he has not been able to keep 
a belt in operation. He has tried a 
single and a double ply and now 
wants a three ply belt. No three-ply 
of the size he wants is in stock, and 
the order goes a glimmering. Now 
why does the customer require a 
three-ply belt? The salesman 
searches his memory of the drives in 
his would-be-customer’s plant, and 
fails to recall a need for a belt of 
that weight. There is something be- 
hind the demand and it would pay to 
find out what that something is. 

Not every salesman is familiar 
with the work that a belt must pro- 
duce in some of the drives in indus- 
try. Neither could he be expected to 
be familiar with them all. However, 
a little time spent in observing how 
belts are used in the plants of the 
vicinity often proves useful and 
valuable. 

With many buyers the matter of 
purchasing a belt is merely the re- 
sult of thinking of the power that 
the belt will be required to transmit. 
Little consideration may be paid to 
the speed at which the belt will be 
called upon to operate. Speed is the 
most vital consideration in belt pur- 
chasing. On the other hand many 
salesmen place the selling of a belt 
in the vast category of simple sales; 


like buying radio parts. So many 
discs, a shaft and the necessary 
screws and the variable condenser 


will be assembled for one-third the 
cost of a standard instrument. The 
belt is leather, that is for what he 
asked; it has three plies, and meets 
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his specification with regard to 
width and length. The customer 
will never come back and no one is 
blamed if anything goes wrong. 
On the other hand the salesman 
who understands belts, and provides 
a reasonable amount of service along 
with the belt sale, is building up a 


future business reputation worth 
more than dollars and cents could 
buy. 


I remarked that speed is one of 
the most vital considerations in belt 
specification. Along with speed 
must be considered the type of drive 
on which the belt must operate—the 
pulley sizes. For small pulleys the 
heavy belt would be a failure, per- 
haps, whereas the light belt on large 
pulleys would be an equal blunder. It 
depends on the contact surface of the 
belt applied to the pulley. The are 
of contact determines the amount of 
horsepower the belt will transmit. 
Obviously the smaller of the two pul- 
leys is the one which gives concern. 
If the drive pulley is the smaller of 
the two, then the power delivered to 
the belt is thereby determined, and 
if the driven pulley is the smaller 
the horsepower delivered by the belt 
will be determined thereby. On the 
other hand the speed of the belt in 
feet per minute is determined by the 
mean diameter at the smaller pulley. 
Belt speeds of 4,500 to 5,500 feet per 
minute are not uncommon, the theory 
being that so many square feet of 
belt must come in contact with the 
pulley per hour to deliver a given 
number of horsepower hours. With 
a working tension of 36 pounds per 
inch in width, a single ply belt will 
deliver one horsepower for each one 
inch in width, and traveling at the 
rate of 1,000 feet per minute. A 
double ply belt will deliver almost 
twice as much power. 

It may be reasoned therefore that 
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a belt one inch wide, single ply and 
operated at 10,000 feet per minute 
should deliver ten horsepower. This 
is logical, but impractical. The 
trouble is that centrifugal action, 
which is present at all times in a 
moving object, tends to raise the belt 
from the pulley at the higher speeds, 
decreasing the contact between the 
belt and the pulley, and therefore de- 
creasing the amount of horsepower 
that the belt will transmit. At 
higher speeds than 5,000 feet per 
minute slippage is increased, due to 
the tendency of the belt to lift from 
the pulley surface. 

Should we have occasion to ex- 
amine the belt in use shortly after 
being placed on the drive, there are 
sufficient indications to tell whether 
or not the belt is the proper one for 
the drive. For example, in a recent 
examination of a belt having two 
plies of leather and working on a 
small motor pulley, I noticed that 
the belt showed a spotted appearance 
on the contact side. This is a com- 
mon indication of slippage, and is 
not infrequently due to the belt be- 
ing heavier than should have been 
used. The foreman in charge of the 
department confirmed my suggestion 
that the drive was slipping badly, but 
he was of the opinion that this was 
due to the belt being new. Not so. 
It was simply an indication that the 
belt was misapplied, and if the prob- 
lem was not corrected very shortly 
the belt would be ruined. Conse- 
quently a single ply belt was substi- 
tuted, and the drive worked beauti- 
fully. 

When in doubt advise a light belt 
for small pulleys, accompanied with 
high speed, and heavy belts with 
large pulleys and considerable horse- 
power requirements. Another case 
of good judgment is to use the single 
ply belt wherever possible, even at 
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the expense of increasing the pulley 
width, where this is not great, the 
double ply belt sparingly and only 
Where the single ply would not 
answer, and the three ply only on 
very heavy, slow speed and large pul- 
ley drives. 

The mill supply salesman handling 
belts can make his service worth its 
weight in gold by dropping some 
timely advice relative to the manage- 
ment of belts alone. The best belt 
money can purchase will be readily 
ruined by poor management. Only 
the best belt dressing should be tol- 
erated on the shelf of the self-re- 


specting dealer. His judgment of 


belts and their management will be 
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evidenced by the grade of dressing 
handled. Mineral oils should be kept 
entirely away from belts. Mineral 
oil rots the leather fiber and leather 
possesses an insatiable appetite for 
oil. Belts running near’ bearings 
must be protected from the oil drip- 
ping and felt washers placed on the 
shafting to absorb the oil which finds 
its way out along the shaft are ad- 
visable. 

Alignment of pulleys and shafting 
constitute an important matter in 
the life of the belt. If the shaft is 
parallel in both the driver and 
driven lines and the pulleys properly 
lined up, there will be no tendency 
for the belt to leave the pulleys. If 


Reforming a Price-Cutter 


Story of How a Factory Man Educated One of His 
Distributors to the Folly of Being a 
Varket Disturber 


The factory man was in a quan- 
dary. His company was represented 
by three distributors in the city he 
was visiting, and he had just called 
upon two of these distributors only 
to learn the same old story. There 
was a big order for his products 
pending in one of the large indus- 
trial plants, but the buyer claimed 
to have a preferred price that was 
absolutely beyond all bounds of 
reason. 

“That fellow up the street is the 
worst price-cutter in the world. He 
not only is offering your goods at 
prices that cannot net him a profit, 
but he is demoralizing the market 
for the other distributors. What are 
you going to do about it?” This was 
the complaint made by the first of 
the two distributors visited, and a 
like one was forthcoming from the 
second distributor. 

The factory man did some hard 
thinking, and as a result he called up 
the two distributors and told them to 
refrain from any further attempt to 
get the order in question. He then 
took a hurried trip out to the indus- 
trial plant. After introducing him- 
self to the buyer, he was somewhat 
surprised to have the latter remark: 
“You’re just the man I want to see.” 
It wasn’t long before he found out 
the reason for this display of en- 
thusiasm. The buyer admitted that 
he was waiting for him because he 
expected a lower price than had 
already been submitted by the lowest 
distributor bidding for the order. 


“What do I have to beat?” parried 
the factory man. 

“Twenty five and twenty one,” re- 
plied the buyer. 

“Tf you have that price offered, 
vou had better take it.” 

“Oh, I guess not, I'll do better 
than that,’” was the come-back. 

“You will not and furthermore if 
you don’t take it now, you won’t have 
a chance to do it because I am going 
to have those prices withdrawn.” 

“Nevertheless,” said the buyer, 
“I’m going to wait a while longer.” 

The factory man left, but before 
he arrived at the offices of the cut- 
price distributor, the buyer had 
already telephoned the order at the 
25-21 quotation. 

Armed with complete information 
about the prices and certain that the 
distributor in question was the only 
one who had bid in the order, the 
factory man reproved him in no un- 
certain terms. 

It was a distinct surprise to the 
distributor to learn that he was the 
only one who had been bidding on 
the order in question, and that he 
had submitted revised prices twice 
against his own first figures. 

It was a much greater surprise 
when he learned that the factory 
man intended to withdraw his 
former distributor’s discount, and 
he permitted his wrath to descend 
full force on the factory man. 

Complaints at the factory brought 
the disgruntled distributor no en- 
couragement. The factory had con- 


the shafts are converging or diverg- 
ing, the belt will climb to the high 
side of the pulleys and after a time 
the belt will be longer when meas- 
ured along one edge than along the 
other. A belt in this condition is 
practically ruined, it being a difficult 
matter to keep it on the pulleys after 
the misalignment has been corrected. 

Steam leaks in the vicinity soon 
wreck the belt, making it practically 
useless for further service. Water is 
equally destructive. Either of these 
elements will loosen up the glue 
joints and the belt will fail under 
load. An understanding of the con- 
ditions and environment around the 
drive assists the salesman materially. 


fidence in its representative, and 
backed his judgment. If it didn’t 
have confidence in him, how could 
it reasonably expect him to héve 
confidence in the factory? 

In the end, the distributor swal- 
lowed hard, called the factory man 
into consultation, promised to be 
good, and all lived happily ever after- 
ward. Best of all, the distributor, 
who was forced to be good, soon 
learned that it was much more 
profitable for him to remain good. 

The factory man is no longer in 
a quandary as far as that distrib- 
utor is concerned. Instead, he is in 
the favorable position of being 
looked up to as a strong man, whose 
word goes when it comes to matters 
affecting the sale of his line in that 
territory. 

Moral: You have to hit the nail 
on the head to drive it home. 


Gozas New Position 

W. Clyde Goza, who has_ been 
sales manager of the western divis- 
ion of the Walworth Company, has 
been appointed manager of the new 
southern division, which has been 
established, effective February 15, 
with headquarters at Birmingham, 
Ala. C. W. Watson, formerly man- 
ager of the western division, who 
resigned a year ago to become as- 
sociated with the Shinn-Holtz-Lyon 
Company, Inc., of Los Angeles, as 
vice-president, will resume his old 
position in the Walworth organiza- 
tion with headquarters at Kewanee. 

og 
To Sell Reeves Line 

Harry B. Diehl has joined the 
sales organization of Manning, Max- 
well & Moore, Inc., New York, and 
will specialize as a sales engineer on 
the Reeves line of variable speed 
transmission. 
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MAKE IT EASY FOR THE BUYER TO 
HIS ORDERS TO YOU 


Jobbers’ Catalogue Department 
R. R. DONNELLEY & SONS COMPANY 


731 PLYMOUTH COURT, CHICAGO 
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When writing to Advertisers please mention Mitt Suppies. 

















Two buy words in. belting. 
“Flintstone” and “Turtle” 










[wo brands of belting, originated by Hoyt, the founder of this 
firm, 1 devel 1 tl gh generations by us, are “Flintstone” 
ad 

i ’ is high-duty, long-lasting belting that has built up 

we irned putati f t free power transmission. It 
1eet th hich guarantees you maximum 
belting service “ost. 

e is th inal water-proof leather belting For main 
lriv ill otl poses where the utmost in service 1s ¢ 
sired moisture, steam, oil or acid fumes, 
“Turtle” has a record of performance that commands unlimited 

ro 1 how se belts will ve money in your plant, send 
in the coupon for a copy of “The Proof Book.” 


epw.k. [, A DE W co, tne. 


BELTING AND OTHER LEATHER PRODUCTS 
Since 1835 29 Murray Street, New York City 


Branches: Atlanta, Ga.; Boston, Mass.; Chicago, III; 
Glen Cove, N. Y.; Newark, N. J.; Philadelphia, Pa.; 
Pittsburgh, Pa.; San Francisco, Cal. 


wooo MAIL TODAY-—-—--=---=-- 


EDW. R. LADEW CO., Inc. 102-E 
29 Murray St., New York, U.S. A. 

Please send me a copy of “The Proof Book” 
ind full information about Ladew Leather Belting. 
Name 
Company 
Address 
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Distributors Wanted! 


A product of exceptional merit—an unusual 
opportunity to increase your business 


A hand truck of all- 
steel construction— 
built by the makers of 
the well-known Anchor 
Fences. 

Remarkably strong. Light 
in weight. Easy to 
handle. 

Although this truck has 
been on the market but a 
comparatively short time, 
some hundreds of trucks 
are now in use and repeat 
orders have been re- 
ceived. 

Made in a wide variety of types 
and sizes. 

Write for Bulletin No. 101 and 
full particulars. 


ANCHOR POST IRON 


WORKS 
9 East 38th St., New York, N. Y. 
Branch Offices in Principal Cities 


i 


Anchor? Trucks 























119 South Lincoln St. 


MONARCH 


A Bearing Metal That’s Different 


MONARCH is the only bearing metal 
that is cast in ball form—the only bear- 
ing metal that carries its own flux—the 
only bearing metal ever granted a me- 
chanical patent by the United States 
government. 


Monarch Metal also has a sales policy 
that for 25 years has actually worked 
out to the entire satisfaction of a large 
group of mill supply distributors. Ask 
for booklet containing some of their 
letters. 


MONARCH METAL CO. 
Chicago, Ill. 








You Dont Need to put them 
in your Show Window, but 
they sell just the same— 


Blue Grass Sanitary 
Wipers, put up in bales, 
can be kept in any part of 
your warehouse without 
special storage equipment. 
They require no_ special 
handling or packing for 
shipment. There is no 
breakage en route. And 
the demand for them is so 
steady that when the end 
of the year comes, you will 
find they have been one of 
‘in your best profit makers. 
fect, Start now by writing for 
our distributors’ proposi- 
tion. 





Blue Grass 
Process 





Louisville Sanitary Wipers Co. 
Louisville, Kentucky 








When writing to Advertisers please mention Mitt Surrires 
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Personals 











L. A. Clark, president, Samuel Harris & Co., 
recently been enjoying a vacation in California. 


Chicago, has 


J. H. Horigan, chief engineer of the Union Twist Drill 
Co., Athol, Mass., has been elected secretary and a director 
of the 


company. 

<ABBR G. B. Reinhardt, who is now 
y a member of the valve division 

of The Ohio Injector Company’s 
sales organization covering Illi- 
nois territory, was formerly a 
power plant engineer, a position 
which he held for 12 years. In 
1922, after three years’ service 
with the Strong, Carlisle & 
Hammond Company selling 
steam specialties, he resigned 
to enter the automobile sales 
field. He now returns to the mill 
supply field. Mr. Reinhardt will 
make his residence in Chicago, 
and will spend a considerable 
portion of his time in local ter- 





B. Reinhardt 


ritory. 
A. R. Pinney who recently joined the sales organization 
of the Bonney Forge & Tool Works, Allentown, Pa., is cover- 


ing Pennsylvania, New Jersey and Maryland territory. 

Noah F. Young has been reelected president and treasurer 
of the Lumen Bearing Company, Buffalo, and has in addition 
assumed the duties of general manager of the company. 

C. T. Madsen, formerly in charge of machinery sales of 
the Chicago Flexible Shaft Company, Chicago, was recently 
appointed sales manager to succeed the late John T. Ling. 

Henry 1). Sharpe, treasurer, Brown & Sharpe Mfg. Co., 
Providence, R. I., was elected vice-president and director of 
the Providence Journal Company, publisher of a daily news- 
paper. 

F. L. Dalzell has been appointed Cleveland district sales 
manager for the Ohio Injector Company, Wadsworth, Ohio, 
and is making his headquarters at 301 National building, 
Cleveland. 

Paul Armstrong, president, Armstrong Bros. Tool Com- 
pany, Chicago, left early in February for his annual sojourn 
at his winter home in Florida, where he planned to remain 
for several weeks. 

George A. Allen, representative of the Charles Parker 
Company, Meriden, Conn., was in Chicago on February 1st, 
and reported that vise business for the first month of this 
year was exceptionally brisk. 

O. B. Roberts, for many years a 
ganization of The Diamond Rubber Company, Akron, has 
been promoted to the position of manager of mechanical 
rubber goods sales at the company’s Chicago branch. 


member of the sales or- 


Willard R. Platt, son of the late Willard H. Platt, has 
succeeded his father as president of Greene, Tweed & Com- 
pany, New York. He has been secretary of the company 


since it was incorporated in 1903, and for several years has 
also been a vice-president of the company. 

T. James Fernley, 
National Supply and 


advisory 
Machinery 


of the 
Association, 


secretary-treasurer 
Distributors’ 


was presented with a traveling bag at the fortieth annual 
banquet of the Hardware Merchants and Manufacturers 
Association in Philadelphia on the evening of February 4th. 
The bag was a token of appreciation for Mr. Fernley’s long 
services as secretary of the association. 

F. H. MclIsaac, treasurer of the Kirk-Latty Mfg. Company, 
Cleveland, since 1912, has been elected president to succeed 
the late Samuel D. Latty. Mr. MclIsaac is well known in 
the mill supply field. He had been associated with Mr. Latty 
since 1899 when he started in the employ of the latter as 
office boy. He advanced through various positions until he 
was promoted to treasurer of the company. He now retains 


that office, in addition to being president and _ general 
manager. 
C. W. Bauman has been appointed district sales represen- 


tative in Chicago territory for the Crescent Belt Fastener 
Company, New York City. He was formerly in the mechan- 
ical rubber goods department of the Goodyear Tire & Rubber 
Company. Fred L. Snyder, assistant sales manager of the 
Crescent company, spent several days during the past month 
visiting the Chicago trade in company with Mr. Bauman. 
Mr. Snyder stated that it is his company’s policy to insist 
on a man having several years’ experience in the belting 
field before being eligible for its sales organization. 





Factory Additions 


nee 








The Baldwin Piano Co., Cincinnati, is building a one-story 
addition at an estimated cost of $75,000. 

The Paramount Furniture Co., Warren, Pa., 
new factory at an estimated cost of $85,000. 

The Owens Bottle Co., Charleston, W. Va., will build a 
factory addition at an estimated cost of $160,000. 

The Orange Car & Steel Co., Orange, Texas, plans to build 
additions to its works at an estimated cost of $75,000. 


is building a 


The Nuckolls Packing Co., Pueblo, Colo., is building a 
new refrigeration plant at an estimated cost of $150,000. 
The Yawman & Erbe Mfg. Co., Rochester, N. Y., will 
build factory addition at an estimated cost of $100,000. 
The & H. Valve Co., Anniston, Ala., will build a new 
one-story unit at its plant at an estimated cost of $75,000. 
The Certainteed Products Co., Philadelphia, has awarded 


contracts for 
$200,000. 
The Duplex Printing Press Co., Battle Creek, Mich., is 
planning an addition to its factory at an estimated cost of 
$200,000. 
The Central States Power & Light Co., Davenport, Iowa, 


plans extensions and improvements at an estimated cost of 
$850,000. 


factory additions at an estimated cost of 


The Saginaw Products Co., 
an addition to its iron 
$250,000. 


Saginaw, Mich., plans to build 
foundry at an estimated cost of 


The Florida Power & Light Co., Miami, is planning a new 
power house at Lake Worth, Fla., at an estimated cost of 
$200,000. 

Southern Couch Mfg. Co., 431 Colvin street, Baltimore, 
plans to build a factory addition at an estimated cost of 
$100,000. 

Charles R. 
of baby 


Field Mfg. Co., 
carriage parts, 


Greenfield, Mass., manufacturer 
plans to rebuild the portion of its 








a ee aD oe 





as A eA OEE SE 











~ +E EPO) ECD 5a PU SINE ’ ——— 


TR Ce March, 1926 








AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 


Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


410-416 Trumbull St., Elizabeth, N. J. 


“V.R”’ 


Victor Balata 


Belt 


Ampere 
CANVAS STITCHED 
BELTING 
Sold Extensively by 
Will Supply Houses 


isk for Prices 
Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 345 W. 





Austin Ave. Factories: Easton, Pa. 








“BROWNIE” 


Made Right — Priced Right 


CLAMPS 


Tough malleable iron with steel 
screws. Furnished either plain or 
nickel plated. 


TURNBUCKLES 


Strong and durable. Furnished 
either plain or galvanized. 





BROWNIEDNOS) © 


Ask your jobber or 
write us for a catalog. 


BROWNIE MFG. 
Co., INC. 


Fort Wayne, Ind. 











Industry’s Chief Asset-—36 Sizes ol 
Material Handling Minimized 


New 12 page Bulletin illustrates many radical ad- 
vantages in use and design. 

Sold almost exclusively through Mill Supply 
Houses. Most attractive propositions for Distribu- 
tors, Dealers and Agents. Write today. 


The Plimpton Lift Truck Corp. 


Elmcourt, Stamford, Conn. 























The com- 
plete bibb and 
small valve Re- 


seater. 


only 


Write for 
proposition 





M. B. SKINNER CO., 562 Washington St., Chicago 
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GLASS CUTTERS 
“The Toots in lhe Paid Bor” 
AMERICAN SAW & MFG. CO. SPRINGFIELD. MASS 
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MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made 
from our large stock of Paper 
and Iron Motor Pulleys, Flex- 
ible Motor Couplings and Ad- 
justable Motor Rails. Let us 
fill your motor requirements. 
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456 N. Union Ave., Chicago 
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CUSHMAN LATHE CHUCKS 


“There is somuch to tell about our~ 
hucks as we build them to- ef 
that inno less space than that” 
of our Latest Catalog can we 
even approach doing jus, 
tice to them. 


The Coaubman Chuck Company 
Hartford, Conn. 





eS 








When writing to Advertisers please 


mention Mitt Suppties. 























March, 1926 














factory, which was destroyed by fire with loss estimated at 
$50,000. 

The Hudson Motor Car Co., Detroit, is building an addition 
to its plant on Waterloo street at an estimated cost of 
$150,000. 

The Jordan Paper Box Co., 42 North Salina street, Syra- 
cuse, N. Y., will build a factory addition at an estimated cost 
of $60,000. 

The Stearns & Foster Co., Lockland, Ohio, mattress manu- 
facturer, is building factory additions at an estimated cost 
of $200,000. 

The Rochester Gas & Electric Co., Rochester, N. Y., will 
build a new service and repair garage at an estimated cost 
of $200,000. 

The Studebaker Corporation, South Bend, Ind., recently 
awarded contracts for a factory addition at an estimated cost 
of $110,000. 

The M. Kardon Paper Co., 224 Pine street, Philadelphia, 
will build an addition to its paper-box factory at an estimated 
cost of $90,000. 

The South Texas Utilities Co., Rosenberg, Texas, will build 
an addition to its ice manufacturing plant at an estimated 
cost of $65,000. 

The Michigan Central Railroad Co., Detroit, is considering 
plans for a new power house at West Detroit at an estimated 
cost of $100,000. 

The St. Louis-San Francisco Railway Co., St. Louis, is 
planning new locomotive and car repair shops at an estimated 
cost of $250,000. 


The Detroit & Michigan Stove Works, 6900 East Jefferson 
street, Detroit, will build a factory addition at an estimated 
cost of $130,000. 

The City Commission, Gainesville, Fla., plans to build an 
addition to its electric light and power plant at an estimated 
cost of $100,000. 

The Olympia-Calpet Refining Co., Olympia, Wash., will 
build a new oil storage and distributing plant at an esti- 
mated cost of $60,000. 

The American Thermos Bottle Co., Huntington, W. Va., 
plans to build additions to its present factory at an esti- 
mated cost of $90,000. 

The Union Ice Co., 354 Pine street, San Francisco, will 
build an ice-manufacturing plant at Reno, Nev., at an esti- 
mated cost of $80,000. 

The National Smelting & Refining Co., Detroit, plans to 
build additions to its factory at Ecorse, Mich., at an esti- 
mated cost of $115,000. 

The Philadelphia Electric Co., Tenth and Chestnut streets, 
Philadelphia, will build a machine shop at its factory at an 
estimated cost of $50,000. 

The Thomasville Light & Water Co., Thomasville, Ga., is 
planning for additions to its electric power plant at an 
estimated cost of $50,000. 

The Philadelphia Electric Co., Tenth and Chestnut streets, 
Philadelphia, will build two new power substations at an 
estimated cost of $100,000. 

The Southern Ice & Utilities Co., Dallas, Texas, plans im- 
provements and additions at some of its properties at an 
estimated cost of $175,000. 

The J. Ray Arnold Lumber Co., Groveland, Fla., plans to 
rebuild the portion of its mill recently destroyed by fire with 
loss estimated at $85,000. 

The Crouse-Hinds Co., Syracuse, N. Y., manufacturer of 
electrical products, will build a forge shop addition at an 
estimated cost of $40,000. 

The Firestone Apsley Rubber Co., Hudson, Mass., has 
awarded contracts for an addition to its factory at an 
estimated cost of $500,000. 


The General Electric Company, Philadelphia, plans to build 
a new factory unit at its plant on Elmwood avenue at an 
estimated cost of $450,000. 

The Campbell & Dann Mfg. Co., Tullahoma, Tenn., manu- 
facturer of hardwood products, will rebuild the portion of 
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its mill recently destroyed by fire, the estimated cost being 
$50,000. 

The Standard Metal Co., Pennsylvania and Georgia streets, 
Indianapolis, is considering plans for building an addition at 
an estimated cost of $90,000. 

The Meyer Brake Co., First National Bank Building, 
Chicago, is reported to be considering plans for a new factory 
at an estimated cost of $50,000. 

The Cunningham Shale Brick Co., Thomasville, N. C., will 
rebuild the portion of its plant recently destroyed by fire, 
at an estimated cost of $45,000. 

The American Wood Rim Co., Onaway, Mich., plans to 
rebuild the portion of its factory destroyed by fire recently 
with loss estimated at $500,000. 

The Lexington Oil Mill Co., Lexington, Miss., plans to 
rebuild the portion of its plant recently destroyed by fire 
with loss estimated at $70,000. 

The City Council, Muscatine, Iowa, is considering the erec- 
tion of an addition to the municipal electric light and power 
plant at-an estimated cost of $100,000. 

Mathias Klein & Sons, 3200 Belmont avenue, Chicago, 
manufacturer of tools, is planning to build a new factory this 
spring at an estimated cost of $90,000. 

The Bronx Gas & Electric Co., 43 Westchester Square, 
Bronx, N. Y., will build a power house addition at West- 
chester at an estimated cost of $75,000. 

The J. Ruesch Printing Machinery Co., 485 Broadway, 
Milwaukee, plans to build a machine shop building and ware- 
house at an estimated cost of $50,000. 

The Columbus Electric Light & Power Co., Columbus, Ga., 
is building the first unit of a new hydroelectric development, 
the estimated cost of which is $7,500,000. 

The American Hardware Corporation, New Britain, Conn., 
is building a two-story addition to the Russell & Irwin divi- 
sion plant at an estimated cost of $125,000. 

The Consolidated Power & Light Co., Huntington, W. Va., 
plans to build extensions to its power house at Kenova, 
W. Va., at an estimated cost of $1,200,000. 

Frank C. Snedaker & Co., Tioga and Hutchinson streets, 
Philadelphia, plans to build a two-story addition to its wood- 
working mill at an estimated cost of $30,000. 

The board of education, Montclair, N. J.. may have manual 
training equipment installed in a new high school which 
will be built at an estimated cost of $500,000. 

The board of public works, Dallas, Texas, plans to build 
an addition to its water pumping plant and to build a new 
filtration plant at an estimated cost of $750,000. 

The Champlin Refining Co., Enid, Okla., is considering plans 
for additions to its oil refinery and the installation of addi- 
tional equipment at an estimated cost of $650,000. 

The Crane Company, Chicago, is planning to build an 
addition to its factory at Kedzie avenue and Forty-first 
street, Chicago, at an estimated cost of $150,000. 

The Magnolia Petroleum Co., Dallas, Texas, will build a 
pipe line from El Dorado, Ark., to Beaumont, Texas, at an 
estimated cost of $2,500,000, according to reports. 

J. Goldberg & Sons, 800 East Eighteenth street, Kansas 
City, Mo., is considering plans for an addition to its foundry 
and machine shop at an estimated cost of $100,000. 

The East Texas Public Service Co., Marshall, Texas, plans 
to build additions to its power plants and to erect new ice 
and refrigeration plants at an estimated cost of $1,250,000. 

The American Metal Co., 61 Broadway, New York City, 
is said to be considering the construction of a new milling 
plant at Santa Fe, N. M., at an estimated cost of $1,000,000. 

The state department of public welfare, Columbus, Ohio, 
plans to start work on the remodeling of the power house 
at the Ohio Hospital for Epileptics at an estimated cost of 
$80,000. 

The Harvest Queen Flour Mill, Plainview, Texas, will 
build additions to its mill and repair the damage done by 
a recent fire, the estimated cost of the building program being 
$100,000. 

The Waterbury Fastener Co., Manhan street, Waterbury, 
Conn., has plans for rebuilding the portion of its factory 
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ELECTRICAL TOOLS & EQUIPMENT 
SOLD BY MILL SUPPLY JOBBERS 


Built for the Work! 


14,” Size e e * 
$28.00 She Cucina 


15 ‘ Size 


line of portable electric 
drills, grinders and buffers 
is complete, including all 
types, sizes and prices for 
every purpose. 


Write for complete catalog 
and Jobbers’ proposition. 





The Cincinnati Electrical Tool Company 


1525 Freeman Avenue Cincinnati, Ohio 


( Strand 


Flexible Shaft 
Grinding, 
Polishing and 
Buffing Machine 
is a Mighty 
Handy Tool 


When once installed it 
becomes the most pop- 
ular machine in the shop. 


Several sizes 





Catalog Upon Request 


Manufactured by 
N. A. Strand & Co. 


5001-09 No. Lincoln St. 
Chicago, Il. 





Factory Maintenance with 


Stow Flexible Shafts 





Drilling—Grinding—Buffing and Wire Brush 
All Sizes—Motor and Belt Drive 


STOW MANUFACTURING CO., INC. 
Binghamton, N. Y. 


ALWAYS A SOUND INVESTMENT 


Production is faster—the work is done better—and your men are 
more contented if their tools are always keen and sharp. High quality 
work is impossible with dull tools. The 


BODINE TOOL GRINDER 
Portable —Electric 


soon pays for itself by increasing 
the amount of work each man can 
do, thereby lowering labor costs 
and saving time. 
The Bodine is made in % H.P. 
and 14 H.P. Equipped with ball 
. bearings, heavy wheel guards, ad- 
justable tool rests, extra thick rubber covered cord. The Bodine is 
never an expense—always a saving. The price is reasonable. 





en 


We will be glad to send you full particulars on request. 


THE BODINE ELECTRIC CO. 
2256 West Ohio St. Chicago, Ill. 


MARATHON 
Grinder and Buffer 


This outfit is ideal for grinding tools, 
preparing metal surfaces for welding, and 
for countless other uses in machine shops, 
garages, repair shops, service stations, 
blacksmith shops and wherever men work 
in metals. 

Our specialization in the production of 
small, high grade motors makes our prices 
25 to 50 per cent below the average. Your 
best investment of the year will be the 
purchase of a Marathon Grinder and 
Buffer. Write for Bulletin 


We fully co-operate with mill supply houses. 


MARATHON ELECTRIC MFG. CO. 
50 Island St., Wausau, Wis. 


PIONEER fiche DRIL 
ELECTRIC 

Light weight, yet sturdy. 
treated alloy steel gears. 
tool inspected and tested. 
type of ventilating fan. 
motors. Fool proof switch. 
Pressure in direct line with 
spindle, avoiding bit breakage. 
Universal motors. Single speed 
and two-speed. 

The PIONEER Line includes 
heavy duty and Garage Special 
drills, center, surface and floor 
grinders. Send for catalog and 
jobbers’ prices. 


Louisville Electric Mfg. Co. 


louisville, Kentucky 





Heat 
Every 
New 
Rugged 





Ball Bearing Equipped, but cost 
no more than the plain bearing 
tools now on the market. 





ADVERTISERS: Now is the time to plan how you will use space 
in the May and June issues of MILL SUPPLIES. The May issue 
will be the Pre-Convention Number and the June issue the Con- 
vention Number. Both numbers have carried special advertising 
since 1911. Orders placed early will have the advantage in selec- 
tion of position, in both the inserts and run of paper. Rates for one 
or both these numbers sent on request. Address MILL SUPPLIES, 
537 South Dearborn Street, Chicago. 
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which was destroyed by fire a month ago, with loss estimated 
at $150,000. 

Coast Forge Company, Inc., Seattle, Wash., is 
having additions built at its main plant, the contract calling 
for four buildings of one-story steel frame construction at 
a cost of approximately $100,000. 

The Hygrade Corrugated Paper Products Co., Manley 
avenue, Long Island City, will soon complete its new factory 
at Hunters Point avenue and Orton street, which, with 
equipment, will cost approximately $1,000,000. 

The Electrical Products Corporation, Oakland, Calif., manu- 

facturer of electrical signs, has awarded a contract for the 
construction of an addition to its factory at 30th street and 
Myrtle avenue, and hopes to have it ready for production 
work shortly after March 1st. 
Coated Sheets Company, Pittsburgh, recently 
awarded a contract to The Austin Company, Cleveland, for 
a new factory unit for the manufacture of steel and tin 
sheets, the estimated cost being $60,000. It is expected that 
the work will be completed April 1st. 


Pacific 


Lustro 





New Factories 
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The New England Power Association, Worcester, Mass., 
is said to be planning a new hydroelectric power develop- 
ment near Bellows Falls, Vt., at an estimated cost of 
$1,500,000. 

The Lexa Ice Co., Lexa, Ark., will build a new ice-manu- 
facturing plant at an estimated cost of $120,000. 

The Western Name Plate Co., 4638 West Huron street, 
Chicago, will build a new factory at an estimated cost of 
$60,000. 

Addison-Miller, Inc., Parkwater, Wash., is planning to 
build a new ice-manufacturing plant at an estimated cost of 
$150,000. 

The W-W Grinder Co., 214 South Wichita street, 
Wichita, Kansas, is building a new plant at an estimated cost 
of $60,000. 

Lexington Ice & Coal Co., Lexington, N. C., is considering 
plans for a new ice-manufacturing plant at an estimated cost 
of $65,000. 


Feed 


The Seaberg Fire Alarm Telegraph Co., 1708 Third avenue, 
Moline, Ill., will build a three-story factory at an estimated 
cost of $70,000. 

The Gulf, Colorado & Santa Fe Railway, Galveston, Texas, 
plans to build new shops at Cleburne, Texas, at an estimated 
eost of $250,000. 

The Cement Plaster Co., Quannah, Texas, is con- 
sidering plans for building a new plaster-board mill at an 
estimated cost of $80,000. 


Acme 


The Lehigh Portland Cement Co., Young building, Allen- 
town, Pa., plans to build a new mill at Ocala, Fla., at an 
estimated cost of $750,000. 

The Ohio Power Co., Canton, Ohio, is considering 
for a new electric generating unit at Philo, 
estimated cost of $500,000. 


plans 
Ohio, at an 


The Bowker Chemical Co., 40 West street, New York City, 
is said to be planning a new fertilizer plant at Baltimore 
at an estimated cost of $90,000. 

1320 North Alamo street, San Antonio, Texas, 
recently awarded contract for a new wire and metal works 
at an estimated cost of $40,000. 

The Otter Tail Power Co., Fergus Falls, Minn., plans to 
build a hydroelectric generating plant at East Grand Forks 
at an estimated cost of $300,000. 

The Portsmouth By-Product Coke Co., Portsmouth, Ohio, 
plans to build a tipple at its mine near Williamson, W. Va., 
at an estimated cost of $250,000. 

The Independent School District, Van Meter, Iowa, will 
install manual training equipment in a proposed new school, 
which it is estimated, will cost $100,000. 

The Board of Public Instruction, Fort 
Lauderdale, Fla., will install manual training equipment in 


R. Borge, 


Sroward County 
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a proposed new school, to be built at an estimated cost of 
$400,000. 

The school commissioners of Akron, Ind., plan to have 
manual training equipment installed in a new high school 
to be built at an estimated cost of $90,000. 

The Backus-Brooks Co., Minneapolis, Minn., is considering 
plans for a new pulp and paper mill to be built in the state 
of Washington at an estimated cost of $7,500,000. 

The John Warren Watson Co., Twenty-fourth and Locust 
streets, Philadelphia, manufacturer of shock absorbers, will 
build a new factory at an estimated cost of $250,000. 

H. Chase, Stamford, Conn., is having plans drawn for 
a metal bed manufacturing plant to be erected on North 
Tenth street, Brooklyn, at an estimated cost of $60,000. 

The Pidgeon River Power Co., 65 Broadway, New York, is 
considering plans for a hydroelectric power development 
near Waynesville, N. C., at an estimated cost of $7,500,000. 

The Water Bureau, Baltimore, is considering plans for a 
new pumping plant to be erected on Cold Spring Lane, using 
portion 6f the proceeds of a $10,000,000 water fund to defray 
the cost. 

The board of education of Port Washington, N. Y., may 
have manual training equipment installed in a proposed new 
high school for which plans are the 


being 
estimated cost being $750,000. 


considered, 





Increased Capital 








The Southern Michigan Light & Power Co., Hudson, Mich., 
has increased its capital stock from $400,000 to $1,000,000. 

The Green Bay Drop Forge Co., Green Bay, Wis., formerly 
the Green Bay Drive Calk Co., has increased its capitaliza- 
tion from $75,000 to $150,000, and will expand its plant 
facilities. 

The Fuller & Johnson Mfg. Co., Madison, Wis., manufac- 
turer of farm power equipment, has increased its capital 
stock from $350,000 to $550,000 for the purpose of business 


expansion. 


The Southern Manganese Corporation, Brown-Marx build- 
ing, Birmingham, Ala., has increased its capital from $200,- 
000 to $500,000, and will use a portion of the proceeds for 
plant expansion. 





New Corporations 


——22e-: 








Empire Level Mfg. Co., 313 First avenue, Milwaukee, $50,- 
000, to manufacture mechanics’ tools; incorporators: Henry 
Ziemann and Harry J. Ziemann. 


The Iceola Corporation, Indianapolis, $500,000, to manu- 
facture electrical refrigerators; incorporators: W. N. Thomp- 
son, Addison J. Parry and Walter Myers. 

The Automotive Specialties Co., 6921 Colfax road, Cleve- 
land, $100,000, to manufacture stamped products; incor- 
porators: DD. C. Hollister, A. C. Taylor and E. H. Wise. 

R. B. Crocker Co., Boston, $25,000, to deal in pipe and 
fittings; incorporators: John L. Sullivan, of Dorchester; 
Robert B. Crocker, of Belmont, Mass., and John W. Guinee, 
of Medford. 


The Chain Grate Incinerator Co., Inc., Forbes and Jumon- 
ville streets, Pittsburgh, $100,000, to manufacture 
grate incinerators; incorporators: William F. 
Moore and C. R. MeMillen. 


chain 
Hill, J. R. 





Field Notes 








Hilliard Corporation is the name of the former Hilliard 
Clutch & Machinery Corporation, Elmira, N. Y. 

The Minneapolis Iron Store Company, in Minneapolis, has 
appointed William Nelson as its sales representative in South 
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| Every mill supply house | 
The New HEL. | should stock and catalog— | 
Keyless Drill Chuck | JDAVES VAIGWTS | 


STEAM SAVERS SINCE 1875 


-IGHTE JEIGHT S$ Ss 
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KEYLESS ING | Pressure Regulators Float Valves 
SELI- 4 u ' 

HAND OPERATED Back Pressure Valves Steam Traps 
BALL BEARING 


SIMPLE CONSTRUCTION Exhaust Relief Valves in the big catalog. 
' aay og pea Write for your copy and for the liberal dealer plan to— 


Eastern Tube & Tool Co. G. M. Davis Regulator Co. 
594 Johnson Ave. Brooklyn, N. Y. | 408 Milwaukee Ave., Chicago 


Blakeslee Steam Jet Pump 


ee fy or The Engineers in 
APPLICATION—Not intended for boiler January 1, 1926. your territory 
feeding but for moving liquids from one level — 


to another. For shallow mines, quarries, | a 
; 
i] 
| 
| 
i 
j 


. 
CORSE nE aaa? Stop and Check Valves —Other Valves, all listed 
| 








: ame a 
i 
' 
| 


— know Metallo Gaskets and Valve 
tanneries, coffer-dams, excavations, cellar oek\\\' Discs through extensive advertis- 


drainers, etc. ing in power plant publications. 






We make a Jet Pump for any purpose and ty — This advertising can be turned 
of any metal. . e ere right! into profit by supply houses that 
DISTRIBUTION—Widely sold by steam and — 5. stock Metallos and let their trad 
mill supply houses. Shown in almost all x root j alos and te eir trade 











jobbers’ catalogs. Has been the standard of know that they can make im- | 
its class with useis since 1864. mediate delivery. 
Send for New Price List No. 7. eran Ge a Pee a ee 
Blakeslee Manufacturing Co. 
10 Q Street Duquoin, Hl. ‘3 ciate ie ; METALLO GASKET CO. | 
— 5 


j New Brunswick N. J. 


The HC LI ANDS iets 


will j increase your 
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MASON 


Reducing Valves 
Are Standard 


Do You Carry Them in Stock? 


Our new Catalog No. 62 shows a num- 
ber of mew pressure regulators and 
valves. 24 pages of tables on proper 
valve sizes. A copy sent on request. 


MASON REGULATOR CO. 


BOSTON, MASS. 
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SONY TI0H 


Send for 
Catalog and 


Terms 


HOLLANDS MEG. Co. 


ESTABLISHED 1887 


ERIE, PA. 


"Selling Points of us & S.” Friction Clutches 


HE manufacturers of the “S. & S.” Friction 


| WIZARE=G 
acturers o} . 3 | Saab P Sica } 
Clutch believe in doing one thing and doing = 


it well. For 29 years we have been special- Guaranteed to contain no rosin 
izing in the manufacture of clutches and de- 


voting much time to their improvement. The final WIZARD (Stick) Belt Dressing 
result is a clutch of few parts and none of them IS STRICTLY A JOBBERS’ PROPOSITION 


intricate, so simply put together that an average 
workman can take the clutch apart and reassemble Jobbers specializing in transmission mate- 
it. That clutch users appreciate this simplicity is rials will find our advertising system unusu- 

ally helpful in selling belt dressing. ‘ 


proven by the wide use of “S. & S.” clutches on all 
Sales guaranteed—Write for our proposition. 


kinds of machinery—many of them operating on difficult drives, 
RICHMOND BELT DRESSING MFG. CO., Inc. 


As to our sales policy, we make an attractive proposition to 
Richmond, Va. 














distributors. Write for it 


A. L. Schultz & Son 
1675 Elston Ave. Chicago, Ill. 
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Dakota. Mr. Nelson has been on the road for several years 
in the same line of business. 

The Industrial Supply Company, of Los Angeles, is re- 
ported to have recently turned in an order for 30,000 feet of 
oxy-acetylene hose. 

The Geometric 
appointed 


Tool Company, New Haven, recently 
the Sidney B. Roby Co., Rochester, N. Y., its 
sales agent in that territory. 


as 


The Charles A. Strelinger Co., Detroit, has been appointed 
exclusive agent in lower Michigan territory for the Defiance 
Machine Works, Defiance, Ohio. 

Dreis & Mfg. Co., Chicago, has sold its Atlas 
carryall overhead conveying system to the Chicago Electric 
Co., 740 West Van Buren street, Chicago. 


Krump 


The American Iron, Steel & Heavy Hardware Association 
offices have been moved from the Marbridge building, New 
York City, to 508 Arch street, Philadelphia. 

R. & J. Dick Company’s Cleveland sales branch has moved 
from its old address, 111 St. Clair avenue, to a new location 
it the corner of 58th street and King avenue. 

I. I. Satterlee Co., Minneapolis, mill supply house, has 


appointed C. L. S. Holmes, formerly a manufacturer’s agent 


as manager of its radio department. 
Steel and Heavy Hardware Associa- 
completed arrangements for holding its convention 
Ambassador hotel, Atlantic City, May 25, 


in that city, 


The American Iron, 
tion has 
at the 26 and 27. 
of 


A group Philadelphia 


Bearings Company of 


capitalists has 
America, 
planning to expand it 


actly ity. 


purchased the 
Pa., and said 


= field of 


Lancaster, 


Is 


to be s plant and to increase it 


Bardon & Oliver, Cleveland, manufacturers of 
Mil\ Machinery 
Milwaukee, as 


rritory. 


have 
West 


representative 


lathes, 
Company, 95 
sales 


int ] +] | 
tppomted tne aAUKEC 


Water 
Mil\ 


treet, their in 
aukee te 
Manufacturers of fire extinguishing equipment are reported 

have 15,660 soda-acid type extinguishers, 1,207 
and 23,731 carbon tetrachloride type, during 
the month of January. 

The Albany in machine tools, 
used machinery and equipment for machine shops, has opened 
an and warehouse at 108 Pine 
erve southeastern territory. 


to 


hipped 


hand-pump type 


Machinery Company, dealet 


oflice street, Albany, Ga., to 
The total exports of leather belting during 1925 amounted 
1,346,832 pounds, valued at $1,992,853, an of 21 
per cent in quantity and 19 per cent in value over the exports 


to increase 


of the same commodity in 1924. 
John K. Desmond, formerly with the Philadelphia district 
sales office of the Crucible Steel Company of America, has 


been appointed Philadelphia district manager of steel sales 
for Henry Disston & Sons, Inc. 

Lloyd W. Lutz, who has been with the Reading Chain & 
Block Corporation, Reading, Pa., for several years, 





1as been 
appointed manager of a new office opened by the company 


at 327 First avenue, Pittsburgh. 


The Tool Company, Jamestown, N. Y., has ac- 
quired the plant and business of the Smith & Hemenway Co., 
Inc., Irvington, N. J., manufacturer of pliers and electricians’ 
tools, and will remove the executive the latter to 
the Jamestown plant. 


Crescent 


offices of 

A recent new entrant into the pipe and supply field at 
Dayton, Ohio, is W. A. Fitzpatrick, Jr., formerly sales man- 
ager for the M. J. Gibbons Supply Company, of that city. He 
has opened up offices in the Harries building, and will carry 
a warehouse stock of pipe and fittings. 

The Northern Engineering Works, Detroit, manufacturer 
of electric cranes, hoists and other equipment, at its annual 
meeting during the past month elected the following officers: 
President and treasurer, Henry W. Standart; vice-president, 
Harry C. Bulkley; secretary, Louis H. Olfs. 

The question of installment selling of machine tools was 
recently discussed at a regional meeting of the National 


Machine Tool Builders’ Association in Cleveland. It was 
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suggested that this topic might well be placed on the program 
for the next spring meeting of the association. 

The Diamond Rubber Company, Akron, Ohio, recently re- 
ceived an order from a Toledo supply house for three feet 
of 24-inch belting. Upon inquiry as to the use to which this 
small piece was to be put, it was found that it was needed 
to splice a 24-inch belt which has been in service for several 
years. 

The National Electric Manufacturing Co., Pittsburgh, 
maufacturer of electric hammers, has opened sales offices 
at Boston and Detroit. The Boston office is at 208 Congress 
street and will be in charge of John L. Shea. The Detroit 
office is at 5001 Clarendon street and in charge of E. Ear! 
Beatty. 

The L. H. Gilmer Company, Philadelphia, has taken over 
a number of unfilled orders for small rubber belts 
United & Globe Rubber Company, Trenton, N. 
recently went into the hands of receivers. 


from the 
J., which 
These orders are 
principally for V-belts for washing machines and other house- 
hold appliances. 

The ‘Osborn Manufacturing Company, Cleveland has an- 
nounced price reductions on its line of wire seratch brushes, 
the new prices being on the average some 24 per cent lower 
than the prices which prevailed prior to the reduction. These 
prices are said to be the lowest at which this line has been 
sold since 1918. 

London P. Smith, Inc., was recently organized at Irvington, 
N. J., by Landon P. Smith, formerly president of the Smith 
& Hemenway Co. The latter company was recently sold to 
the Crescent Tool Company. It is understood that in making 


the sale Mr. Smith retained the rights to manufacture a 
certain line of tools. 
Henry Disston & Sons, Inc., Philadelphia, recently an- 


nounced the appointment of E. A. C. 
western 


Baum as its assistant 
representative in its steel sales department. Mr. 
Baum will make his headquarters at the Disston branch in 
Chicago. He was formerly metallurgical engineer for the 
Illinois Tool Company. 

The Railway Supply Manufacturers’ Association will hold 
its annual exhibit on Young’s million dollar pier at Atlantic 
City, June 9th to 16th, in conjunction with the annual conven- 
tions of the mechanical and purchases and stores divisions 
of the American Railway held 
June 9th, 10th and 11th. 

The Master Steam 


Association, which will be 


soiler Makers’ Association holds a 
convention at the Statler hotel, Buffalo, May 25th to 28th, 
and in connection with it the Boiler Makers Supply Men’s 
Association plans to have an exhibit in which manufacturers 
and dealers in boiler makers’ machinery, tools and supplies 
will be invited to participate. 

Henry Disston & Sons Ine., has added a machine knife 
manufacturing department at its branch factory in Cin- 
cinnati. Complete hardening and tempering equipment and 
machinery for grinding and beveling high speed planer 
knives has been installed. The company has also recently 
opened a new branch and warehouse in Detroit. 

A committee on cast iron pipe has been formed to under- 
take a general program of standardizing specifications for 
this product. The committee will function under the pro- 
cedure of the American Engineering Standards Committee, 
and is being sponsored by the American Gas Association, 
American Society for Testing Materials, American Water 
Works Association and the New England Water Works 
Association. 

Production of passenger automobiles in the United States 
in January was 262,053, which was a gain of 66,611 over 
the production of January, 1925. Production of automobile 
trucks for January was 29,601, the lowest since January, 
1925, when the total was 26,576. For the 12 months ended 
January 31, the production of cars in the United States was 
3,744,939, and of trucks 478,051, the highest totals ever 
reached for any 12 consecutive months. 

Silent tribute was paid to the memory of the late Charles 
A. Haines, Dodge, Haley Company, Cambridge, and of the 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 








ECONOMY THUMB SCREWS 


The new “Economy” Thumb Screw is similar to 
a round head machine screw, threaded up to the 
head. The steel key is forced into the slot of the 
screw under pressure and can’t loosen. The re- 
sult is an all-steel screw, with wide binding sur- 
face, standard threads and bright tumble finish. 
Pleases every mechanic who has had to work 
with old style cast and malleable thumb screws. 


No delay in shipment. Complete stocks of all 
sizes. Also made in brass and bronze. A good 
seller. Send for Deaier’s Sample Outfit. 


ECONOMY SCREW CORPORATION 


Manufacturers of Standard Round, Flat, Fillister and Oval Head Iron 


and Brass Machine Seven s, Brass Washers and Soldering Terminals. 


5215 Ravenswood Ave., Chicago, Ill, 





Purchasing Agents Mills and Mines— 
An Opportunity to Increase Your Sales 


Have You Thought of Foster as a 
Source of Supply? 


Rails—New or Relaying 
New Bolts, Spikes, Frogs, Switches 
Complete Line of Track Accessories 
Every Description. Prompt Shipments 


With Foster’s Unconditional Guarantee 
Send us your inquiries—Glad to quote you prices. “I Ton or 1,000” 









Park Building 
Pittsburgh, Pa. 


‘LB FOSTERCO | 1 Sat 


PITTSBURGHPA - NEW YORK 


Champion Motor Driven Sensitive Bench 
j Drill No. 50E 


stocky Drill 


s an extremely compact and 





Write for cataloa 
1 for catalog. 





Champion Blower & Forge Co. 


Lancaster, Penna. 


_— You Stock GOODRICH — 





They iio friends for you 
Cut Fastest—Wear Longest—Give Greater Production 
We have an attractive proposition for you.Write us 


Goodrich Grinding Wheel Co. 


ae | Ill. 


1500 West Madison St. 








"ag Clips 
K Cc K for 


MACK 


PNEUMATIC RIVET SETS 


Good for 10,000 or more rivets 











Price Now 40 cents each 
Send for free trial clip 


Lovejoy Tool Works, 328 W. Ohio St., Chicago 


What’s the Matter With No. 80 
Fire Pot? 


Up to date we haven't found a thing. 
Every buyer and user says the No. 
80 beats them all. It is quiet, heats 
heaviest coppers quickly, and will 
melt a pot of metal at the same 
time. Never clogs, never causes 
trouble, is economical and durable 


Dealers supply at factory price. 


CLAYTON & LAMBERT MFG. CO. 
6257 Beaubien St., DETROLT, MICH. 





No. 80 Fire Pot 
Ask for latest price. 


The 
SANDUSKY TOOL CO. ee 


142 Meigs St. 
Sandusky, Ohio 


Established 1868 















Manufacturers of 
SELF-ALIGNING, STEEL- 
SPINDLE HAND SCREWS: 
WOOD HAND SCREWS; 
IRON & WOOD BENCH 
SCREWS; SEMI-STEEL & 
WOOD PLANES; PLANE 
IRONS & MACHINE 
KNIVES; WOOD MAL- 
LETS; COOPERS’ WOOD 
TOOLS; AND EYE, SHANK, 


& GOOSE-NECK HOES. i 
Write for Catalog | 


What good i iS 


one belt sale? Repeat 
orders are the ones that 
make money for you. 
AMERICAN belting de- 
livers complete satisfac- 
tion and our prices 
leave you a good mar- 
gin of profit. 


AMERICAN LEATHER 
. BELTING Co. 


Manufacturers of Leather 
Belting 

1455 West Congress St. 
CHICAGO 
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late Edward R. Brayton, of Belcher & Loomis Hardware 
Company, Providence, at the annual banquet of the New 
England Iron & Hardware Association at the Hotel Somer- 
set, Boston, on January 28th. 

Lehnen & Webb, Chicago, manufacturers’ representatives 
for plumbing and heating supplies, are now in permanent 
new offices at Fourteenth place and Clinton street. The firm 
was forced to seek temporary quarters following the recent 
fire which destroyed the large warehouse building at 1624 
South Clark street several weeks ago. 

Factory Equipment Company, 122 West Water street, Mil- 
waukee, at its annual meeting in January elected officers as 
follows: President, Edward Matzek; vice-president, A. H. 
Brussat; secretary-treasurer, E. L. Brussat. The new presi- 
dent of the company was formerly vice-president. The com- 
pany is a distributor of mill and factory supplies. 

The Fulton Supply Company, Atlanta, 
pointed distributor in its territory for The Diamond Rubber 
Company, Akron, Ohio. Another new Diamond distributor 
is the Puritan Manufacturing & Supply Company, Omaha, 
Neb., which manufactures dust collectors, agitators and other 
specialties, and distributes mill and elevator supplies. 

Manning, Maxwell & Moore, Inc., New York City, has 
acquired the patterns, patents and good will of Beaman & 
Smith Company, Providence, R. I., and will hereafter manu- 
facture the latter company’s line of special purpose boring 
and milling machines at the Putnam Machine Works, Fitch- 
burg, Mass., one of the Manning, Maxwell & Moore sub- 
sidiaries. 

Butts & Ordway Co., Boston, has leased property at 40-48 
Stanhope street and plans to remove to the latter address 
this summer. The company has been located at 33 Purchase 
street for the past 20 years. It is a large distributor of iron, 
steel and heavy hardware. F. Marsena Butts is president 
and general manager of the company, and Chester C. Butts 
is treasurer. 

Oren O. Gallup, New York, who recently 
ness for himself as an export sales agent, 
pointed foreign sales agent for D. 
Mass., manufacturer 


was recently ap- 


went into busi- 
Was recently ap- 
Lovejoy & Sons, Lowell, 
of machine knives; the Anderson Knife 
& Bar Company, Anderson, Ind., and Gallmeyer & Livingston, 
Grand Rapids, Mich., manufacturers of woodworking and 
grinding machinery. 

The United States Supply Company, Omaha, Neb., and 
the U. S. Water & Steam Supply Company, of Kansas City, 
Mo., have been consolidated. The general offices of the new 
company will be in Kansas City. J. B. Rahm, vice-president 
and general manager of the Omaha company, will retire 
from active management duties, but will remain a vice-presi- 
dent and director of the new company. 

The W. M. Pattison Supply Co., Cleveland, will hold an 
exhibition of supplies and machinery in its building, 777 
Rockwell avenue, from March 1st to 6th. The company has 
sent out an invitation to manufacturers, superintendents and 
foremen to attend this event. The Pattison building will be 
open for visitors from 8 o’clock in the morning until 10 
o’clock at night during the period of the exhibition. 

Albert H. Robbins, who has been located for the past nine 
years at 191 Lafayette street, New York City, moved on 
February 1st to larger quarters at 496 Broome street, be- 
tween Wooster street and West Broadway. He is now carry- 
ing an increased line of power transmission equipment. Mr. 
Robbins is metropolitan agent for the T. B. Wood’s 
Company, Chambersburg, Pa.; Hyatt Roller Bearing Com- 
pany, Harrison, N. J.; Ohio Valley Pulley Works, Mays- 
ville, Ky.; R. & J. Dick Company, Passaic, N. J. 

Ingersoll-Rand Company, New York, has made_ public 
statistics regarding the relative efficiency and operating costs 
of the oil-electric and the steam locomotive, as shown in re- 
cent tests conducted by the Central Railroad of New Jersey. 
It is claimed that at the Bronx terminal in New York City 
a 60-ton oil-electric locomotive, operating for 24 days dur- 
ing the month of December, in 347 hours of service handled 
a total tonnage of 61,556 at a total fuel cost of $72.58. It is 
claimed that a steam lovsmnetive, « operating under almost iden- 
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tical conditions in December, 1924, in 24 days rendered 297 
hours of service, moved a tonnage of 50,493 and had a fuel 
and oil cost of $349.46. The oil-electric locomotive, in other 
words, handled 11,000 more tons than the steam locomotive 
and at a fuel cost of approximately 20 per cent as compared 
with the steam engine. 





CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 














insertion. Count nine words to a line. 

SITUATIONS WANTED 

Situation ranted by professional man 
desiring to quit eo Experience covers general 
business, some newspaper, grain, railroad, brokerage. 
Executive ability. Married. Address Dr. E. J. Bonner, 


Sterling, Ill. 


WANTED—Salesman traveling Southern States twelve 
years wants one or two lines of commission that can be sold 


to jobbers, railroads and machine shops. Address L. M. B., 
care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 
WANTED—Manager of mill supply house of splendid 


reputation desires to make a suitable connection with a high 
class manufacturer as its representative in the South. Can 
furnish references as to character and ability, and will be in 
position to make a change about the middle of this year 
sibly earlier if necessary. Address No. 848, care MILL 
PLIES, 537 S. Dearborn St., Chicago. 


> pos- 
Sup- 








REPRESENTATIVE WANTED 


WANTED—High class representative for Eastern manu- 
facturer of leather belting for Chicago district. Ample 
stock will be carried and fullest cooperation given. Com- 
mission and drawing account. When replying, state age, 
experience, ete. All correspondence strictly confidential. 
Address SAB, MILL Supplies, 537 S. Dearborn St., 
Chicago. 








care 


_ MANAGER WANTED 








for mill supply bus siness located in 
central New kok “Must have executive and sales expe- 
rience; also a record of accomplishment. Exceptional oppor- 


tunity for the right man. Give three references, former 
employers preferably. Address No. 847, care MILL SUPPLIES, 
537 S. Dearborn St., Chicago. 


“BUSINESS OPPORTUNITY | 





WwW ANT ED—Experienced s salesman with $10, 000 to take 
half interest in business in middle South manufacturing saw 
mill accessories and selling through mill supply and hard- 
ware dealers. Address No. 843, care MILL SUPPLIES, 537 
South Dearborn St., Chicago. 

We buy surplus stocks of Cap Screws, Machine Bolts, ete. 
Send samples with your list. Penn General Supply Company, 
Pittsburgh, Pa. 





FOR SALE 








Mac hinery and Mill Supply business in central Pennsyl- 
vania. Established in 1905. Well located. Write for par- 
ticulars. Address No. 846, care MILL SUPPLIES, 537 S. Dear- 
born St., Chicago. 





JESSEPH SAW & TOOL WORKS 


Manufacturers of 


AAA Swedish BAND SAWS 


For Wood and Metal. Best on Earth. 
6919 E. Jefferson Ave. 


Write for Jobbers’ Discounts, 
Detroit, Mich. 
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) STEEL BELT LACING 


FLEXIBLE STEEL LACING —— 


41633 Lexington St., Chicago, U, S. 
England at 135 Finsbury Pave., London, E. en 








There is no dust on your 
stock of ALLIGATOR 
STEEL BELT LACING 
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Friction Clutches 





A complete line of clutch pulleys, extended 
sleeve clutches and cut-off clutch couplings, 
for all transmission purposes, that has had a 
wide distribution. 


A line it will pay you to push. 
Send for catalogue. 


THE EDGEMONT MACHINE CO. 


DAYTON, OHIO 
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“HILL CLUT 


—Friction Losses Conquered 


“CLEVELAND TYPE” 
maceonia OILING BEARING 


(Patented) 





The pe rfect bearing for 
power transmission thru 
line shafting. Anti-fric- 
tion in the true sense of 
the word. 

The constant and steady 
oil circulation in four 
even streams maintains 
(Sectional View) an UN BROK EN OTL 
FILM on which the shaft 
rides—free from all 
metallic contact. No 
wearing 


Showing the positive oiling system 
that never fails—that produces the 
almost frictionless oil film. 

~y r a] tu > ‘ Peo: c 
Furnished in all styles of Rigid and surfaces to 
Ball and Socket Mountings 

waste power. 


Unbelievable economies effected thru saving in power, oil 


consumption and maintenance. An investment that pays 


years of uninterrupted service. 

Easy to install. The SPLIT FEATURE is a tremendous 
advantage over other anti-friction bearings of the solid 
type which necessitate stripping of shafts. 

Such concerns use them as Standard Oil Company, American Steel 
& Wire Company, Spencer Kellogg & Sons, Inc., White Motor 
Company, Packard Motor Company, Atlas Portland Cement Com 


pany, Anaconda Copper Mining Company, Great Western Sugar 
Successful concerns want the best, naturally. 


dividends thru long 


Write for Catalog and full information 


THE HILL CLUTCH MACHINE & FOUNDRY CO. 


Power Transmission Engineers 


General Offices and Works, New York Office, 
Breakwater Ave. & W. 65th St., . Blde 


Cleveland, Ohio. FE. 42nd St. 


Bluford. Sharp 
“Company 
alalogs 


ISTS.Dearborn St 
ROTIRIUILD) 
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20 Years on the market without a Complaint 


Remember, “‘it’s the squeaky wheel that gets the grease."’ The Belt, 
the silent worker, seldom complains when neglected or overworked. 
Its life is a short one under these conditions as it soon rots and cracks. 


ATLANTIC BELT DRESSING will prevent this. Always made of 


high grade materials. Price reasonable. Also made in liquid form. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 














Air Tanks, Gasoline or Oil Tanks, Expansion Tanks 
Riveted—W elded—Copper Brazed; Plain or Galvanized 


We are prepared to manufacture Copper-Brazed Tanks in conformity with 
1. 8S. WU. EB. Unfired Pressure Vessel Code 


WATER FILTERS and PURIFIERS for every use 


Range Boilers 


wn. B. & SONS © 


FOUNDED PITTSBURGH " . y’ TG 
“L_Lreeone | a ei 
ES P . S s — ; 


New York—26 Cortland St. Chicago—38 So. Dearborn St. 
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ALLEN MILFORD Brand—All hard tungsten steel for cut- 


ting solids such as tool steel, rails, etc. 


30% extra strength over broached hollow screws— lait iat + ®, 


My the only other kind made. Cold-drawn by a pat- He W Y SET E Ry S HE 


the 30% stronger hollow screw 





ented process which increases the density of the a 
steel around the socket-hole, and heat-treated scien- MIL FLEX Brand—The ies set blade Soft-back 
tifically according to size and style of point. tungsten steel practically unbreakable, for cutting 





pipe, BX, Sheets, Conduit, etc. 


The Allen process makes deep, perfectly formed socket-holes, 
with no chips in the bottom. The entire length of the 
“Allen” is utilized either for solid metal at the point, or 
depth of socket for the wrench. All sizes in stock from % to 


antares nie 




















1%” diameter; any length, point or thread. Also Socket : 
| Head Cap Screws, Pipe Plugs, Tap Extensions and Socket ' 
i Wrenches—Allen process. | 

i 
The Allen booklet, with tts charts of sizes and : i ; 
prices, will make itself useful to every mill sup- THOMPSON'S Flexible Back Band Saws for cut- . 
} tly dealer who sends for %t. ting Metals. 
The above constitutes a fine line on which energetic distribu- 
tors are making handsome profits. Write for our dealer propo- 
e en Aa on 
— Manufactured by — 
143 Sheldon St. Hartford, Conn. i — — , 

The H. G. Thompson & Son Company 

ESTABLISHED 1876 2 
= 

. New Haven, Conn. j 
—— — = = = ; 
y 
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Jobbing the Sidney Line Has Its Advantages! 


There’s a very good reason for handling the chinery of this type. 
Sidney Line. Besides a better profit through steady And yet the selling price of 
sales, Jobbers realize a better profit per sale. Sidney Built equipment \* 4 e Ne 
That’s because the Sidney discount shows a larger’ often less than that " 
i percentage of profit than ordinarily found on ma- competitive makes. 


= Want us to prove it? 
al All right, — drop us a 
Sj ; line, or better still, wire 


for details right NOW! 
Lathes of All Address Dept. 602. Woodworking 


Kinds Equipment 








The Sidney Machine Tool Company 
Sidney, Ohio 





Turned and Polished Shafting 
Milled Key Seats at Reasonable Prices 
Cold Drawn Rounds, Flats, Squares, Hexagons 
and Screw Stock 


Shipments from stock made the same day. Jobbers—Send for our stock list. 


BLISS & LAUGHLIN, Inc. 


Mills and General Offices: Established 1891 Chicago Warehouse: 
HARVEY, ILLINOIS 1023-1025-1027 West Jackson Blvd. 
Chicago Phone: Pullman 6496 Phone: Monroe 5356 and 5357 
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THE COLUMBUS Our Specialties are sold to Jobbers Only 
ANVIL & FORGING CO. Hanna “Ball Joint” 


Pipe Hanger 


is the 
Sirothe: L 
and 
tronges 


HANGER EVER MADE 





@ Note the ball and socket 
joint. 


The Famous “Arm & Hammer” 


@ Hanger can swing in any 
direction. 


Wrought Iron Anvil 


Crucible Steel Face 


@ Not necessary to remove 
hanger to raise or lower 
pipe. 


Prompt Shipments Made From Stock Write for 


‘Our Silent Salesman” 





Main Office and Plant, 115-129 Frankfort Street 
Columbus, Ohio, U. S. A. 


The Penn Engineering Co. 


General Forgings of Wrought Iron and Steel Philadelphia, Pa. 








Pe 
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Why Not Sell the Best? 


Your 
Customers 


DRopro 


Large users of vises are buying DROPFOS. The 
more they know about the value of drop-forged 
materials the quicker they swing to DROPFO— 
the drop-forged vise. 








Another feature that appeals to vise users is the 
Wedgelock swivel base. Setting the jaws on the 
job with the main handle automatically locks the 
swivel base. Or it can be locked separately if a 
stationary vise is desired. 


These advantages are selling DROPFO vises from 
one end of the country to the other. 


Jobbers are invited to send for prices and terms. 


THE FULTON DROP FORGE COMPANY 
Canal Fulton, Ohio 
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WATER GAUGES || !12 Years of Doing 
One Thi 

anti ne Thing Well 
other quality The Grobet Swiss File is the supreme 

Prod t achievement of master file makers 

roaucts for the last 112 years 
Air Cocks 
Steam Cocks 
1 Gauge Cocks | 

A trial order absolutely proves that these 

We " Ball Cocks files are far superior and have no equal. 
Air Valves We have established a New York office to 
Etc represent our factory in Switzerland and 
. we wish to establish representation 
throughout the United States for our line 

Write for Catalog of files. 
Write for our Catalogue B. 
The McRae & Roberts Co. 
100-146 South Campbell Avenne Grobet File Corp. of America 
DETROIT, MICHIGAN 64 Reade St., New York City 
a A nN 
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A Type for 


Every Service 


Bulletins on request 


THE GOULDS MANUFACTURING CO. 
SENECA FALLS, N. Y. 
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DIENER SAFETY FIRE APPLIANCES 


— 


Diener Products are 
sold by Jobbers. 
Write for complete 
catalog of Waste 
Cans, Safety Cans, 
Fire Extinguishers 
and other Safety Fire 
Devices. 








PERFECTION EXCELSIOR CANS 


Three Sizes. One, Two and Four Bales 
Every factory, store, warehouse or garage using waste, excelsior 
or wiping cloths has a vicious fire hazard if the material is loose 
and unprotected. Perfection Excelsior Cans are correctly designed 
for the purpose, strongly built and reasonably priced. 


Manufactured By 


GEO. W. DIENER MFG. CO. 
400 N. Monticello Ave., Chicago 











“Torrid” Blow Torches 
are made with the great- 
neon thm est care and precision 
by experienced and 
highly skilled mechanics. 
Fine torches of highest 
grade, tested and _ in- 
spected under rigid rules. 
they cost no more than 
other torches. 
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The Valve with the Reversible Disc & Seat 


Seat and disc of Nicu- 
lanium — a hard, tough, 
close-grained nickel alloy 
—resists effectively the cut- 
ting, wearing action of high 
temperatures and pressures, 
that is one factor in the 
economy of Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 





But this is not all of Re 
verso’s vitality as disc and seat 
are easily regrindable. 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17. 


REVERSO: — Bronze body 
for 200 lbs. pressure. Total 
temperature 550 deg. 


IROVERSO:—Iron body for 
150 Ibs. pressure. Total tem- 
perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 


CINCINNATI, OHIO 
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Self Lubricating - Anti-Frictional 


Mabb’s Chicago Rawhide 
Hydraulic Packing 


The Chicago Rawhide Mfg. Co. 
1301 Elston Ave. Chicago, Ill. 


Sole Manufacturers 
BRANCHES 


109 Broad St., New York 228 W. Fourth St., Los Angeles 
209 Broad St., Boston 2428 Riverside Drive, Minneapolis 
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Myers Self-Oiling Water Systems for homes, 
farms and suburban estates—for summer re- 








sorts, cottages and hotels—wherever running 

water is required—they solve the problem. 
The Myers Line offers a complete choice of types an 

sizes. There are Myers Water Systems for both deep j 








and shallow wells—and for use with city current or from a) 
home power and light system—or for hand, wind or gas } 
engine operation. And each model has built into it | 
Myers Superior Engineering—Myers Quality—Myers ' 
— ae Perfect Workmanship. ji ‘ 
- = t 
- ~~ y Myers Products ; | 
ap a also include hand and Is 
. <> | oth ow 
‘ : power pumps, hay eal Bie 
$i ESIDENCE. | and grain unloading pe —— 
tools, barn and G BATH ROOM,_) 
garage door hangers, es = 
store ladders, etc “Ss AUNDRY, 
Ask your deal = KITCHEN, — 
sk u saler or ; . 
5 . < - 
builders: supply <OMRY HOUSE, § 
= Spm house, or write us pe GARAGE, 
lirect for catalog and ’ BARN, as 


information. 


= SPRINKLING = 
me ETOS 
THE F. E. MYERS & 
BRO. CO. 
Ashland, Ohio 


Ashland Pump and Hay 
Tool Works 
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Henry Vogt Machi Co 
BOLTS AND NUTS 
Russel Burdsall & Ward Bolt & N 
tandard Pressed Steel ¢ 
BONES, TOTE 
Mullin Body Corp 
BRACKETS, SINK 
} go Nipple Mfg oO. 
BRACK » WALI 
! & Ma Co. 
h M hine & Found 
r. B. V Sons C 
BRAKE LINING 
Johns-Manville, Inc, 
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Sherwood Mfg. Co 
TI D. T. Williams Valve Co 
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AND WATER TUBE 


SOLID 


1 is S & Bronze Co 
U Hi irris & ¢ 
“BROOMS, FACTORY, WAREHOUSE 
RAILROAD 
in Brush & Broor Mfg 
Joseph L Co 
The Osborn M nufacturing Co 
BR t SHE Ss. BENCH, FLOOR, ETC. 
Ind 1apolis Brush & Broom Mfg 
The Joseph Lay Co 
The Osborn Manufacturing Co 
BU Cc KETsS, ELEVATOR 
H. W.. Cc & yn Co. 
Link-Belt ny is 
“Ss I Mul ins Body Corporation 
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I W Mfz. Supply Co 

CANS, OILY WASTE 
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Tt Witt Corni ipany 

Cc ANS, REFUSE 
TT Witt Corni pany 
CANS, sare ry, GASOLINE 

Gee W. Diener Mf Co 

( ARDS, ENGRAVED 

, vi y 

Ad 
Ay ( ; 
: CASING, WELL 

c ‘> RS, TRUCK 
Bond Foundr & ne Co 


( ASTINGS, 

















CASTINGS, SEMI-STEEL 
s M e Co 


I Compar 
Cc ‘AT ALOG ge , LOOSE LEAF 
Kal 0S ‘o. 
Cc AT AL Gs, St PPLY HOUSE 
rT} 1 o Cat log Service Ce 
R I Co 
Th I i o ny 
( cE ME NT, ASBESTOS 
Johns-Manville, In 
CEME NT, 





I Williams & Sons 
, R. Ladew C n 
‘has. A. Schieren Co 
CEME NT, PIPE JOINT 
Joseph Dixon Cr Co 
cH AIN BELTS 

H. W. Caldwell & Son Co 
IAnk-Belt Company 


LEATHER BBLT 
Mtg. Co 


AND 


AND KEROSENE 


GRA “AND MALLEABLE 
& Foundry Co. 





wanes we QE ee ENE 


eae cmee eNom (e rere. 





nw 
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CHAIN DRIVES, 

t Company 
CHAIRS, 

Zo 1 Metal Mt Co 


CHARGING SETS, BATTERY 
hon E tri Mrz ) 


SILENT 


PACTORY 


M 
CHUCKS, AUTOMATIC 
Eastern Tube & Tool Co In Eastern,’ 
CHUCKS, DRILL 
Eastern Tube & Drill Co Inc., Ettco.”’ 
Morse Twist Dri & M 
CHUCKS, LATHE 
n Chu a 
L AMP I IN reRES 
Adjust “a ia . 
CLAMPS, BAR 
\ ist ] Cor 


cl sor nae BEAM, ADSI STABLE 
» Nip M ( 


CL AMPs, BELT 
Tr. B. Wood's Sons 
CLAMS, “tC” 


mez IB Too 





Ele M 
H Wil ms «& 
—"? 

met \ 


PIPE, EXTENSION 

















cL AMPS, PIPE REPAIR 
M. I s 
CLEANERS FLUE 
S } 
CLE ANERS, VACUUM 
E t B! er 
( LIPS FOR P NE 4 UMATHC SETS 
\ ool W 
CLOSETS, FROST PROO!I 
J \ Togel ¢ 
CLOTH, ABRASIVE 
Wausau Abrasives Co. 
CLOTHS, WIPING 
\ n Ferer & or 
Lou 1 Sanit Wi In 
€ Lt ve HES, FRI TION 
I ij h 
Edgemot hine ¢ i 
I ch Mael 
The Hill h M ind ‘0 
M 
I .-Bel 
rt Medar 
Mc \ 
The Re I l ) 
\ « > 
T 1 So . 
COCKS, AIR 
Ameri Inject 
McRat ! 
*} W I 
I ».. o \V \ 
COCKS, BALL 
M 
Cot Ks, BATH 
~ Co 
COC KS, CORPORATION 
I \ Y 
COCKS, GAGE 
n Ir to! 
B 
“The «>t | 
I 
iT. Wi v 
COCKS, STEAM AND SERVICE 
Mel é kk t Co 
The Wm. P 
Walwortl mpar 
rhe D. T. W is V 
COILS — BENDS, PIPE 
} gro Nipt Ni f ( 
Ar ur I 
COLL ARS, SHAFT 
Bond Foundry & Machine | 
V St 
M i ) 
Re 1 & X ( 
=f T r st — 
7. = Ss 
coun, ARS, SHAI T, MALLEABLE IRON 


COLUMNS, 
Manufactur ( 


WATER 


( OMME Re I AL. DROP FORGINGS 
Drop Fo 
COMPO ND, JOINT 


PIPE 


CONN E YORS, FOR ALL PURPOSES 

H Ww Son ¢ 
I 

COPPERS, SOLDERING 

as NTERBORES 


M I'wist Dr Mach Co 


col NTERSHAT TS 


When 


The M 


hioversfon 


edart Company 


d Foundry & Machine Co, 


T. B. Wood's Sons Co, 


COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co 
COUPLINGS, SHAFT 
igo Pulley & Shafting Co 
Manufacturing Corporation 








~ Hill Clutch Machine & Foundry Co 
Belt Company 
The dart Company 
lioy Found? & Machine Co, 
Spi 1 Foundrs & Machine Co 


. B Wwe 


— PLINGS, 

















t 1 rt 
Wood 
COUPLINGS, 
rod Mfg. ¢ 


*ressed Steel Co 
od'’s Sons Co, 
SHAFT, 
chine Wor ks 


PLEXIBLE 


Ss Sons Co 
SHAFT, FRICTION CUT-OFF 












I 
>) non The 
l ine & Foundry ¢ 
\ r0d’s Sons Co, 
ee Seria? T, MARINE 
1 ound! & Ma hine ‘o 
COVE RING, PULLEY 
} g Pulley & Shafting Co 
CR ANE s, ap RHEAD, TRAY ELING AND JIB 
The ¥ & whe Mfg. Co 
CR ees LUMBER 
Joseph Dixon Crucib Co 
CUPs, LEATHER 
Chi Rawhide Mfg. Co 
Edward R, Ladew Co In 
rhe Watson-Stillman Co 
CUPS, OLL AND GREASE 
ner in Injector Co, 
troit Lubricator Ce 
erthy Injector Co 
Wi Powell Co 
Sherwood Mf ( 
x FF. W iams \ \ Co 
CUPs, Piney ASE, MALLEABLE IRON 
Link-Belt np 
Cl r TERS, BELT 
Clipper Belt Lacer Company 
Detre Belt Lacer Co, 
CUTTERS, GASKET AND WASHER 
Edward R. Ladew Co., In 
CUTTERS, GLASS 
\ 1 Saw & Mfg. Co 
CUTTERS, MILLING 
Twist Dri Co 
\Ii I t Drill & Machine ¢ 
CUTTERS, PIPE 
\ Tor ( 
: T & Die Cer 
M 
Pi; Threadin M 
CYLINDERS, WATER, AIR OR GAS 
DESKS, STEEL 
I Sor Co 
DIES, THREADING 
Arr ? Bro Tool (Ce 
r dT & TD Cory 
Mo Twist PD & M hit cr 
The Oster M Co 
7 i I e Threadir Machine ¢ 
DIPPERS, COPPER 
AT iH I “« te 
DISCS, VALVE 
Mi G 
DOGS LATHE 
\rmstr Bro roo! C« 
sw r 
DRE SSE RS, GRINDING WHE ‘ 
Ss lit Western Importir Co Lt 
DRILLING POSTS 
\ tr Pr Tool Ce 








Toc Wor 


DRILLS, ELECTRIC 
Decker fe. Co 


& M 
I Tool ¢ 
EFlectri Mf Co 
ufaecturir Co., In 
State Electrical Too 
DRILLS, POST 
I ion slower & Fors Co 
The Cre M hine Co 
Tr United State Electrical Tool (« 
DRILLS, RATCHET 
rt \r trong Bro Tool Co 
Lo ) I Worl 
DRILLS, TWIST 
nd Ty t Drill Co 
Cr y 1] m& D Cory 
M« rT be & Machine ¢ 
\\ rs Mfg. Co 
DiLY E Ss, rowr R 
Pi ending ine Co. 
“pROv- FO" VISES 
Drop For 
DROP FORGED VISES 
pROP FORGINGS, LIGHT 
ilten Droy I ge Co 
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DRUMs, CAST TRON 
The Hill Clutch Foundry & Machine Co. 
The Medart Company 
T. B. Wood's Sons Co 
KJ 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
Sherwood Mfg. Co. 
ELIMINATORsS, OIL 
The D. T. Williams Valve Co, 
ENGINE AND BOILER 
American Injector Co, 
MeRae & Roberts Co. 
rhe Wm. Powell Co 
Sherwood Mfg. Co, 
I. T. Williams Valve Co 
EXHAUST BLOWERS, 
Klectric Blower Company 
EXPANDERS, 
The Watson-Stillman Co. 
Lovejoy Tool Works 
EXPANSION TANKS 
Wm. B. Seaife & Sons Co 
EXPELLERS, OLL 
The V. D. Anderson Co 
ENTENSIONS, 
The Allen Mfg. Co 





‘TORS 





FEPTINGS 


ELECTRIC 


TUBE 


AND MOISTURE 


TAP 


EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co 
Pyrene Mfg. Co. 


SHIELDS AND FACE PROTECTORS 








KYE 


hi 50 Eye Shield Company 
FANS, VENTILATING, ELECTRIC 
Electric Blower Co 


Marathon Electric Mfg. Co 
FASTENERS, BELT 

The Bristol Company 

Clipper Belt Lacer Company 

Crescent Belt Fastener Co 

Detroit Belt Lacer Co. 

Flexible Steel wing Co 

FEED WATER SOFTENER AND 

Dodge Manufacturing Corporation 

The Swartwout Company 








PURIFIER 





FEEDER VALVES, STEAM HEATING 
BOLL, ER 
Nason Manufacturing Co 
FENCES 
Anchor Post Iron Works 
FILES 
Swi File & Tool Co. (Precision, 
? makers,’ jew ! machin- 
Worl 
t Fi Corporation of America 





in Western Importing C'o., Ltd, 
FILLERS, OTLER 






I Wall 
‘ERS, w ATER 
Wim. B. Seaife & Sons ' 
FIRE EXTINGL ISHERS 
mo, W Diener Mfs CO. 
Pyrene Mfg. Co 
FIRE LKQUIPMENT—UNDER- 


PREVENTING 
WR SRS’ APPROVED 
Geo. W Diener Mfe Co 











FITTINGS, HIGH PRESSURE 
Henry Vogt Machine Co, 
7 Watson-Stillman Co 
FITTINGS, et BRASS 
Boston Woven Hose & toby ce 
FITTINGS, HYDRAULI 


Ilenry Vogt Machine Co, 
i Stillman Co 
FITTINGS, PIPE, 
Malleable Rtas Co 
Compa 
FITTINGS, PIPE, 
Fonney Forge & Tool Works 
The Watson-Stillman Co 
Ilenry Vogt Machine Co 
XIBLE SH AF T EQUIPMENTS 
facturing Co., Ine 
A. Strand & Co 
FLOATS, 
Harris & Co, 
FLOATS, 
Anderson Co 
Harris & Co, 
FLOOR STANDS 
Bond Foundry & Machine Co, 
Dodge Manufacturing Corporation 
The Hill Cluteh Foundry & Machine Co 
The Medart Company 
hioversford Foundry & Machine Co 
T. B. Wood's Sons Co 
FLUX, SOLDERING 
Chicago Solder Co 
FLY WHEELS, CAST 
Dodge Manufacturing 
The Hill Clutch Mas 
nk-Belt Company 
Medart Company 
Foundry Company 
Wood's Sons Co, 





MALLEABLE 





STEEL 








ALUMINUM 
Arthur 
COPPER 
The V. D 
Arthur 


IRON 
Corporation 
hine & Foundry Co 





FORGE BLOWERS, ELECTRIC 

Kleetri Blower Co 

FORGES, BLACKSMITH 
Champion Blower & Forge Co 

FORGES, RIVET 

Champion Blower & Forge Co 
Lovejoy Tool Work 

FRAMES, HACK SAW 


Atkins & Co., Inc. 


SupPtiks. 





alla 





ca 


doadiisibites 
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ILLINOIS MALLEABLE IRON CO. 


| General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


| Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


IRON BODY GATE VALVES 


Screwed, Flanged and Hub Ends. Sizes 2 in. to 12 in. Inclusive. 














SAND BLASTING 


is a Safe, Clean Dry Method of Displacing 
Acid and Other Unsafe Processes 


LETTERING 
AND DESIGNS 


ON GLASSWARE 


SAND BLASTING IS THE CLEAN DRY PROCESS 


Lee ait 


No Streaky or Blotchy 
Effects with the Sand Blast 


Sand Blasting is the perfect means 
of mat finishing on metals of all 
kinds and on glass—just hold the 
article in the hand under the stream 
of sand just as you would a glass 
under «a faucet—a few seconds and 
the work is done—and you can't 
overdo it either. The work is done 
inside the Cabinet while the opera- 
tor stands outside with only his 
hands inside—cotton gloves are gen- 


FOR CLEANING AND FINISHING AND FOR 
LETTERING ON METALS, GLASS 
OR OTHER MATERIAL 


Here is the instrument for applying this great 
labor saving process. The article is simply sprayed 
with sharp cutting sand under pressure so that it 
leaves the surface clean and plate inviting. You 
ought to investigate this—it won't cost you any- 
thing to look into it. 

\ll you need to do is use the dry—safc 
easy-to-operate sand blasting process—you 
always get a uniform, even effect—not thi 
unreliable, streaky, strong-or-weak effect of 





erally used ae 
dangerous acids. The work simply needs 


to be free of 2Teast 


Leiman Bros. Patented Continuous Feed 


SAND BLAST 


A Labor Saver For Every 
Business 


Hardware 
Name Plates 


Aluminum Jars 
Silverware 































Brushes Caskets 
Gas Fixtures Elevators 
Glassware Buttons 





Cameras Machinery 
Combs Gears 
Electrie Bulbs 
Medals Firearms 

Dies and Tools Suspenders 
Jewelry lelephone 
Skates Electrical Goods 


Bag Frames 


5%; 


What you're making today most 
likely can be improved or re- 
duced in cost by sand blastinge— 
whether it is of metal, glass, 
wood, fibre, celluloid or other 
material, Every plating establishment pays for a sand blasting outfit 
whether they have one or not. They pay for it in the infinitely 
greater time it takes to do each and every one of their plat- 
ing jobs. Paying for it as they do, why shouldn't they have 
it? In money the cost is not great but the saving in time 
keeps on returning the money over and over. And the air supply that goes 
with it agitates your solutions too. 





f Mlustrated Catalog Free 


THE SAND BLASTED SURFACE SATIN 
MAKES PLATE TAKE HOLD me AR AS Ae 
ON THE ARTICLE QUICKER 


OR COARSE 
I ; . Used on gas and electric fixtures and 
t saves time and current to plate fittings. electric bulbs. jewelry, hair 
an article which has a sand blasted ornaments, hardware, tools, any goods 
surface because the sand has creat- 
ed many small indentations where 


of brass, copper, aluminum, white 
metal, gold, silver, celluloid, wood, 

the plate readily finds lodgement 

result: 


glass. rubber, etc. 

Any boy or girl can operate the out- 
more work for iess money. ft Cannot spoil the work. Nothing 
: to get out of order. Diagram and 
full instructions with each outfit. 


LEIMAN BROS. 


23-HSG Walker St., New York 


Makers of Good Machinery for 35 Years 
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FRAMES, WALL 





Bond Fo & Machine Co, 
Dodge acturing Corporation 
The Hill Clutch Machine & Foundry Co 
The Medart Company 
Royersford Foundry & Machine Co 
T. B. Wood's Sons Co 
FURNACES, SOLDERING 
iyton & Lambert Mfg. Co 
reo. W. Diener Mfg. Co 
S ndinavian West n I ri ing 
I Wall M Sup} ( 
Y t Mfg Co 
GAGE GLASSES 
Bros, Moner 
Gl s Mfs 





The 
GAGES, 
N ym J 








\ 





GAGES, HYDRAULIC 
Vatson-Stillman Co 


GAGES, WATER 














IRON, AMMONIA AND CHEMICAL 


Chicago Pulley & Shafting Co 

Dodge Manufacturing Corporation. 

Falls Clutch & Machinery Co 

The Hill Clutch Machine & Foundry Co, 

Link-Belt Company 

The Medart Company. 

Pyott Foundry Company 

Royersford Foundry & Machine Co. 

Skayef Ball Bearing Co. 

Standard Pressed Steel Co, 

r. B. Wood's Sons Co 
HEADERS, 

(hi £0 Nipple Mfg Co 
HEADS, EXHAUST 


Phe Swartwout Company 


HEATERS, FEED 
I e 


WATER 





Arthu I rris & Co 
TI Company, 

GLUE, STEAM AND GAS 
Na eturing Co 


HELMETS AND RESPIRATORS 




















Ar i hicago Eye Shield Company 
Detroi ‘ HOES 
Mcl ae oa The Sandusky Tool Co. 
8 Ur at HOISTS, CHAIN 
| Enc ing < Wright Mfg. Co 
T WW | ‘ rhe Yale & Towne Mfg. Co, 
rt I \\ Val HOISTS, ELECTRIC 
GASKETS rt Y & Towne Mfg. Co 
n I s HOISTS, HAND 
t R Th Yale & Towne Mfg. Co 
M : HOLDERS, TOOL 
io G . ; . Armstrong Bros. Tool Co 
York I & Pack! J. H. Williams & Co 
GATES HOOKS, BELT 
Ar I Ir Works The Bri ( ny 
GAUZE, TUBULAR KNITTED exible Steel Siar iii: 
I lle Sanitar Wipers Co Ir HOSE, COTTON 
GEARS Boston Woven Hose & Rubber Co 
RB } & Machin De Diamor Yr Co., inc. 
H ( & Sk ( Tt Rubber Co 
1 or New elting & Packing C 
‘ } und ( . . 
M _ ’ HOSE, RUBBER 
: I Be I Hos & Rubber Ce 
D I r C In 
d Co. Hew Co 
GEARS, RAWHIDE Th bber ( 
h Rawt e Mfg. ¢ New Packing ¢ 
GEARS, SPEED REDUCING The ) Co 
H Clut Machir & Found: Co HYDRAULIC LEATHER 
GLASSES, GAGE ( » Rawhide Mfg. Co. 
Te Br ‘Moncrieff.” CI A. Sel ‘ 
T G M Co. I Watson nan Co 
GOGGLES, EYE SHADES, ETC. INJECTORS 
" al Ar n Inj r ¢ 
£ Eve S i Compa 
. Penberthy Ir tor ¢ 
GRAPHITE FOR ALL PURPOSES "he Win Powell Co 
h Dixon Cru ( Sherwood Mfg. Co 
GREASE, LUBRICATING INSULATING MATERIALS 
Bond Foundry & Machine ¢ “Bondeline” J Manville, In 
Je ph Dixor ‘ ° RECE _ > 
dy oa Wass ee ae IRON E RESERVATIVES 


Stow 





7 


GRINDERS, BELT, ROPE 


DRIVE 





Manuf turing In 
GRINDERS, BENCH AND FLOOR 
Found: & Machine Co, 
Pu & } f , @ 

Y t El ric Cc 

E ) 
t E tr ) 

I indry & M hine Co 

is Electr 1 Tool Cc 


GRINDERS, TOOL, 


I 
Re 
Adju 
c 
I E 
Chi 
ul 
‘Rp 
Tlinol 
Walw 
Am<¢ 
Bond 
H. W 


GRINDERS, DISC 


Machine ¢ 


GRINDERS, ELECTRIC 





D r Mfg. ( 
E é pany 
+ El t l By { 
E ric Mfg 
Elect ( 
1 ring ¢ I 
ow E 


ru > 


GRINDERS, VALVE 


+ < ” > | I 
GUARDS, ELECTRIC LAMP 
GUNS, OIL AND GREASE 
ndry & M : 
rd undry & Machine Co 
HAMMERS 
Vv “mene. 


HAND SCREWS 
HANGERS, BALL BEARING 
-ulley & Shafting Co 
Ball Bearing ¢ 
HANGERS, DOOR 
Myers & Bro. Co 
HANGERS, PIPE 





» Nipple Mfg. Co 
Joint” he n Engineering ¢ 
Ma Ire 


HANGERS, SHAFT 
an Pulle Company 

iry & Machine Co 
ldwell & Son Co 





AND MOTOR 


ROLLER BEARING Clipper Belt L cer 


JACKS, LIFTING 
Lovejoy Tool Works 
JOINTERS, WOODWORKING 
Vf ‘re ent Machine Co, 
The Sidney Machine Tool C« 
JOINTS, EXPANSION, COPPER 
Harris & Co, 


STEAM JACKETED 





KNIVES, MACHINE 
E. C. Atkir & Co 
The Sandusky T 


LACE LEATHER 
ide Mfg. Cc 









» Rawt 
rad RN. I In 
( is A Schi n ¢ 
I. B. Williams & Sons 
LACERS, BELT 
Belt I er Co 


Detroit Belt Lacer Co. 
LACING, METALLIC 
é ny 





The Brist« Cc 


LADLEsS, MELTING 
Mfg. Co 


Mullir Body ¢ 


poration 


LAMP GUARDS 
Lacing C 


exible Steel Co 
LATHES, WOODWORKING 
Greenfield Tap & Die Corporation 


The Sidney Machine Tool Co 
LEATHER SPECIALTIES 
tny Mfe Co 





sEATHERS, HAND 
1 f 





ht » Rawhide Mfg. Co 
LEGS, BENCH 

David Lupton'’s Sons Co 

Standard Pressed Steel Co 


LEGS, 


Plimpton Lift 


LIFT TRUCK PLATFORM 
Truck 
LOCKERS, STORAGE, STEEL 

Lupton's 

LOCKS, INDUSTRIAL 

Towne Mfg. Co 

LONG SCREWS 
Mfg. Co 


Corp 
David Sons Co 
The Yale & 


‘hicago Nipple 


ar eer ee a en mR 
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LUBRICANTS, 
Bond Foundry 
Royersford 


BALL & ROLLER 
& Machine Co, 
Foundry & Machine Co, 
LUBRICATORS 
American Injector Co 
Detroit Lubricator Co, 
McCullough Mfg. Co 
McRae & Roberts Co. 
The Wm. Powell Co, 
Sherwood Mfg. Co 
The Db. T. Williams Valve Co. 
MACHINE TOOLS 
Machine Co. 
Tap & Die Corp 
Foundry & Machine Co 
MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., Ine. 
The Hill Clutch Machine & 
Link-Belt Company 
The Medart Company 
The Moore & White Co 
A. L. Schultz & Son 
T. Bb. Wood's Sons Co. 
MACHINES, BAND SAW, FOUNDRY 
The H. G. Thompson & Son Co. “MilClark"’ 
MACHINERY, COAL HANDLING 
H. W. Caldwell & Son Co 
Dodge Manufacturing Corporation 
Link-Belt Company 
MACHINERY, CONVEYING AND ELEVATING 
Dodge Manufacturing Corporation 
The Hill Clutch Machine & Foundry Co 
Link-Belt Company 
MACHINES, CUTTING OFF 
The H. G. Thompson & Son Co ‘“*Milband” 
MACHINES, GRINDING AND POLISHING 
Bodine Electric Company 
Bond Foundry & Machine Co, 
Cincinnati Electrical Tool Co. 
Royersford Foundry & Machine Co 
N. A. Strand & Co 
The United States Electrical Tool 
Wisconsin Electric Co. 
MACHINERY, ICE AND 


BEARING 


Minneapolis, Minn. 


The Crescent 
Greenfield 
Royersford 


Foundry Co 


REFRIGERATION 


Hienry Vogt Machine Co 
MACHINES, METAL CUTTING 
E. ¢ Atkins & Co., Inc, 





MACHINES, PIPE CUTTING 
THREADING 

ip & Die Corp. 
 & 


AND 
Greenfield T 
The Oster . 

Toledo Pip ! iding Machine Co 
MACHINES, PUNCHING AND SHEARING 








Rtoversford Foundry & Machine Co, 
MACHINES, TIRE ROUGHING 
The United States Electrical Tool Co. 


MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co 
Greenfield Tap & Die Corporation (lathes) 
The Sidney Machine Tool Co 
MALLETS, WOOD 
The Sandusky Tool Co, 
MALLETS AND HAMMERS, 
Chicago Rawhide Mfg. Co 
MANDRELS 
Morse Twist Drill & Machine Co 
MATS AND MATTING, RUBBER 
imond Rubber Co., Ine 
Mechanical Rubber Co 
New York Belting & Packing Co 
MERCHANDISE CONVEYORS 
Link-Belt Company 
Myers & Bro. Co 
METAL, BEARING 


Dodge Manufacturing Corporation 











RAWHIDE 











Buntir ’ & Bronze Co 
Hoyt Metal Company 
T Medart Company 





rch Metal Co 
Pulley Co 
MILL LEATHERS, ALL KINDS 
Cha Bond Co., Philadelphia 

The C ago Rawhide Mfg. Co 
Ladew Co., Ine 

A. Schieren Co 
Williams & Sons 
SWITCHES 








z. B 
MONORAIL 
The Yale & Towne Mfg. Co 
MORTISERS 
The Crescent Machine Co. 


AND TURNTABLES 


MOTORS, ELECTRIC 

Bodine Electric Company 
Marathon Electric Mfg. Co 

MOVERS, CAR 
Advance Car Mover Co, 
Appleton Car Mover Co 

MULE STANDS 
Bond Foundry & Machine Co, 
Dodge Manufacturing Corporation 
The Hill Clutch Machine & Foundry Co 
The Medart Company 
T. B. Wood's Sons Co 
NIPPLES, PIPE 
Mfz. Co. 
NUT SETTERS 
The United States Electrical Tool Co 
NUTS, MACHINE SCREW 
Screw Corporation 


Chicago Nipple 


Economy 
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Dwain 
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The right gauge glass || The Trap Of Traps | 


for each service Gomeies | 


The five types of Moncrieff C@ERTHD 
Gauge Glasses TT Nason | 


Glasses afford your cus 


for steam pres 





tomers a range of choice, and sures up to 200 

the question of getting the ms. St 

right glass for each service is CUNIFI(EC 0 eam 

greatly simplified. or at cau ome Class B, 1 to 20 Ibs. | 


Glasses cannot fail to make friends 


for you. Like genuine Jenkins WHITE ENAMEL 


: : , , sures up to 400 
Moncrieff Genuine Scotch Gauge Ibs. | raps 








Valves, they are made fo > maxi- glass with white . ~ Das 
ilves, tl ire made for the —— oa oe . ms and other specialties 
mum service, not merely the Serene eran dees 
: ame 7 tor steam pres ‘ ‘ ' 
average a a i have led = since 1841 
, Ibs | 
Toughness and clearness are chat ol : j 
terictics of every one of these (BEACON REO® j 
Tr? ] 
glasses. This is due principally to an enamelled glass f 
the Scotch sands, and the exclusive with 5 d indicator _— —_ 
formula’ under which Moncrieff, eaiaae ae eae Class €, 20 to 70 Ibs. 
Perth, Scotland, has been manufac ‘- Bulletin on request. i 
turing glasses for over fifty years : i 
| 
JENKINS BROS. 
Sol TONCRIEFF Genuis | 
Scotch GAUGE GLASSES M i 
80 White Street New York, N. Y. Nason anufacturing 
524 Atlantic Avenue Boston, Mass. 
133 No. Seventh St...Philadelphia, Pa. Company 
646 Washington Blvd. Chicago, Il. 


Steam Specialty Specialists 


Sidelug, 40 to 150 Ibs. 71 Fulton St., New York I 










































of the power plants in this | 
‘ie use one or more 
——y _— 
O | DENT 
Falls T iSSI 
’ aus transmission 
; | Machi | 
Ls i achinery | 
. : : i 
INJECTORS HETHER it is the 
Ask the engineer in any of thes small machine shop or ' 
plants to recommend a depend- h | ES d : ] ' 
able injector and he will almost the argest of industria H 
invariably reply: ‘Get _ , 1 : 
ARETAES I plants, there you will find 
No one who has ever Falls Transmission Machin- | 
perience w rith them doubt erv d en . tisf t ’ t 
reliability and sure-fire opera- ry rendering sauustactory | 
tion. Give them steam and service. ’ 
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the rest—no one ever 


about getting water into the a) E And whether yours is the 











t i. wees} . 
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AUTOMATIC Injector has been su- as arge industrial plant, you 
CELLAR DRAINER reme in its field for more than should be interested in the 

at hird of a century os e 
> mus be a reason nd Falls complete line of Clutch 
there is They afe the product and Transmission Machinery. 
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injectors in the world, and they AT : 
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that only experience can pro \ ed how to end your transmission 
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problems for now and evermore. 
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NUTS, WING 
The Eberhard Mfg. Co. 
OLL PUMPS, HAND 
Sherwood Mfg. Co. 

OLL. WELL ACCESSORIES 
The Wm, Powell Co. 

OILERS, HAND 
P. Wall Mfg. Supply Co. 

OILERS, MULTIPLE FEED 

Detroit Lubricator Co, 
Sherwood Mfg. Co. 
OLLING DEVICES 

American Injector Co, 
Detroit Lubricator Co, 
The Wm, Powe!l Co, 
Sherwood Mfg. Co, 
The D. T. Williams Valve Co 

PACKING, AMMONIA 
Boston Woven Hose & Rubber Co 
Diamond Kubber Co., inc, 
Hollow Center Packing Co, 
Johns-Manville, ln 
The Mechanical Kubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 

PACKING, HYDRAULIC 
Alexander Brothers 
Chicago Rawhide Mfg. Co, 
Diamond Rubber Co., Inc, 

Hewitt Rubber Co, 
Hollow Center Packing Co, 
Johns-Manville, Inc. 
Edward k, Ladew Co., Inc. 
The Mechanical Rubber Co, 
New York Belting & Packing Co. 
Chas. A. Schieren Co, 
The Watson-Stillinan Co, 
I, B, Williams & Sons 
PACKING, PISTON 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co, 
Hollow Center aged Co, 
Johns-Manville, 
The “Me chanical R ubbe r Co. 
New York Belting & Packing Co. 
The Republic Rubber Co, 
PACKING, RUBBE R 
Boston Woven Hose & Rubber Co 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co. 
Hollow Center Packing Co, 
The Mechanical Rubber Co. 
New York Belting & Packing Co. 
The Republic Rubber Co 
PACKING, ‘SHEET 
Boston Woven Hose & Rubber Co 
Diamond Rubber Co., Inc, 
“Jenkins '96"—Jenkins Bros, 
Hewitt Rubber Co. 
Hollow Center Packing Co, 
Johns-Manville, lr 
The Mechanical Rubber Co 
New York Belting & Pac king Co. 
The Republic Rubber Co. 

PACKING, VALVE STEM 

Diamond Rubber Co., Inc, 
Hewitt Rubber Co, 
Hollow Center Packing Co, 
Johns-Manville, In 
The Mech: anic al Rubber Co, 
New York Belting & Packing Co. 
The Republic Rubber Co, 
Sherwood Mfg. Co. 
P ADL oC KS 
The Ya Tow 
P AILs, c ORRU GATE D METAL 
The Witt 
PAINTS, ‘INDUSTRIAL 
Joseph Dixon Crucible Co, 
Johns-Manville, Ir 
PANS, TOTE 
Mullins Body Corp. 
PANS, VACUUM 

Arthur Harris & 
PASTE, SOLDERING 
Chicago Solder Co. 

PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co, 
Clipper Belt Lacer Co, 
Detroit Belt Lacer Co. 
Flexible Steel Lacing Co, 

PIPE THREADING TOOLS 
Armstrong Bros. Tool Co. 
Greenfield Tap & Die Corp. 

Toledo Pipe Threading Machine Co. 

PIPE, HIGH PRESSURE 
The Watson-Stillman Co. 

PIPE, STEEL 
L. B. Foster Co, 
National Tube Co. 

PLANERS, WOODWORKING 
The Crescent Machine Co 
The Sidney Machine Tool Co 

PLANES, woop 
The Sandusky Tool Cc 
PLATES, BASE 
Bond Foundry & Machine Co, 
Dodge Manufacturing Corporation 
PLATES, FLOOR AND CEILING 
Chicago Nipple Mfg. Co. 
The Penn Engineering Co, 

PLATFORMS, LIFT TRUCK 
The Plimpton Lift Truck Corporation, 
Standard Pressed Steel Co. 

PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co, 
Sherwood Mfg. Co. 
The D. T. Williams Valve Co. 
The Wm. Powell Co. 


POLES, TUBULAR STEEL 
National Tube Company 
POWER TRANSMISSION APPLIANCES 
American Pulley Company 
Arguto Oilless Bearing Co, 
Bond Foundry & Machine Co, 
H,. W. Caldwell & Son Co. 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Falls Clutch & Machinery Co. 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
The Moore & White Co, 
Royersford Foundry & Machine Co, 
A. L. Schultz & Son 
Skayef Ball Bearing Co. 
Standard Pressed — Co, 
T. B. Wood's Sons Cc 
PRESSES, DRIL L, JEW ELERS’ SENSITIVE 
Leiman Bros, 
*RESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co, 
PRIMING CUPS 
Detroit Lubricator Co, 
McRae & Roberts Co, 
a a LAMP 
Flexible Steel Lacing 
PUL L K Y COVERING 
Chicago Rawhide Mfg. Co. 
PULLEYS, BALL BEARING 
Skayef Ball Bearing Co, 
thicago Pulley & Shafting Co. 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co, 
H,. W. Caldwell & Son Co. 
Dodge Manufacturing ¢ ‘orporation 
Falls Clutch & Machinery Co. 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Pyott Foundry Company 
Royersford Foundry & Machine Co, 
T. B. Wood's Sons Co, 
PULLEYS, CONVEYOR 
H. W. Caldwell & Son Co, 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. B. Wood's Sons Co. 
PULLEYS, FLANGE 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
Pyott Foundry Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co, 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
be Edgemont Machine Co. 
‘alls Clutch & Machinery Co. 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt C Sompany 
The Medart Company 
The Moore & White Co, 
Reeves Pulley Co, 
A. Schultz & Son 
Skayef Ball Bearing Co, 
. B. Wood's Sons Co, 
PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co. 
PULLEYS, LOOSE 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
Skayef Ball Bearing Co. 
T. B. Wood’s Sons Co, 
PULLEYS, MOTOR 
Birkle Machine Works 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co. 
Link-Belt Company 
The Medart Company 
Pyott Foundry Company 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co, 
PULLEYS, ROLLER BEARING 
Skayef Ball Bearing Co. 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER CONE 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co 
PULLEYS, ‘woop SPLIT 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
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PUMP JACKS 
The Goulds Mfg. Co, 
t, E, Myers & Bro, Co, 
PUMPs, AIR 
Leiman Bros, 
PUMPS, ELECTRIC 
The Goulds Mfg, Co. 
kf, E, Myers & Bro, Co, 
PUMPS, GAS AND VACUUM 
Leiman Bros, 
PUMPs, HAND AND POWER 
The Goulds Mfg. Co, 
kt, E, Myers & Bro, Co. 
PUMPs, JET 
American Injector Co, 
Blakeslee Mfg. Co. 
VUMPS, MINE 
The Goulds Mfg. Co, 
lk, E, Myers & Bro, Co, 
PUMIPs, OIL 
Detroit Lubricator Co, 
Leiman Bros, 
Sherwood Mfg. Co. 
PUMPS, TANK 
The Goulds Mfg. Co. 
kK, E. Myers & Bro, Co, 
PUNCHES AND DIES 
Royersford Foundry & Machine Co, 
"UNCHES, SCREW 
Lovejoy Tool Works 
RADIATORS, ——— VERTICAL 


Nason Manufacturing Co, 
RALLINGS 
Anchor Post Iron Works 
RAILS, ELECTRIC MOTOR 
Birkle Machine Works 
RAILS, STEEL 
L. B. Foster Co 
RANGE BOILERS 
Wm. B. Scaife & Sons Co, 
RASPS 
Delta File Works 
Scandinavian Western Importing Co., Ltd. 
RATCHETS 
Armstrong Bros, Tool Co, 
REAMERS 
Cleveland Twist Drill Co, 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co, 
The Whitman & Barnes Mfg. Co 
REDUCERS, SPEED 
The Hill Clutch. Machine & Foundry Co, 
aan. SBRASEVE TAPE 
Wausau Abrasiv oO. 
RESE \TING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co 





RIVETS 
Russell, Burdsall & Ward Bolt & Nut Co. 
ROOFINGS, ASBESTOS 
Johns-Manville, Inc 
ROPE DRIVES 
H. W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 
The Hill Clutch, Machine & Foundry Co, 
Link-Belt Company 
The Medart Company 
T. B. Wood's Sons Co, 
RUBBER GOODS, MECHANICAL 
Diamond Rubber Co., Inc, 
Hewitt Rubber Co, 
Jenkins Bros, 
The Mechanical Rubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 
SAFETY DEVICES 
Chicago Eye Shield Company 
The Crescent Machine Co, 
Dodge Manufacturing Corporation 
SAND BLAST OUTFITS 


Leiman Bros, 
SAWS, BAND 
American Saw & Mfg. Co. 
E. C. Atkins & Co, 
The Crescent Machine Co. 
Jesseph Saw & Tool Works 
The Sidney Machine Tool Co 
The H. G. Thompson & Son Co, (metal cutting) 
SAWS, BAND, NARROW, WOOD CUTTING 
E. C. Atkins & Co, 
The H. G. Thompson & Son Co, 
SAWS, HACK (Blades) 
American Saw & Mfg. Co, 
FE. C. Atkins & Co. 
The H. G. Thompson & Son Co, 
Victor Saw Works. Ine. 
SAWS, HACK (Machines) 
BE. C. Atkins & Co. 
SAWS, HAND 
E. C. Atkins & Co. 
SAWS, SWING, CUT-OFF 
B. C. Atkins & Co, 
The Crescent Machine Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co, 
Cincinnati Electrical Tool Co, 
A. Strand & Co. 
The United States Electrical Tool Co 
SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 
SC REW M. AC BINS PRODUCTS 
Ferry Cap & Set ‘rew Co, 
Link-Belt Company 
Standard Pressed Steel Co 
SCREW PLATES 
Greenfield Tap & Die Corp 
Morse Twist Drill @& Machino Ce. 
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or Rent 
BUFFALO,N. Y. 


If you are considering establishing a 
branch store in Buffalo, I have for rent 
two stores about 20 x 60 and one store 
about 17 x 80, all of which are suitable 
for stores or offices. These stores are on 
Main Street, in the mill supply district, 
within one block of The Marine Trust 
Co., the largest banking institution in 
Buffalo; also The Community National 
Bank and The Peoples Bank, the But- 
falo Mill Supply Co., Peerless Mill Sup- 
ply Co., Root, Neal & Co., Keasbey & 
Mattison Co. and Johns-Manville, Inc. They 
have a rear entrance for the delivery of goods 
and their own heating plants in the basement. 
Main Street is the principal business street in 
Buttalo. Will give a lease for a term of years 
Lo responsible tenants. Rents from $100 to 
$125 a month. 


F. S. Sidway 


Vanaging Owner 


194 Main Street. Buffalo. N. Y. 





Engineering 
Requirements 
Demanded a 
New Float 
and | 
Harris Has Made It! 


The duty of a float is to float. Buoyancy, therefore, 
is essential. 





But many floats must work under pressure, and that 
requires strength. The walls must be sufficiently 
heavy to prevent their collapsing. 

Engineering requirements in certain industries, such 
as oil refining, require a float that can stand high pres- 
sures, and yet be light enough in weight to be buoyant 
in liquids lighter than water. 

We have met these requirements with the new 
HARRIS SUPER-BUILT Float—a strictly one-piece 
float made of aluminum and capable of enduring 
pressures up to 1500 pounds per square inch. The float 
is heavily nickel plated for protection against corro- 
sion and to give it a smooth surface. 

This new float is being made in sizes from 214 to 12 
inches. 


When you need floats, in any metal, 
specify ‘‘Harris." 


ARTHUR HARRIS & CO. 


210-218 N. Curtis St. (Est. 1884) Chicago, IIL. 


Engineers, Coppersmiths, Brass Founders and Brass Finishers 
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EBERHARD 


THUMB SCREWS 

TURNBUCKLES 

SCREW CLAMPS 
WING NUTS 





Made from the finest grade 
of Malleable Iron. 


Large stocks of all styles 
and sizes on hand at all times 
for immediate shipment. 


THE EBERHARD MFG. CO. 
CLEVELAND, O. 
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PEPER ISSO IESE SO SY PEPE SELES 


eT eT Laadddad 


a Papaae ls Pete loge tery 
Let ateduel af pPeeet ted 


sehr ase ai fot one Red 


per aresad sf meer? 


Even in Rangoon 


“We think it may interest you to know that 
we have had some of your STANLEY 5” Triple 
Belting in use in our workshop for Main Drive 
from Motor to Countershatt for the last seven 
vears. This broke today only, which we con- 
sider speaks volumes for STANLEY gquality.’"— 
Per G. M’Kenzie & Co., Ltd., Rangoon, Burma. 


errrectyprpesr peer ryere 


While this record is frequently equalled and 
exceeded in the United States, it is of interest 
to know that wherever belting is used, the 
name STANLEY means superior performance. 


PPeEr ETDS 


a 


There is profit and prestige in STANLEY for 


your house. Write 


Stanley Belting Corporation 


13 N. Jefferson St.. 
CHICAGO 


320 Broadway. 
NEW YORK 


y44444144534544404094 


124 Adelaide St., W., 
TORONTO, ONT. 


Witeisdad ass 


424 Southwark St., S. 
LONDON, ENG. 


LPP eER PERL ICEL EOTIT 


she Phebe PREC 


ote? 


| 
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SCREWS, 
The Sandusky Tool Co, 
SCREWS, CAP 
1 Mfg. Co 


& Set Screw Co 


BENCH 


AND SET 





SCREWs, HAND 
Adjustable Clamp Comjany 
The Sandusky Toc Co 





sé REWS, LAG 
‘hicago Nipple Mf Co 
a RE Ws, M ane HINE, A pany ASS AND IRON 
rae Scr Ww 


me Lae Ws, SAFE "TY SET 





s¢ RE Ws, THU MB 
Economy Screw yrporation 
SEP ARATORS, OLL 








AND STEAM 


PROTECTION 


The Swartwout Company 
The D. T. Wil ian \ e Co 
SHAFTING 
Bond f indry & hi ( 
I «“ i I lr 
W l se 
go Pulley & g Co 
, M tut ‘ tior 
I Hi ( M & | 
Link-Belt Compal 
rt Med 
Re ) I & M 
A lL, S 1 é 5 
T B \V l ~ 
SHAPERS, WOODWORKING 
The Cr ent M ( 
The Sidn M in I ey 
SHEAVES, MANILA AND WIRE ROPE 
H Clutch Mact & Foundry Co, 
I M t 
T. B. Wood's Sons ‘ 
SHE LYING, STEEL 
SHIELDS, F ACE \ND EYE 


SH ING LES, ASBESTOS 


SHOVELS, HAND 

SHOVELS, POWER 

H. W ildv & Son Co, 
SLEEVES AND SOCKETS, 


Morse Twist D & M 


SOLDER, BAR AND WIRE 


MM 





DRILL 


SOLDERING COPPERS, FLUX, PASTE 
SALTS 
SPEED TRANFORMERS 
1 ; Machine & Foundry | 
Pp 
SPROCKETS 
| W x l&s ) 
Link-Belt Company 
E t Co 
77 Me ( 
A. L. Schultz Sor 
‘ST ANDS, DRILL. 
The Unite St 
ST ANDS, E ME RY WHE EL 
3 Bt 
STE AM SPECIAL, ries 
Ar r Ir 
The V. D. And 
G. M. I 
Detr L 
M G 
~ as : 
T Vo} t 
ay on 
rae Gat 
a i ‘ V ‘ 
STEEL 
- a. tanentin. %s 
STOCKS AND DIES 
Ar r B To Ce 
Gr Prat d 
a Caner Gate 
; STONES, SHARPENING 
STOOL S, FACTORY 


STRAINE RS 





Sw it 
STRAPS LEATHER 
hi zo Rawhid ) 
a S 
i al & 
SW AG é: S, UPSET 
E Atkins & 
T \BL ES, SAW 
The Crescent M ) 
The § Machine T 
I ABLI iS, SI EAM 
" M ¢ 
_T ARE pi PS 
H. i 
“T ANKS, P RE SSURE 
Wr B. § 


eTAPEL FRICTION 
nH & I 


Ru Co 





TAPE R 
Morse Twist Drill & 


PINS 


hine Co 





AND 


Wh 





TAPPING AT 
Tube 


rACHMENTS 
& Tool Co., Inc., 
TAPS 
Greenfield Tap & Die Corp 
Morse Twist Drill & Machine Co. 


Eastern 


THUMB SCREWS 

The Eberhard Mfg. Co. 
TILING, 
New York 


Belting & Packing Co. 
TOOLS, ee 

Tool Cx 

M: Ac ‘HINISTS’ 

ile & Tool Co 

Bro Tool Co 

& Tool Works 


ile Corp. of America 
‘ap & Die Corp. 

Scandinavian Western 

J. H Ww lliams & Co, 





TOOLS, PLUMBERS’ AND 
strong Bros. Tool Co 
& Tool Works 





p & Die Cor 
ipe Threading Ma chin Co, 
Company 
eae SAW 
E. C. Atkins & Co 
TOOLS, sé RE Ww ct TTING 
Greenfield Tap & Die Cory 
TOOLS, VALVE ISEATING 
The Bl & Decker Mfg. Co. 
M. B. Skinner Co 











TORCHES, BLOW 

yton & Lambert Mfg. Co, 
Ge W Diener Mfg. Co 
Scandinavian Western Importing Co. 
P. Wall M Supply Co 

TOR( HE Ss, A aiaies INEERS 

P. W Mt Supply 

TRAC jy 3 INDU STRI AL, ELECTRIC 





Che ale & 





TR AIL E Is, IND STRIAL 


The Yale & Towns 








TRA NSMISSION, J AR [ABLE SPEED 
= Moore & bbe ( 
heeve Pulley " 
TRAPS, “AIR AND SEDIMENT 
TY} ‘ an es 
TI ny 
FRAPS, RADIATOR 
J M It 
UTR. a s, STEAM 
The \V I> Co 
G. M. D yr ¢ 
Tol Mar 
Na Mar s Co. 
D. T. Wil e Co 
The Swar I 





on iny 

TROLLEYS 

Lovejoy Tool Work 

r Yale & ‘T I M g. Co 
TRE ( go FACTORY 

An t Ire 

TRU ( ‘KS, 

zs Yale & Tow 


INpu srr AL, 


TRUC KS, LIF T 
The Plimpton Lift Tru Corporation, 
The Yate & Towne M Co 

Tt BE S, . BOIL ER 


TUBING, RU BBE - 
York Be & P 


TU BING, STE E L 


re RNBUCKLES 





Eberhard Mfg. Co 
UNIONS, BRASS AND 
falleable Iron Co 





IRON 





Vv AL VE LE ATHERS 














go Rav pa Ray: g 
rd R, Lad ( Tt 
v ALVE-U NIONS 
Nason Manufacturing 
V ALVES AIR 
The Per y ineering ( 
Vv AL VES ° a ANC ED, FLOAT 
Mason Regulate 
VALVES, BLOW OFF 
Jenkins Bro 
TI Wm ce 
TI Dd. TF ims Val 
W vyorth Company 
VALVES, CHECK 


ons Valve Co 








VALVES, ‘COLD Ww pha rea BALATA 
Victor Balatz xt r Co 
VALV ES, GLOBE “AND 
Illinois Malle on Co 
Br 
P 
t to 
wi ams Valve Co 
V. AL VES, HIGH PRESSURE 





) liman Co 

"Vv ALVES, HYDRAULIC 
Jenkins Bros. 
The Wm. Powell Co 
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RUBBER, INTERLOCKING 


Importing Co., Ltd 


STEAMFITTERS’ 


ELECTRIC 


ANGLE 
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Henry Vogt Machine Co 

Walworth Company 

The Watson-Stillman Co 

The D. T. Williams Valve Co. 
VALVES, POP SAFETY 

Detroit Lubricator Co. 

The Wm. Powell Co. 

Walworth Company 

VALVES, PRESSURE 

G. M. Davis Regul: itor Co 

Mason Regulator Co. 

Walworth Company 


VALVES, PU ogi RUBBER 
Diamond Rubber Co., 
Jenkins Bros, 
The Mechanical Rubber Co 


New York Belting & Packing Co, 
VALVES, QUICK OPENING 
Nason Manufacturing Co 
VALVES, RADIATOR 
Detroit Lubricator Co 
Jenkins Bros 
The Ohio Brass Co 
Wh Powell Co 
alworth Cempany 








Db, T. Williams Valve Co 
VALVES, THROTTLE 
Detroit I ricator Co, 
Jenkins 1} 


Walworth Comp 











Th DD. 3 Willia " Valve Co 

a NTIL ATING SETS AND FANS 
Electr low Company 

“en Ss, BENCH, WITH CLAMP 


Bonney Forge & Tool 


. ISES, DRILL PRESS 
4 ) 


orks 


Yost Mfg 

VISE S, DROP FORGE 
lulton Drop | gre Co 

\ IsE s, MACHINISTS’ 
Bonney Forge Tool Work Ss 
The Fulton Drop korg Co., “Dropfo.,’ 
Hol inds Mfg. 








nt 

lworth Company 

t Mfg. Co 

VISES, PATTERN MAKERS’ 
Yost Mfg. Co 
VISES, PIPE 

Arr l s. Tool Ce 
Greenti Tap & Di Corp, 
Holl a Mfg. Co. 
The Chas. Parker Co 
Prez Compan 





re Vist 

Tok ao P "ip e Thre ading Machine Co. 
W ) omy iy 

Yost Mt Co, 


I 


VISES, WOODWORKE Rs’, RAPID 
Prenti ‘ ompany, 
Y Mt Co 
Ww ASHE RS, BRASS 
Keo S yration 
LEATHER 





Chicago Rawhide Mfg = 
Edward R, Ladew Co., 

Ww ASHERS, 
Diamond Rubber -5 In 


Inc 
RUBBER 


New York Beltin Pa k ing Co 

a A’ rE R ( LOSE TS, FROST PROOF 
Jos. Vog Co. 

W _ R FILTERS AND SOFTENERS 
Vm Co 


& 5 
Ww ATER. LEVEL 
Nason Manuf turing ¢ 


WATERP ROO! ING 
I 


CONTROL 


Johns- Manville n 
WHEELS, be RINDING 
E. C. Atkins & o m 
Goodrich Grinding Wheel Co. 
New York Belting & Packing Co 
WINCHES 
Schultz & Son 


bcc ING CLOTHS, MACHINERY 


Aaron & Sons 

Louisvi Sanit ry Vipers Co Inc. 
WIRE SOLDE R 

Chicago Solder Co 


WOODWORKERS, VARIETY 
t Machine Co 





Th Machine Tool Co 
WRE NC hs SETS 
trong Bre l 
vy Fe & Tool Wor ks 
Wi & Ce 





Ww RE: NCHES, ADJUSTABLE 

Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, CAR DUMPING 
Wrench & Applian e Co 

WRENCHES, OPEN END 

n mg Bros ‘ool Co 
Ro Forge & Tool Works 
Brownie Mfg. Co 


Safety 











J. H. Williams & Co 
WRENCHES, PIPE 

Armstrong Bros. Tool Co. 
Bo y Forge & Tool Works 
Greenfield Tap & Die Corp 
Walworth Company 
J. H. Willams & Co. 

WRENCHES, PIPE, CHAIN 


Armstrong Bros. Tool Co 

J. H. Williams & Co, 
WRENCHES, SOCKET 

The Allen Mfg. Co 

Armstrong Bros. Tool Co 

The Black & Decker Mfg. Co 

Bonney Forge & Tool Works 
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Van Duyne-Moran Co. Always Specify Genuine 
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Uses STA-WARM Glue Pots "” ene vo | 
This large, well-man- Or sensen’ 
aged concern, with an REG. US PAT OFF 


organized purchasing 
department that investi- 
gates everything the 
market offers, after 3 x 
comparative test, chose zy Spindles 
STA - WARM Electric 
Glue Pots. 


On the list of thousands 
of STA-WARM users, 
you will find the lead- 


The Recognized Standard 





ONE Reason Why 
The STA-WARM glue 


pot distributes its elec- ers of industry. 

tric heat evenly over the 

w alls of the pot—replac- Jobbers stock Sta-Warm i 
ing the ancient glue- Electric Pots and Heaters. | 
destroying water jacket . ° 

as a modern “‘straight- The margin is generous. 
eight” replaces the obso- The line is well advertised j 
lete one-cylinder auto- and _trouble-proof. Our 


mobile ° : 
cooperation is complete. 


Write for proposition. 


StaWarm 
ELECTRIC POTS AND HEATERS 
ROHNE ELECTRIC COMPANY 


2444 25th Ave. South, Minneapolis, Minn. 





12 Sizes Adjustable 
10 Sizes Non-Adjustable 


Write for our catalog 


Adjustable Clamp Co. 


213 North Jefferson St., Chicago, Ill. 


—————————— 
















The Thin Red Line ||MO): TN ONINU cheb a 
BROADENS FURNACE 
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Right up to the water level you WALL “Dreadnaughts” have NAT) 
can see the bright red band con- always been favorites among SUPERIOR 
trasted against a clear white back- furnaces of this type. Safety PRODUCTS 
ground. SINCE 1864 


and durability are guaranteed 
by solid brazed steel construc- 
tion throughout. A specially 
designed burner will melt 40 
4, pounds of solder in 10 minutes 


Libbey Red Line and will operate indefinitely 


without carbon trouble. Pump 


High Pressure nag Rion ning while furnace 
Gauge Glass 


All the Libbey features - . 

i Strength, toughness, seinteniianid 
Ty clearness and ability to withstand 
sudden temperature changes. 


No chance to mistake the water 
level in a boiler equipped with 
























Each “Dreadnaught” 
securely packed with 
tip for kerosene. Tip 
for gasoline furnished 
only when specified. 





P. WALL MFG. SUPPLY CO. 


3126-66 Preble Ave., N.S. 


Pittsburgh, Pa., U. S. A. 


Write for circular 





THE LIBBEY GLASS MFG. CO. 
Toledo, Ohio 
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Here’s what everyone wants—a lighter, ~52 
thinner, unbreakable wrench. The “Super- _ 
- ‘ rench” will strip the thread of any standard Superrench 
Sa ——_— nut or break the bolt before spreading the nee 
. Service Pater jaws. It’s absolutely the toughest wrench against 
nell you ever saw and is guaranteed against i ne 


breakage. 














Mounted in four assortments on attractive 
“Silent Salesman” display boards, the 
“Superrenches” will sell themselves. The 
boards are free to dealers purchasing the 
wrenches they carry. Ask for literature. 


Made of Chrome-Molybdenum 
steel, heat-treated and _ nickel-fin- 
er ished; heads buffed bright. 


Pattern 


— J. H. WILLIAMS & CO. 
“The Wrench People” 
construction” New York BUFFALO Chicago 


- WILLIAM 


EUPERIOR DROP-FORGED Toor 


‘“SUPERRENCH”’ 
(Chrome-Molybdenum) 


~_ WRENCHES 
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La is 
7 NEITHER SNOW-NOR R.AIN‘NOR HEAT: NOR GLOOM 


OF NIGHT:STAYS THESE COURIERS FROM THE 
45 SWIFT COMPLETION OF THEIR APPOINTED ROUNDS 





Where human lives hang in the balance—where the traditions 
of the Post Office are at stake—high resolve is supplemented by 
mechanical excellence in every detail. 


The illustration shows the Air Mail Hangar at Woodward 
Field, near Salt Lake City. only one of many which are equipped 
with Black & Decker Electric Tools —a further tribute to the 
high quality upon which their popularity is based 





Experts do not buy machine tools 
“on price.” Their experience has THE BLACK & DECKER MFG. CO. 


taught them that mechanical excel TOWSON, MD., U.S. A. 
lence 1s of far greater smportance Black & Decker Mfg. Co., Limited, Toronto, Ont. 


than first cost. Black & Decker Limited, London, England 


BLACK & DECKER 


and Trigger Switch” 
































“THE BLA 
CK & DECKE 
TOWSON, MD, U.S. tt ieee co. 
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Typical curves of performance, 
made in a Herbert Automatic File 
Testing Machine. All files were 
high-grade, 12-inch flat bastard, 
purchased at random. All tested 
on 1x1 inch standard steel bar. 
Pressure, 30 Ibs.; strokes per 
minute, 50. Both sides tested. 
Slope of curve at any point in- 
dicates cutting rate: the steeper 
the slope, the faster the cutting 
rate. 





One stroke tells the difference 


NE. stroke proves the amazing “‘bite’’ of the new-process 
“‘Lance-Tooth” Deltas. You never knew files to set their 
teeth into metal so hungrily!_ You could pick a Delta blindfold. 


Deltas increase the speed of filing from 40 to 100 percent. 
Counting labor and overhead, and allowing for time spent han- 
dling, fitting, etc., a Delta adds from $1 to $2 to the value of 
a day's output in fairly steady work. A Delta drawn from the 
toolroom at 8 will pay for itself before lunch. 


To help increase sales 
for Delta Distributors 
these advertisements 
are appearing in 

The Iron Age 
American Machinist What's more—Deltas last so much longer that they earn their 
Machinery whole cost in the added metal they remove. The added labor 

efficiency is a free gift—your reward for investigating Deltas. 


“Buy Fileage as you buy Mileage”’ 


DELTA FILE WORKS 


BRIDESBURG 7 PHILADELPHIA 








2 DELTA ¢ 
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Other Ferry 
Products 


Cap Serews 

Set Screws 

Fillister and Round Head 
Flat and Button Head 
Milled Studs 

Clevis Pins 

Connecting Rod Bolts 
Spring Shackle Bolts 


Tie Rod Bolts 

Oil Bolts 

King Bolts 

Patented Acorn Nuts 


No-Soun Shackle Bolt Nuts 


Special Parts 





Don’t Clog Up Your Shelves 


Stock one complete line of good screws. 
You'll be able to satisfy ALL your cus- 
tomers and keep your investment down. 


Ferry Process Screws cover every need—a com- 
plete line. 


They’re the best screws that can be made—exact 
in micrometer measurements—uniform in strength 
and toughness through heat-treating. 


Made clean-cut and smooth by careful machining. 


And Ferry Screws cost no more than ordinary 
screws. 


Ferry is the line to concentrate on. It means quick 
turnover to satisfied customers. Write for prices. 


“If It's Upset—It Must Be Heat-Treated” 


THE FERRY CAP & SET SCREW CO. 
Cleveland, Ohio 


FERRY 


PROCESS SCREWS 
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